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Two of the Famcus St. John the Baptist Silversmiths of Syria Seated at a Shop in Bagdad. 
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At a thousand meals 
every year 


Three times a day you use vour silverware, 
but you will never tire of the lovely Rich- 
mond Pattern, so simple in line, yet so ex- 
quisitely decorated. 

May we mail you a leaflet showing some 
of the most popular Richmond pieces? At 
the same time we will send, without charge, 
our booklet, “Setting the Table Correctly.” 
Just drop us a line. 


A vin Sitver Co.,20 Maiden Lane, NewYork 
Also Makers of Alvin Long-Life Plate 
















Gravy Ladle 











The above is a repreducticn of one full page Alvin advertisement appearing in the May Issue of the National 
Geographical Magazine. This pattern is being advertised in the leading National Magazines, making itself 
known in millions of homes. 


Don’t disappoint your customers by not having the Richmond Pattern in your stock. 


ALVIN SILVER CO., New York - CHICAGO - SAN FRANCISCO 
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Precautions Against Jewel Thieves 





Hints to Travelers in Europe Who Are Constantly Menaced by Clever Crooks 
in Hotels and on Board Ships and Trains 














Paris, May 12.—The newspapers in Eu- 
rope are full of accounts of daring jewelry 
robberies. Thefts are taking place on steam- 
boats, in trains and in hotels. Some of these 
coups are planned with great ingenuity, 
others are carried out without forethought 
of any kind, simply by taking advantage of 
circumstances. Whether the work of well- 
financed, experienced and _ old-established 
gangs, or of novices, quite new to the game, 
a large percentage of the attempts appear to 

_ succeed. Although it is in the nature of 
the case impossible to establish any compari- 
son, the police, railway officials and hotel 
managers believe that thieves have become 
more expert in their nefarious business since 
1914 and this as a direct consequence of the 
war. 

During the period of hostilities, a man 
willing to venture into “No-Man’s-Land” to 
cut telegraph wires, retrieve a fallen com- 
rade’s corpse or listen to the password in 
the enemy lines was praised and perhaps got 
a decoration for his courage. When that 
same man returned to civilization he quickly 
discovered that the qualities which had won 
him the military medal were of little use in 
his new life, unless he went in for a career 
of crime. Many finding no interest in a 
monotonous and prosaic life after four years 
of tense excitement, deliberately embraced 
that career, excusing their conduct by saying 
that they could find no work anyway. This 
was often only too true and goes a long way 
to explain conditions in Europe today. Any- 
how the post-war criminal is a much better 
class of man socially than in former days 
and usually has had a better education. 
This enables him to work with more chance 
of success. As a learned judge when pro- 
houncing sentence on a man who had com- 
mitted crime after crime without being de- 
tected, only falling at last into the hands 
of the police through another’s blunder, 
said: “Such talents devoted to an honest 
calling would have brought a competency if 
not actual affluence to the prisoner in the 
dock.” The same sentence could be only too 
frequently added to many of the sentences 
Pronounced on thieves today, with exactly 
the same truth, 


TAKING CARE OF JEWELS 


_A perusal of the newspapers shows that 
in almost every case the loss of jewelry is 
ue to some act of carelessness on the part 
of the owner. One class of traveler is crim- 
inally negligent with gems. Jewel cases are 
ar unguarded in steamboat cabins and in 

Way cars, while the proprietors go to 


lunch or dinner. They are laid down at 
booking offices while tickets are taken, and 
left in-cabs. When people enter a big hotel, 
instead of locking up their valuables at once, 
they abandon them on beds and chairs, just 
as if they were at home. Porters with lug- 
gage come and go and although as a general 
thing hotel servants are honest, no one can 
guarantee the probity of new-comers, besides 
there is the odd chance of a man, dressed 
like one of the hotel porters, emerging from 
his room in the house and thus getting access 
to the apartments on purpose to steal from 
wealthy visitors. 

One of the most elementary precautions 
which seldom occurs to people, is to place 
jewel cases in their heavy trunks and imme- 
diately lock them in. The wardrobe may 
have a lock and key but it is certain that 
there are duplicate keys in the hotel. If the 
jewel case is left lying around it should be 
placed on a table out of reach of either win- 
dow or door, for valuables are sometimes 
snatched from outside, while a certain type 
of thief possesses sets of duplicate keys to 
hotel rooms and opens the door and takes 
anything that is near. All these precautions 
are taken as a matter of course by experi- 
enced travelers; it is only the novice who 
neglects them and usually it is the novice 
who gets left. People accustomed to travel- 
ing usually keep their rooms locked in big 
hotels, and notices on the walls advise this 
course, pointing out that the management 
will not be responsible for valuables left in 
rooms at all. While the law on this subject 
differs from country to country and custom 
varies from city to city, it may be accepted 
as a general principle that hotel managers 
refuse to accept any responsibility when the 
key of the room has not been handed in at 
the office, when the occupier is out. 


THE HOTEL SAFE 


Many travelers are ignorant of the fact 
that an immense safe with perhaps hundreds 
of small drawers is provided for the use of 
customers. These receptacles will take a 
fair-sized jewel case or traveling bag con- 
taining valuables. The visitor at the hotel 
has the only key, and can have access to the 
strong-room and strong-box whenever he so 
desires. Very far from considering it a 
trouble to lock and unlock the safe, the man- 
agement very much prefers attendance to the 
requests of tiresome customers a hundred 
times a day, to the trouble caused by one 
jewel robbery in the place. If people stay 


with friends all valuable gems and money 
should be kept in the safe, or better still 





taken to-the bank for safekeeping. Small 
boxes in the strong-room are let for short 
periods to customers, in almost every bank 
of importance in Europe today, and although 
jewels cannot be so easily got at when put 
away in the bank strong-room, anything is 
better than taking risks with really valuable 
stuff. Women going abroad plaintively ask 
what is the good of jewelry if it is never 
to see daylight? The answer to that ques- 
tion is very simple. Many big aristocrats 
keep the family heirlooms intact for cen- 
turies, not because their .women are more 
careful than the ordinary tourist but because 
they are in the habit of possessing costly 
gems. It is a custom handed down from 
generation to generation. By instinct and 
habit they take a dozen precautions that 
would not occur to the ordinary mortal, un- 
used to handling jewels that have not merely 
an intrinsic value but one derived from their 
history, and connection with the family. 
Locks on trunks and jewel cases are exam- 
ined and verified. Keys are frequently 
changed and the locks re-adapted. 

A French aristocrat before leaving for the 
Riviera, Trouville or Aix-les-Bains, sends 
all her jewels to be examined. Minute 
search is made for stones that are coming 
loose, for brooch pins that cannot stand a 
strain and for other defects. As a rule all 
her jewelry has been provided with safety 
catches and extra fastenings in case of ac- 
cident, when first purchased. Her maid gets 
a few hints from the jeweler himself in the 
art of putting it on securely and nothing is 
left to chance. 


DUPLICATE SETS 


The British aristocrat abroad is still more 
careful than her French sister. Firstly she 
chooses her dressing and jewel case with 
great care. Something distinctive is selected 
to avoid the possibility of her luggage being 
taken and similar impedimenta substituted, 
a common ruse for stealing jewelry. If she 
does not have a maid who does little else 
excepting guard the jewelry which is chained 
to the wrist or waist by an ingenious ar- 
rangement, the British matron often has a 
duplicate set of gems manufactured for tak- 
ing abroad. In the case of family heirlooms 
this duplicate set often already exists, for 
she is not the first woman who dared not 
brave the wrath of a husband and mother- 
in-law should the family treasures with 
their long history disappear. Many historic 
ropes of pearls much admired at great balls 
in London are merely the paste replica— 
carried out with consummate skill, it is true 
—of the famous originals. It is only when 
commanded to appear in the presence of roy- 
alty that women are forced to wear the real 
gems. In this case no imitation stones will 
do the trick. Otherwise, as robberies get 
commoner and commoner the use of the 
“second set” gets more and more 
usual. 








THE JEWELERS’ CIRCULAR 




















ESTABLISHED 1868 


Stern Bros. & Co. 


68 NASSAU ST. 
NEW YORK CITY 


Cutters and Importers 


of 


DIAMONDS 


Complete Stock of Squares 
and 


Emerald Cut Diamonds 


DIAMOND CUTTING WORKS 
68 Hunters’ Point Ave., Long Island City 


Pa oe CHICAGO 
16 Sarphatistraat 31 No. State St. 


















































‘June 6, 1923. 


‘THE JEWELERS’ CIRCULAR 








Rage for Red Makes Coral Popular in Paris 





By L. Reid 














Paris, May 13.—The rage for red that 
has been showing itself in millinery and 
dresses throughout the Winter, is now mak- 
ing itself felt in the jewelry trade. Sudden- 
ly and unexpectedly red coral has come into 
fashion. Pink and very pale pink coral 
has always been worn in France, especially 
for very young girls, while coral necklaces 
are the traditional gift for the tiny baby. 
Pink coral has always been expensive on 
account of its rarity, but red coral has until 
now been cheap. Prices for this commodity 
are, however, soaring rapidly and jewelers 
are wishing they had laid in stocks. Coral 
is being used in combination with small 
brilliants. Rings and earrings are made of 
deep red coral, set about with diamonds and 
the effect is very pleasing, especially when 
the ornament is kept small. Long pendant 
earrings are made of coral, the ordinary 
drop earring being popular as well, as the 
beautifully carved earring. Bracelets made 
of coral beads in pretty designs are much 
worn, while cameo-brooches large in size 
are also seen. 

Perhaps the prettiest of all the deep red 
coral ornaments, however, are the giant 
ornamental combs, of coral set in gold. 
For brunettes, they set off their dark beauty 
to perfection. Lockets, carved in high or 
low relief and watch chains made in giant 
coral beads are seen, while it is even used 
for shoe-buckles to match the other orna- 
ments. Touches of coral as tops of silver 
pencils, penknives and other small knick- 
knacks are already seen in the Paris shops, 
for the French are very quick to take up 
an idea. The all-scarlet fashion is also 
seen in long rows of artificial beads worn 
round the neck, which are made of some 
celluloid composition, while scarlet belts 
made of similar material are also seen. 

There is no doubt that coral will take 
its place with sapphire and the onyx, to a 
large extent this Summer, while the dia- 
mond is evidently going to stay. Just as 
it has hitherto been popular in combination 
with the sapphire and onyx, it will be used 
with the coral. Not that the two former 
stones are going out, they are only at the 
zenith of their popularity, but whereas the 
wholesale trade is going cautiously with 
regard to them, it is buying in coral and 
diamonds without reserve. 


INFLUENCE OF ROYALTY 

While this sudden influx of coral is un- 
doubtedly due to the rush for scarlet and 
“blood-red,” it must be remembered that 
Princess Yolanda of Italy, had a full set 
of coral ornaments in her trousseau. Her 
younger sister, who is engaged to Prince 
Lecpold of Belgium, will also take several 
coral necklaces, coral bracelets, rings, pen- 
dants and. hair ornaments of all kinds to 
her new home. Not only does coral suit 
the dark beauty of the Italian princesses, 
but they feel that they are doing something 
Patriotic in reintroducing the fashion. The 
coral-carving school at Torre del Greco in 
taly was closed down during the war. No 
one wanted any jewelry, or if they pur- 


chased anything, it was stones of great 
value to be carried about instead of money. 
The beautiful artistic output of Torre del 
Greco was unwanted. Just as the diamond 
cutting trade has now returned to Antwerp, 
now that the Great War is a thing of the 
past, so the coral carving trade is reviving. 
The ornaments turned out by the school 
are essentially artistic. Tiny figures, con- 
ventional designs, portraits in high relief 
and various other objects of beauty are 
turned out by the carvers. 

Much of the coral comes from the south 
of Italy. but material of still better quality 
comes from Japan. The rich coral mer- 
chant who stocked the finished material can 
now rejoice that he kept his men at work, 
as once prices begin to go up, there is no 
knowing where’ they will stop. 

The mode of wearing pure white, for 
both sexes and for all ages, seen at seasides 
and mountain resorts last Summer, will be 
intensified this year. Scarlet ornaments 
with dead white make a very pleasing 
combination. Coral and white muslin are 
especially pleasing for the youthful. 

BARBARIC TASTE 

Crnaments, whether made in _ semi- 
precious stones, or merely imitation will be 
somewhat barbaric this Summer. Chains 
of wooden beads, in gross greens, yellows 
and scarlets are being worn, while belts 
are being made up of similar beads. 
Beautifully carved ivory chains, with belt 
to match, or both in beautifully wrought 
silver are very fashionable. Cornelian and 
amber beads, of big dimensions are worn 
in chains around the neck, as ornaments 
pure and simple. The former prejudice in 
favor of genuine jewelry appears to have 
lost something of its force, and the semi- 
precious stones are often imitated in some 
composition, while the wearers care nothing 
about what would in former years have 
been an infringement of good taste. The 
main idea seems to be the more ornaments 
the better. 

While the jet belt is getting somewhat 
passé, evening dresses are finished with 
bands in pearls, imitation of course, other- 
wise the cost would be prohibitive, while 
beads cut to resemble various precious 
stones are also strung together to make the 
fashionable belt. Real jet collarettes, cover- 
ing the neck, are much seen, as well as 
pearl collars, both are high and _ broad, 
used rather to conceal a throat that is no 
longer in its pristine freshness than to set 
off the whiteness of a young skin. The 
reintroduction of these collarettes is a step 
in the gradual return to the normal decolleté 
after the extremes of war and the still 
more startling extremes of peace. Judging 
by fashions in jewelry, things are settling 
down in Europe, or to be more precise, the 
jewelry trade believes that a period of quiet 
and calm is at hand and is arranging busi- 
ness accordingly. 





Albert C. Hartman has moved to Vineland 
from Millville, N. J. 
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Diamonds from Arkansas 





NEARLY 6,000 diamonds have been found 

in diamond mines in Arkansas, and 
some stones have been picked up in other 
States. The diamond fields of Arkansas are 
in Scott County, where a valuable diamond 
was first found in 1906 by John Huddleston, 
a farmer. The mule he was riding hap- 
pened to kick up a stone of unusual 
brilliance, which caught his eye. He dis- 
mounted, picked up the stone and put it in 
his pocket, and a few days later the per- 
formance was repeated. The stones were 
sent to Tiffany of’ New York, whose ‘ex- 
pert said “diamonds,” and soon afterward 
Mr. Huddleston is said to have sold his 
40-acre farm for $36,000. Though | the 
diamond field of Arkansas has never 
achieved greatness, it has yielded a con- 
siderable number of fine stones, the largest 
weighing 21% carats. Another stone 
weighed 17.86 carats. Many of the 
Arkansas stones are as fine as any found 
elsewhere and, according to George F. Kunz 
of Tiffany’s, they include a large proportion 
of white stones, most of them of a high 
grade in color and brilliancy and freedom 
from flaws. Doctor Kunz further states, in 
describing several of the yellow, brown, \and 
white stcres from Arkansas, that “these are 
absolutely perfect and are equal to the finest 
stones found at the Jagersfontein mine or 
that were ever found in India.” 

A few of the Arkansas diamonds, it is 
said, have sold for as high as $600 a cardt. 
Most of them, however, are uncut and have 
been placed in private and museum collec- 
tions. Diamonds do not occur in clusters, 
nor are they gathered together in the vol- 
canic “pipes” of mother lodes in which 
they are found. The average recovery in 
the African diamond mines is about one 
carat to two tons of ore, and the average 
recovery in the Arkansas mines has been 
about one carat to eight tons of ore. 


The diamond deposits of Arkansas are 
described in a report recently issued by the 
Department of the Interior, through the 
Geological Survey, as Bulletin 735-I, en- 
titled “Diamond-bearing peridotites in Pike 
County, Arkansas,” by Hugh D. Miser and 
Clarence S. Ross. The report includes a 
description of the diamonds and the in- 
closing rocks, compares the deposits with 
those in the diamond fields of South Africa, 
and contains geologic maps and pictures of 
the mines and the diamonds. 








Conditions in Europe are not nearly so 
demoralized as the dispatches from countries 
on the continent published in the daily press 
would lead one to believe, according to 
Harry Gamler, Buffalo, N. Y., jeweler, who, 
with Mrs. Gamler, returned last week from 
a three months’ tour of about 20 countries on 
which he combined business and pleasure. 
France’s recovery from the devastation 
wrought by the war impressed Mr. Gam- 
ler most, as he served in the A. E. F. and 
saw scores of towns virtually wiped off the 
map during active service. Everybody in 
France seems to be employed. Stores in 
Paris are so crowded that it is almost im- 
possible to get waited upon. Americans con- 
stitute the heaviest buyers in all of the 
European centers. 
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Ancient Gold Ornaments of Costa 
Rica and Panama 





” a work entitled “Central American and 

West Indian Archeology,” J. A. Joyce 
says: 

‘When Columbus arrived at the Bay of 
Cerebaro, the later Bahia del Amirante, the 
natives were seen adorned with garlands of 
flowers and crowns of puma and jaguar 
claws, while some wore in addition neck- 
ornaments of base gold in the form of 
‘eagles, lions and other beastes and fowles.’ 
The latter have been found in great num- 
bers in the Talamancan burials, and in later 
days, at any rate, were worn as the insignia 
of Caciques practically throughout the whole 
area. Besides the gold animal-figures, gold 
discs, plain or adorned with embossed de- 
signs, and tubular gold beads, made of small 
plate rolled up, have also been discovered. 
In the Veragua region, the plunder taken 
from the Cacique Quibio on the Belen river 
included ‘gold plates, little eagles and small 
quills, which they string and wear about 
their arms and legs, and... gold twists 
they put about their heads in the nature of 
a coronet.’ Further east, in the district of 
Xaguaguara, the travelers met a Cacique 
who, together with seven of his principal 
men, wore gold plates suspepded from the 
septa of their noses and reaching down to 
their lips, ‘which they take for comely orna- 
ment.’ Again on the west side of the Gulf 
of San Miguel many gold ornaments were 
collected, in the shape of bracelets, collars, 
earrings, breast plates, helmets, and ‘certaine 
barres wherewith women bear up their 
breastes.’ 


“The last have not been identified among 
any of the gold objects which have survived 
until the present time, The quantities of 
gold collected by the Spaniards in early days 
were very large, and the name Castilla del 
Oro was given to Panama in consequence. 
The natives parted readily with their orna- 
ments in exchange for all sorts of trifles, and 
we read of very rich plunder, for it was 
little else, being obtained all along the coast 
of Cerebaro to Darien. Thus the various 
Presents, consisting of personal ornaments, 
given by Comogre to Vasco Nunez de Bal- 
boa amounted in all to 1,500 pounds of 8 
ounces to the pound; and near Santa Maria 
Antigua, Enciso found a treasure, hidden in 
pottery vases by the Cacique Cemaco, the 
Value of which worked out as a 

“In modern times the ancient burial 
grounds of the Talamanca have yielded a 
Very large amount of the precious metal; 
indeed it is estimated that from the 12-acre 
cemetery of Bugavita, near Bugaba, gold to 
the value of not less than £10,000 has been 
collected. Unfortunately most of this has 

melted down, and only a comparatively 
small number of the figures and other orna- 
tents from the graves has found its way into 
museums, Squier remarks that he was ‘in- 
d by the late Governor of the Bank of 
land that several thousand pounds’ worth 

Were annually remitted from the Isthmus 
4s bullion to that establishment.’ 

As regards the objects themselves, a 
of motives occur. Figures in the 

of birds, frogs and fish are the most 
common, but anthropomorphic creatures with 
of alligators, jaguars, deer and 
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parrots are frequently found. Sometimes 
the figures are free, such as the birds, one 
of which is represented as holding a snake 
in its beak and talons, In other cases they 
are enclosed in an ornamental frame, as a 
fine pendant which shows a regular orchestra 
composed of eight men playing whistles and 
ocarinas. Monkey forms are also found, and 
MacCurdy figures an interesting specimen 
representing a sort of crab-man, with the 
human and animal elements combined exactly 
in the same manner as in a well-known 
painted design which often occurs upon the 
early pottery of the Truxillo district of 
Peru....The technique of the _ gold 
figurines is extremely interesting. In a few 
cases a nugget of a convenient shape has 
been modified slightly by hammering to 
form a figure, but these are not typical. 
Usually the figures present the appearance 
of having been made partly of plate and 
partly of wire details, the latter soldered on. 
Examination shows, however, that this is not 
the case, there is: no trace of solder, there 
is no tendency of the ‘wire’ elements to part 
along their contact surface, and sections 
show that the metal is homogeneous through- 
out, 

“Defects appear in the ‘wire’ which could 
hardly be possible in wrought gold. More- 
over, no matter where one of these figures 
be broken, it shows a rough granular frac- 
ture, and all unpolished parts exhibit the 
pitted surface characteristic of casting, At 
the same time it is perfectly evident that the 
model was built up of some plastic material, 
and we are therefore forced to the conclu- 
sion that casting by the cire perdue process 
must have been the method. This was 
known to the ancient Mexicans, and the 
process was practiced by them. At the same 
time it would seem that certain portions 
were finished by hammering, such as the 
broad flat feet of frogs and the wings of 
birds, and indeed marks such as would be 
left by the hammer may sometimes be seen 
on the reverse surface.” 








Metalwork and Design for Students 





6o[ JNTIL a few years ago design was 
taught with only pencil, paper, and a 
little color as the necessary materials. At 
the present time we use clay, leather, wood, 
reed, raffia, and textile materials, iron, cop- 
per, brass, and silver, and all the tools neces- 
sary to the proper working of the materials. 
Until recently a design was called good if 
it looked pretty on the paper or if it were 
well drawn, and the question of the use and 
of the construction seldom entered into the 
consideration of the problem. Nowadays, 
while good drawing is a requisite, the stand- 
ards by which a design is judged are: 
First, is it suited for the use and purpose 
for which it is designed? Second, can it 
be made in the manner designed, and of the 
material indicated in the design? Third, is 
the indicated construction sound, and will 
the article be durable if constructed in this 
manner? Fourth, is it a suitable article for 
decoration? Fifth, is the decoration based 
on the structural elements of the design? 
Sixth, has the decoration been conventional- 
ized to conform to the limitations and re- 
quirements of the tools and processes? 
“It is not to be expected that grammar or 
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high school students will all make excellent 
designs, even with the best of teaching. 
Even the very best of professional designers 
make dozens of designs before they get one 
that will fulfill all the requirements and lim- 
itations. All designers, whether amateur or 
professional, have a definite: problem with 
certain limitations and requirements, and it 
is the business of the manual arts teacher 
to give to the student a definite statement 
of the problem, and to have the student 
work it out under instruction, taking into 
consideration the requirements of use and 
sound construction, the limitations of ma- 
terial, the time involved in the making, and 
the skill and ability of the student who is 
to carry out the design to its completion. 
“Design is a subject that has its funda. 
mental principles, its rules, and formulas, 
and it must be taught as such, and not in 
a hazy or indefinite way. The problem 
should be presented to the student as defi- 
nitely as a problem in mathematics and when 
a student is asked why a certain design is 


‘good or bad, he should be able to answer, 


because it violates or conforms to this or 
that rule. a 
“Metalwork in copper, brass, or silver is a 
subject that is coming rapidly to the front 
in the manual arts and it is inseparable from 
design. In it we have means of expression 
for the art of design that is almost perfect, 
lending itself readily to constructive’ design, 
to line, and form, as im bowls, vases, etc., 
and to the use of the characteristic forms 
of construction as a means of decoration, as 
in lanterns, candlesticks, and electroliers, or 
in similar problems where rivets or lapping 
is used.as a means of construction. It lends 
itself also to the study of spacing and pro- 
portion, as in the side of a lantern, or the 
parts of a candlestick, or the border of a 
plate; to surface decoration in etching, saw- 
piercing, hammering, chasing, enameling; 
and to coloring either by heat or chemicals. 
Metalwork has a decided advantage in the 
fact that there is no danger of breakage, and 
in the ability of the metal to stand a repeti- 
tion of nearly all the processes over and 


over ag re it'is right. Even when an 
article is finished we can go back and repeat 


the processes and.change it entirely from 
what it was in’ the first place. Other ad- 
vantages are the low cost of the necessary 
supplies, the simple and inexpensive equip- 
ment, the fact that elementary work may 
be done without benches, and that it can be 
done with equal facility by both sexes.”— 
A. F. Payne, in Art Metalwork. 
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Jewelers’ Gold Bars Withdrawn and 

Exchanged * New York 

Week Ended June 2, 1923. 

The U. S. Assay Office reports: 
Gold bars exchanged for gold coins.. $854,629.63 
Gold bars paid depositors 72,414.68 


Total $927,044.31 


Of this the gold bars exchanged for gold 
coin are reported as follows: 


eee eee eee ee eee eee eeeeeeeee 


Date Exchanges 
Mae 2S. ccccceccden Midedsugeaheas $339,311.54 
MEG 29 ivccciccerccGewscevageimas 200,574.86 
ie BR 4 sonnet diana cipheoageeanen 119,111.41 
RAE . snpndctannadedelarnamnard 108,286.18 
June 2 ceccececcecccccveceeceevens 87,345.64 

WAR. cicizeecadoteceasesadeewes $854,629.63 
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Necklace La Boheme One of the Most Popular 
June Gift Specials 


Pearls Juno, The Bride’s 


Gift, Also a Large 
Profit Producer 


Deltah Necklace La Boheme 
has proved the surprise ot 
the May and June gift season. 
Supplied with one of the new 
Deltah Egyptian displays and 
an appropriate gift card, this 
number has sold far beyond 


our most optimistic expecta- 
tions. 


But there are good reasons 
for this demand. These 
beautifully finished, highly 
lustrous, opalescent, inde- 
structible pearls are truly 
an unusual product of the 
pearl maker’s art. The clasp 
is of a different and pretty 
design; the case is the fine 
Cathedral presentation cabi- 
net, as illustrated. 


And the price — 24 inch 
length, complete, $25.00 
(Subject to standard catalog 
discount) tells the story of 
its unapproachable value. 


Demand for Fall 


The Choker necklace, composed of 
large, finely matched, indestructible 
pearls in the short 14% inch length, 
will prove a special pearl style for 
Fall business. “The Choker,” a 
new Deltah necklace, will answer 
this demand in a profitable way 
for you. Encased in a pretty gift 
case. Write your wholesaler for 
samples and prices. Do not de- 
lay, as this is a genuine opportunity 
for increased sales in pearl neck- 


laces. 





Twice As Many Deltahs 
Sold This Year as 
Last, Records Show 
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Choker Pearl Necklace In Large 


Spectacular Increase In Sales 
a Result of Advertising 


The sales record for the first five 
months of this year show that there 
were just twice as many Deltah 
Pearls sold during that period as 
during the corresponding period 





primarily a result of “Deltah ad- 
vertising” plus “Deltah greatest 
It is expected that, with 
the increased advertising which is 
planned for the Fall, this healthy. 





larger for the balance of the 


Deltah Ads in Many 


June Magazines 


Large List of Publications 
with Deltah Publicity 
Being Read Now 


The Deltah June National Maga- 
zines constitute the largest list of 
publications ever used in a Deltah 
advertising campaign. These 
magazines have been chosen be- 
cause they are leaders in their re- 
spective fields. 

The June magazines are right now 
being read by hundreds of pros- 
pective pearl purchasers in your 
territory. You can profit by this 
advertising by making a_ special 
window display of Deltah Pearls 
now, while the buying suggestion 
is fresh in mind. Send for display 
material. Address Advertising 
Department, L. Heller & Son, Inc, 
358 5th Avenue, New York. 

























even Miss Eva Novak, motion picture star, wea: 
Deltah Pearls and likes them. «x0 
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Closing Session and Banquet of Empire State Association 








Jewelers Encouraged by Statements of Congressmen as to Repeal of Excise 
Tax—Members of Ladies’ Auxiliary Enjoy Convention—Additional Reports 

















Urica, N. Y., May 30.—Only a few days 
ago, all roads led to Utica, but today, jewel- 
ers from all over the State are homeward 
bound, but content in the knowledge that 
the 14th annual convention of the New 
York State Retail Jewelers Association, 
which came to a close here last night with 


the exception of a few committee reports and 
the banquet appeared in the telegraph r-:- 
port in THe JEWELERS’ CIRCULAR last week. 

In the past, almost all conventions held 
by the Empire State association covered 
three days, but this year, the administration 
decided to eliminate the entertainment 
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The last business session of the conven- 
tion held on Tuesday afternoon was de- 
voted in part to an address by Edward H. 
Hufnagel; president of the American Na- 
tional, Retail Jewelers Association. The re- 
port of Secretary Bald, as well as reports 
from a number of standing committees were 
also given. After the officers and members 


of the executive committee were elected and 
duly installed, retiring secretary Bald was 
presented with a chime clock by the asso- 
ciation and then elected a life member of 
the organization. 
journed, 

Owing to the pressure of business, Harry 


The convention then ad- 














SOME OF THE MEMBERS OF THE NEW YORK STATE RETAIL JEWELERS’ ASSOCIATION WHO ATTENDED THE CONVENTION AT UTICA MAY 28-29 


4 banquet, will go down in history as one 
ull of accomplishments and encouraging 
Prospects, Like every other State con- 
vention held this year by retail jewelers’ 
“sociations, the paramount discussion was 
me ¢limination of the excise war taxes. 
ing imfairness of this tax was brought 
pas bed several of the addresses, but the 
P t faging utterances indicating that 
© Jewelers may soon be relieved of this 
uMden“were made by two New York con- 
me who spoke at the banquet. A 

Feport of the two days’ activities with 


events and conduct a “strictly business” con- 
clave. As a result, it was necessary to 
start every session as near to the schedule 
time as possible, but despite this, many of 
the sessions went overtime. 

As indicated by the report of the pro- 
ceedings of the two days’ activities which 
appeared in these columns last week, it 
will be seen that addresses on topics of 
great importance to the association as well 
as to the industry as a whole, were deliv- 
ered by prominent men in and out of the 
trade, 


N. Clark was reluctant to accept the office 
of president for another year, but the nom- 
inating committee, headed by Charles T. 
Evans, refused to take recognition of this 
fact and stated that for the good of the as- 
sociation, Mr. Clark should be re-elected. 
As a result, as was reported last’ week, hé 
was unanimously selected to again lead the 
organization while Emil J. Scheer of 
Rochester, was re-elected vice-president; 
Charles E. Sunderlin, Rochester, secretary, 
and R. E. Brigham, Oneonta, treasurer. A. 
O. Bald, who had acted as secretary for the 
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association for nine years, was compelled 
to relinquish his position owing to the fact 
that he has withdrawn from the retail 
jewelry business and is now engaged in the 
watch field. As reported in the issue of 
May 30 executive committee selected in- 
clude Hugo Falkenstein and William J. 
McDougall of New York, P. W. Hallen- 
beck, Catskill; George H. Evans, Utica; 
John E. Bong, Corning, and L. M. Camp- 
bell, Canandaigua. 

The first report submitted at the closing 
session of the convention was made by F. 
P. D. Jennings, chairman of the Legisla- 
tive Committee. His report appeared in 
full in these columns last week. Charles 
T. Evans, who headed the Trade Marks 
and Qualities Committee, told the conven- 
tion that he had nothing to report on the 
activity of this body owing to the fact that 
this work is being taken care of by several 
committees in the trade. A report of the 
membership committee made by Charles E. 
Sunderlin of Rochester showed that the 
organization now has 576 members enrolled. 
During the past year, the organization 
added 207 new members to its roster, 15 re- 
signed, 13 discontinued business and five 
deaths occurred. 

M. Korsunsky of the Bronx reporting for 
the Deceased Members Committee spoke 
as follows. 

REPORT OF DECEASED MEMBERS’ COMMITTEE 


“Let us pause for a moment to remem- 
ber those who have met with us in the 
past, but who have been called home to meet 
with those who have gone before. We miss 
them, but our loss is their gain. 

“Death, the great reaper, is never idle. 
It has gathered many links from our chain. 
Words seem inadequate to express our sym- 
pathy to the sorrowing members. Those 
who have passed on are: William A. O’Don- 
nell, Utica; F. B. Nourse, Cortland; Lou 
Bally, Elmira; Edward D. Mix, Albany, 
and John Schaefer, Buffalo.” 

At the conclusion of his report, Mr. Kor- 
sunsky suggested that the, association sug- 
gest a suitable memorial for its departed 
members. The suggestion, President Clark 
said, would be taken up by the executive 
committee. 

One of the most important reports of the 
session was presented by E. J. Scheer, 
chairman of the resolutions committee. The 
report of this committee was read and 
adopted and is as follows: 


Resolutions 


Whereas: The New York State Retail Jewelers’ 
Association assembled in annual convention at 
Utica, N. Y., May 28 and 29, 1923, do hereby 
adept the following resolutions: 

Resotven: This association heartily commends 
our national president, Edward H. Hufnagel, for 
his unlimited time and effort devoted to the in- 
terest of our craft, especially for the presentation 
of the code of ethics, in his travels in all parts 
of the country, and his efforts to eliminate the 
discriminatory excise tax. 

* < * 

Whereas: The code of ethics has become an in- 
tegral part of our organization work. 

Resotvep: That before a retail jeweler becomes 
a member of the A. N. R. J. A. he shall be 
Tequired to sign, as one of the qualifications upon 
the application blank, the statement: ‘I have read 
the jewelers’ code of ethics and I cheerfully sub- 
scribe to the same.” 

* * + 

Resotvep: We endorse the advertising campaign 
conducted by the National Jewelers’ Publicity 
Association and its slogan, “Gifts That Last,” to 
the effect that the same be incorporated in our 


advertising, and used on letter heads, stationery, 
billboards and all other forms of advertising. 
* * * 


Whereas: The wedding anniversaries as now ar- 
ranged provide few occasions for “Gifts That 
Last.” 

Resotvep: We approve of having the Naticnal 
Jewelers’ Publicity Association provide a_ substi- 
tute list of wedding anniversary gifts. 

* ” * 


V’hereas: Platinum being the chief metal used 
in our fine jewelry, and as ‘many inferior alloys 
are employed to cheaperi this most precious and 
beautiful metal, 

Resotvep: This associaticn unanimously favor a 
platinum stamping law and a definite standard 
of iridio-platinum to be 95 per cent. platinum and 
iridium, 

* * * 

Whereas: Our business is now burdened with 
the discriminatory excise tax from which efforts 
are being made to be relieved. 

Resotvep: This association in convention ex- 
presses its full appreciation of all officers and 
members of the Jewelers’ War Revenue Tax Com- 
mittee and the Special Excise Tax Elimination 
Committee who have devoted their time and effort 
to bring about its repeal, and pledge our support 
to Ralph Roessler, chairman, and the Special Excise 
Tax Committee in their continued effcrts to have 
this tax removed. 

7. * * 

RESOLvED: That our association consider the use 
of the facilities for the compilation of statistics 
offered by the Babson Institute, and that we co- 
operate with them insofar as our executive com- 
mittee sees fit, and furnish the institute library 
with a copy of our annual report along with other 
trade associations; that our secretary may have 
access to their files for any information we may 
desire from other cooperating associations; that 
we recommend to the national association the con- 
sideration of further co-operation with the Babson 
Institute in the gathering of statistics of value to 
our trade, i. e., statistics on vclume and kind 
of business, trends in business, statistics in styles 
and quality of goods in demand in certain sections 
of the country, estimaticn of buying power of 
communities; that we recommend that our national 
committee correspond and confer on this matter 
with P. M. Trout, head of the trade association 


department of Babson Institute, Wellesly Hills, 
Mass. 
* * * 
REso_vep: We recommend to our members the 


use of the jewelers’ scng, “Say It with Diamonds,” 
as an advertising medium to create a greater 
demand for our wares. 

* * * 


Resoitvep: We heartily endorse the work of the 
Harvard Research Bureau, which has proven most 
valuable to our trade, and urge upon all members 
to send to the bureau reports ci 1922 business 
to better enable them to carry on this work, 

* * * 


Whereas: Many jobbers are now selling at retail 
and thereby compete unfairly with the legitimate 
retail jeweler, who renders a real service to the 
public as a distributor by maintaining a store 
conveniently located, properly equipped with mer- 
chandise, artistically displayed, and an organization 
of trained sales people and workmen to serve the 
public as a retailer. ¥ 

Resotvep: We condemn this unfair practice 
and ask the co-operation of manufacturers who 
market their goods through the jobber to confine 
their goods to non-retailing jobbers only, or sell 
direct to the retailer at the same price as now sold 
retailing jobbers, sc as tc enable the retail jewelers 
to compete with the retailing jobbers who now have 
the advantage of a double profit. The secretary be 
instructed to communicate this resolution to the 
manufacturers. 

Resotvep: We endorse the plan of standardizing 
resale or suggested retail prices on all standard 
and nationally advertised goods, and these prices 
to appear on invoices and as far as possible on 
tags attached to each article. 

* * * 

RESOLVED: We commend the manufacturers of 
silverware who are co-operating with the retailer 
in an effort to secure a legitimate profit on the 
sale of silverware by invoicing goods at the 
suggested resale price less a discount which allows 
a fair net profit on time and money invested in 
the sale of the same. 

* * * 


Whereas: The evil of appraising goods brought 
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in our stores is becoming more common daily to 
the detriment of our business, should be stopped. 

Resotvep: We recommend to our members that 
they discontinue the practice of appraising goods ex- 
cept in case of legitimate appraisals of estate. 

Resotvep: This association recommends that the 
naticnal association appoint a committee to se- 
a the standardizing of nationally advertised 
goods. 


+ * * 


Whereas: The public are being defrauded by 
many fake jewelry auctioneers and the legitimate 
jewelers are sustaining a considerable loss in busi- 
ness, as well as a loss of confidence by the repre- 
hensible practices resorted to by unscrupulous auc- 
tioneers who would trade upon the public credulity 
and break down the wonderful traditions of honor 
and confidence which our industry enjoys. 

Resotvep: We favor uniform local, State and 
national laws that will prevent the, fraudulent auc- 
tion, and recommend that our association officers 
use every effort and all the means necessary to 


have such laws enacted. 
* * * 


RESoLveD: This convention extends a vote of 
thanks ‘to the Utica Retail Jewelers and the ladies 
for their kindness and untiring efforts to make 
our stay a pleasant and profitable one. 

. 7 * 


Resotvep: A vote of thanks be given the Hotel 
Utica fer the courtesy and service given, the 
Utica press for its publicity and the trade press 
for its co-operation at all times in the publicity 
given our association activities. 

* * «# 


REsoLvep: A vote of thanks be extended to the 
speakers who have so ably entertained and _ in- 
structed us, 


Another report was that of the commit- 
tee on awarding the trophy to the member 
patronizing the largest number of adver- 
tisers in the convention program. This 
report was made by S. D. Burritt, who told 
the convention. that after a careful inves- 
tigation, it was shown that Charles E. Sun- 
derlin of Rochester had won the trophy. 

The members of the Metropolitan Retail 
Jewelers Associaticn submitted a report on 
its activities during the year and showed 
that the organization has 98 members. This 
report was submitted by H. Astor and after 
being read was ordered placed on file. 

The selection of a convention city was the 
next order of business and under this head- 
ing, invitations were extended by Oneonta 
and New. York. The selection of the city 
was left to the discretion of the executive 
committee, and the choice will be made 
some time during the year. 

As there was no unfinished business to be 
brought before the convention, the report of 
the nominating committee was made by 
Charles T. Evans after which the election 
of officers took place. Following the in- 
stallation of these officers and the members 
of the executive committee, S. D. Burritt, 
on behalf of the organization, presented to 
retiring Secretary A. O. Bald, a chime 
clock. Mr. Bald was also elected an hon- 
orary member of the association. After 
several of the newly elected officers had 
made a few remarks, the convention ad- 
journed and the jewelers immediately left 
for the court house several blocks away, 
where they assembled for the convention 
picture, 

LADIES’ AUXILIARY 


One of the enjoyable features of the 
convention was the presence at many of the 
sessions of members of the Ladies’ Auxiliary. 
They were much interested in many of 
the addresses made at the convention and 
also enjoyed several entertainment features 
arranged by the Utica ladies. On Monday 
after they were taken on an automobile ride 
around the city and in the evening, the 
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ladies attended the Gaiety Theatre. At 11 
o'clock the following morning, the auxiliary 
held a business meeting at which the la- 
dies voted to boost the coming, national 
convention in Providence. It was also 
voted that the ladies should as far as pos- 
sible form auxiliaries in any city where 
two or more jewelers are located. This 
they believed will increase enthusiasm 
among the women whose husbands are as- 
sociated in the jewelry trade and also at- 
tract them to the conventions. On Tues- 
day afternoon, the ladies were taken to 
Hamilton College and through the parks of 
Utica and in the evening they were very 
much in evidence at the banquet. 

At the business session of the ladies auxi- 
liary on Tuesday the following officers were 
elected: President, Mrs, Harry N. Clark, 
Syracuse; vice-president, Mrs. F. P. D. 
Jennings, Albany; secretary, Mrs. P. W. 
Hallenbeck, Catskill, and treasurer, Mrs. C. 
F, Vanderpool, Rochester, 

The Banquet 

With the business of the convention com- 
pleted, the jewelers were able to relax for 
the first time in two days and entered 
merrily into the festivities of the evening. 
The scene of the banquet was laid in the 
same room where the convention had been 
held. The tables were decorated with 
flowers and as each one took a seat, a 
bronze letter opener as a gift from the as- 
sociation was presented. A handsome pair 
of Kum-a-part cuff buttons were also given 
to each of the diners by the Baer & Wilde 
Co, of Providence. At each one’s plate 
was also placed a toy balloon, which when 
blown up gave forth hideous screeches. 

Within a few moments after the diners 
had discovered these noise makers the hall 
was a bedlam and it was with a great deal 
of difficulty that the orchestra could be 
heard. After the noise had subsided, Rev. 
A. S. Brown of Utica delivered the in- 
vocation, after which the jewelers and 
their guests enjoyed the following menu: 

MENU 
Celery Olives 
Half Grapefruit 
Mock Turtle Au Sherry 
Filet of Sea Bass, Portugaise 
Naturel Potatoes 
Larded Beef Tenderloin Mushroom Sauce 
Green Peas 
Hearts of Lettuce French Dressing 
Neapolitan Ice Cream 
Cakes 
Demi Tasse 

During the banquet the singing was led 
by Alfred O. Bald. 

After the jewelers and their guests had 
enjoyed the menu, George H. Evans of 
Utica, as toastmaster for the evening, intro- 
duced the Hon. Homer P. Snyder, congress- 
man from Little Falls. 


ADDRESS OF CONGRESSMAN SNYDER 


Congressman Snyder expressed his pleas- 
ure at being present and touched upon sev- 
eral topics of importance including prohibi- 
tion and the federal government. He then 
told the jewelers that knowing they were 
interested in the repeal of the five per cent. 
war tax, that he would dwell upon this sub- 
ject for a few moments. He at once as- 
sured the jewelers that during the next ses- 
sion of Congress, this tax will be eliminated, 

gressman Snyder told them that he did 
not make this as an idle promise but said it 
advisedly. He pointed out that the finances 
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of the nation had been handled so well dur- 
ing the past few months, that all of the 
deficits had been turned to reserves and 
as a result the government will have a sur- 
plus of approximately $125,000,000 instead 
of a deficit which had been expected. He 
told the jewelers that this was brought 
about through the careful management of 
the administration in Washington. | Presi- 
dent Harding, he said, is a business man and 
has a business administration and assured 
the jewelers that the repeal of the tax would 
be a fact before another year rolls around. 


ADDRESS OF HON. R. M. WASHBURN 


After these declarations, Congressman 
Snyder introduced the Hon. R. M. Wash- 
burn of Boston, Mass., an ex-State senator. 
His talk was of a humorous nature and 
kept the audience amused for almost an 
hour. He told a number of funny stories 
and made some humorous remarks about 
several of the jewelers present with whom 
he was acquainted. In concluding his ad- 
dress, Mr. Washburn became serious and 
called attention to the wonderful. spirit of 
patriotism which had come out of the war. 
Further he told his listeners that this coun- 
try should be composed of more individua- 
lists. Too many people, he said, are in- 
fluenced by the word “they” and never act 
on their own initiative but operate as a 
mass. Mr. Washburn was given a great 
deal of applause and his address proved ex- 
ceptionally enjoyable. 


ADDRESS OF CONGRESSMAN MONT 


While Mr. Washburn was still speaking, 
the Hon. Luther W. Mont, congressman 
from Oswego and a member of the Ways 
and Means Committee, arrived at the ban- 
quet hall. He was next introduced and con- 
fined all of his remarks to the elimination 
of the excise tax. He pointed out that 
every inducstry which is now burdened with 
this tax is asking for relief and expressed 
the hope that these taxes would be elim- 
inated in the near future. He told the 
jewelers that he sympathized with them, but 
assured them that there were other indus- 
tries which were suffering the same bur- 
den. He expressed the belief that there is 
no chance for a general sales tax in this 
country because of the attitude taken by 
several groups in Congress and the Senate. 
President Clark, on the behalf of the execu- 
tive committee and the members of the as- 
sociation, told the congressmen that the 
jewelers were indeed glad to hear~ such 
promises and then thanked the Utica jewel- 
ers for the hospitality shown during the 
convention. After the singing of the “Star 
Spangled Banner,” the diners retired to an- 
other room and, following a short recess, 
dancing was enjoyed until a late hour. 








Market Prices for Silver Bars 
The following are the quotations for sil- 
ver bars in London and New York as re- 
ported for the past week: 


Domestic 
Selling Price Silver 


London U. S. Gov’t Standard 

Date Official Assay Bars Price 
May 29 20.0000. 32% 691% 995% 
, ee ee 329/16 Holiday Holiday 
a, a 32 68% 99% 
PUD oe einai 31% 68 Suspended 
te a ee 31% 68 Suspended 
Li Ee eee 31 11/16 67% Suspended 
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DEATH OF BEN ROTH 


Former Well Known Member of Chicago 
Jewelry Trade Passes Away 

Cuicaco, May 30.—The funeral of Ben 
Roth, who died on Saturday evening, May 
26, was held yesterday at Furth’s Chapel 
on E. 47th St., and burial was at Mount 
Israel Cemetery immediately following. 

For more than 40 years Mr. Roth has 
been known in the jewelry trade of Chicago. 
His connection embracing retail stores, the 
wholesale business and stock buying. For 
the past few years he has not been active 
in the: jewelry business, devoting most of 
his time to real estate business. 

The deceased was born in Hungary, 66 
years ago on the 25th of last April. For 








THE LATE BEN, ROTH 


a short time he lived in New York, and 
came to Chicago about 45 years ago. He 
was married in this city to Miss Edna 
Shelley, who survives him. Mr. Roth was 
the uncle of Hugo and Al. Marks, who 
conduct a retail jewelry business at 142 N. 
State St. 

Mr. Roth for many years was an active 
member of the B. P. O. Elks and at the 
time of his death was a life member of a 
Chicago lodge. 








Exports of Platinum During March 


WasHInctTon, D. C., June 1.—Figures 
just compiled by the Department of Com- 
merce show that during the month of 
March platinum valued at $8,217 was sent 
out from this country. Of this amount 
$7,324 represented platinum ingots, sheets, 
wire, alloys and scrap, while the remainder 
of $893 was the value gf manufactures of 
platinum, except jewelry exported during 
the month. The figures showing the coun- 
tries to which the metal was sent are as 


follows: 
Manufactures 
of Platinum 


Ingots, Sheets, 
Wire, Alloys, 





and Scrap Except Jewelry 
ee 

Oz. Oz. 
Countries Troy Value Troy Value 

Canada—Quebec and ; ; 
Ontario .. 28 $3,041 #5 $680 

Brit. Col’bia 

and Yukon 1 283 i 

ne | 3,600 ea 
TRIE se: stick 6s teins 0 48 400 oe ane 
CNN vendccucsceas ae arias 2 213 
TOE ack xcs cee 112 $7,324 7 $893 








Meyer Goldsteen, Hegewisch, Ill, has 


moved to Chicago. 
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HOLD MAY MEETING 


Members of Sterling Silver Manufacturers 
Association Enjoy Golf Tovrnament 
and Discuss Business Problems at 
Highland Country Club 
MeripEN, Conn., May 30.—Upon the invi- 
tation of George H. Wilcox, of the Inter- 
national Silver Co., the Sterling Silverware 
Manufacturers’ Association held its May 
meeting at the Highland Country Club, Meri- 
den, on Tuesday of last week. The guests 
of Mr. Wilcox enjoyed golf during the day 
and in the evening the business of the asso- 

ciation was transacted. 

In the morning the association members 
and their guests played a round of golf for 
a low net prize, which proved to be a beauti- 
ful sterling silver vase, donated by Dominick 








GECRGE H. WILCOX, WHO ACTED AS HOST 


& Haff. This contest was won by Roy Wil- 
cox, with a low net score of 86—14—72. 

During the afternoon the members and 
their guests played a sweepstakes for three 
prizes for low net score. The first prize was 
won by W. E. Hinsdale, with a low net of 
88—11—77. Three members were tied for 
second place, as follows: George F. John- 
son, George F. Davis and Horace Wilcox, 
with a low net of 97—18—79. 

Mr. Wilcox had arranged for the enter- 
tamment of the association with a quartette 
from Wesleyan University, which sang dur- 
ing the dinner. While it was the opinion of 
the members that the quartette’s voices were 
good, a picked quartette from the member- 
ship was prevailed upon to show how it 
teally should be done, and after some solicit- 
ous urging, President C. W. Harman, 
George H. Wilcox, Gustav H. Niemeyer and 
William F. McChesney favored the diners 
with a burst of song. 

Following the dinner, the members ad- 
journed to the commodious parlor, around a 
lazing fire, and the business part of the 
meeting was dispatched. 

President Harman paid a tribute of ap- 
Preciation to Mr. Wilcox and his able as- 
‘istants from the International Silver Co. in 
making the association completely and thor- 
oughly at home. He also referred to the 
Work of the association in the past and for 
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the future. Mr, Harman concluded his re- 
marks by a reference to the work that the 
field secretary will do this Fall, announcing 
that at a recent meeting of the executive 
committee that committee had carried out 
the instructions of the association and en- 
gaged Miss Ruth M. Egge as field secretary 
to commence her work on June 1. 

The committee on entertainment, through 
George E. Fahys, in a felicitous speech, re- 
viewed the golf competitions of the day, and 
on behalf of the association presented to Roy 
Wilcox a handsome prize for the low net 
score, and stated that the prizes offered in 
the sweepstakes competition will be pur- 
chased and sent to the winners later. Mr. 
Wilcox accepted his prize in a graceful 
speech, which was much appreciated. 


Upon the invitation of Mr. Lunt, the asso- 
ciation voted to hold its next meeting on 
July 17 at Greenfield, Mass., as his guests. 

Matters affecting the proposed marking 
law were discussed, and were referred to the 
executive committee for consideration and 
action. 

The association authorized the sending of 
a questionnaire to retail jewelers who had 
co-operated in “National Sterling Silver 
Week,” in the belief that the replies thereto 
would furnish a valuable index to the opera- 
tion throughout the country, and would be of 
material benefit to the industry next year in 
arranging for the second “National Sterling 
Silver Week.” 

It was with regret that the association re- 
ceived the resignations of Graff, Washbourne 


‘ & Dunn, as a member, and of Cleveland A. 


Dunn as vice-president of the association. 
The resignations were accepted, and William 
F. McChesney was elected vice-president of 
the association in the place of Mr. Dunn. 

The members and guests who attended the 
meeting included: Alvin Silver Co.—C. W. 
Harman, George E. Fahys and George E. 
Fahys, Jr.; Dominick & Haff—W. F. Mc- 
Chesney and G. F. Johnson; International 
Silver Co.—George H. Wilcox, H. B. 
O’Brien, W. G. Snow, Horace Wilcox, 
George Ohl, W. H. Race, A. L. Kintz, A. L. 
Zeitung, W. E. Hinsdale, Amos Christman, 
Roy Wilcox, F. W. Stark, George Gerrish, 
Frank Drew. Gustav H. Neimeyer, of 
Handy & Harman; Rogers, Lunt & Bowlen— 
George C. Lunt and George H. Davis; 
Towle Mfg. Co.—Jerome A. Hardy; R. 
Wallace & Sons Mfg. Co.—C. D. Morris, 
C. W. Leavenworth and Frederick S. Tag- 
gart, secretary of the association. . 

Those who played golf and the scores are 
as follows: 





Morning Afterncon 
Low Four Prizes— 
Net Score Sweepstakes 
a —:¢ a 


C. W. Harman... 106 22 84 102 22 80 
George C. Lunt... 117 30 87 118 30 88 
C. UD, Bee s<..«:. 3.12 81 8% .2 TT? 
George E. Fahys... 105 18 87 a ee a 
George E. Fahys, Jr. 117 30 87 .. i ea 
Wm. F. McChesney 112 32 80 112 32 80 
George F. Johnson 93 18 75 97 18 79 
George F. Davis... 96 22 74 101 22 79 
Jerome A. Hardy.. 114 32 82 119 32 87 


is, Vig SUMS 6 bc002 90 12 78 100 12 88 
W. B. Hinsdale... 92 11 81 88 11 £77 
H. B. O’Brien.... 96 15 81 97 15 82 
Roy Wilcox ...... 86 14 72... ii ane 
By We SG. cscs 92 12 80 98 12 86 
George H. Wilcox. 100 20 80... i aa 
Horace Wilcox ... 109 22 8&7 101 22 79 
George Gerrish ... 99 11 88 93 11 = 82 
William H. Race... 99 11 88 93 11 = 82 
Frank Drew ...... 107 26 81 107 26 81 
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AUCTION UPHELD 





Washington Supreme Court Upsets City 
Ordinance Under Which Jeweler 
Was Restrained 


SEATTLE, Wash., May 30.—The Washing- 
ton State Supreme Court has handed down 
a ruling of importance to jewelers of the 
State. Last December Leo Dornberg, 
Spokane jeweler, disposed of his stock of 
merchandise by auction. The city sought 
to restrain him from conducting an auction, 
invoking a municipal ordinance regulating 
traffic, alleging that holding an auction in 
the business district would would be liable 
to hamper traffic. 

Mr. Dornberg carried the matter to the 
Superior Court, which upheld the city, 
then appealed to the Supreme Court. Mean- 
while, he posted bond and conducted the 
auction. The Supreme Court has now held 
that the city ordinance regulating auction 
sales is unreasonable and unenforcible, and 
that Mr. Dornberg was legally within his 
rights in conducting such a sale. 








EXPORTS IN MARCH 





Department of Commerce Makes Public Sta- 
tistics Showing Shipment of American 
Jewelry to Various Countries 


Wasurncrton, D. C., June 1.—The Bureau 
of Foreign and Domestic Commerce has just 
made public the statistics of jewelry shipped 
to foreign countries during the month of 
March, which showed that the value of 
jewelry exported during the month was 
$65,357. 

Canada absorbed the largest share of the 
jewelry sent out of this country during the 
month while Hongkong ranked second. 

The full list of countries to which jewelry 
was exported is given below: 


Countries Value 
 bsrdccnideise dads tlle liaales $15 
CUO aie ka Ciwtecnildh dees deo kien 150 
RO vbw a heh aio On Rea SR eRe eS ieee 143 
POMS 5. emtvnatesadsesiesdanereus 60 
DOP. Vik cure dens aeieer etree ee 1,346 
SN Rh bel i'd's Aa ol eatios Ad tei ae Wee 481 
MN isd ad waitaceaiea ass ¢o0a 0 eeu 1,500 
Canada, Maritime provinces............ 1,284 

Quebec and Ontario.......ccccccccccce 28,040 

WUGUEe GOOWEOR  ociv occ ods ee Dean cue 4,883 

British Columbia and Yukcn.......... 5,087 
IE iia oe: lng Sauecaiaaee wi mama 11 
ME? 9 (ia jidd'a adele He etude badtiectG 355 
Me U3 a vias nea Reo a eid aden dale de 1,079 
Newforndland and Labrador............ 336 
I Si isls:0 iin SdedebaVienéadcnseranns 25 
SN or ila Oe 6:9 uk I i thea Vadadlecd ated 1,082 
NGG Seah ee kek Kd Meaddadioeeenoa 100 
NE 56. oi0, 8k: od eRe CAe Le 2,024 
MNT 6 dbdsia chia aah ead hate own ien Bee 3,884 
ENS, iis) is bidlah a had acln did wnelaas 704 
Re ere a ee ne 153 
erik chk p-0:teh oar ieee bes ka eames 170 
Ee Oe Pee Mae en 10,580 
WME SMOG osckceiiiidicde vcoveenes 1,711 
PO ie hb 6is.cd cece saadascnvavkettn. 25 
RUS icchwkdsas edn dadaciaksMatar tere 129 

Wb cntisee reteset ee $65,357 








The Clark Jewelry Co. Los Angeles, 
Cal., has leased new quarters on the ground 
floor of the Lane building, at 8th and Spring 
Sts., for a period of 12 years. It is under- 
stood that part of the space will be divided 
and sublet. Charles H. Clark, owner of the 
store that bears his name, has been in the 
jewelry business for the past 20 years, 
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The News from England 











National Strike in Belgium Hinders Diamond Trade—Diamond Prices Firm— 
Novelty Jewelry Proving Popular—Production of Synthetic Gems— 
Amsterdam Diamond Cutting Industry 














Lonpon, May 21.—The national strike in 
Belgium is having a paralyzing effect on 
many of the country’s industries and mem- 
bers of the diamond trade are not sure 
yet just how they stand. Cessation of postal 
facilities has proved vexatious to the dia- 
mond merchants. The syndicate of diamond 
merchants has overcome this difficulty to 
some extent by providing assistance in the 
post offices at Antwerp which closed down 
owing to the strike. Youthful diamond 
dealers and diamond merchants’ assistants 
have thus kept a partial postal service go- 
ing and the post offices have been able to 
open their doors again. 

* * * 

The diamond market, both here and on 
the continent, remains firm and prices are 
being well maintained for small stones of 
good quality. American buying is on the 
usual large scale and the Antwerp and Am- 
sterdam factors report that they are keep- 
ing pretty busy with American orders. 

* * * 


Jewelry retailers close down today until 
the middle of the week for the Whitsun 
holidays, Most of the jewelry stores will 
take advantage of the lull in buying to go 
over their stocks and rearrange their win- 
dows in readiness for the Summer trade 
which already has made its debut.with new 
light-weight jewelry for use in conjunction 
with Summer clothing. 

* *k * 


Many jewelry novelties will appear in 
the metropolitan shops in a week or two for 
the store patrons who make a habit of keep- 
ing up with jewelry styles as well as dress. 
The newest variety of diamond and sap- 
phire bracelet here is the movable sort that 
can be turned into a new design by a simple 
movement. The sapphire circlet, for in- 
stance, is turned by a quick movement of 
the fingers and a band of rubies takes its 
place. If desired this combination sapphire- 
ruby ornament can be arranged so that half 
rubies and half sapphires show. This style 
of reversible gem jewelry is now being ex- 
tended to rings. They have movable center 
bands of various precious stones and can 
be manipulated so. as to give the appearance 
of entirely new finger decoration. For the 
woman smoker the manufacturing jeweler 

as designed a neat little platinum case no 
bigger than a thimble case in which is con- 
tained a jeweled platinum cigarette holder 
made on the telescopic principle. The case 
has a diamond top. Although an expensive 
article it is making a ready appeal to well- 
to-do women who smoke in public. An- 
other new ornament for the women is the 
blue enamel and diamond watch set on an 
expanding ring intended to be worn on the 
forefinger, It is a tiny timepiece of ex- 
(uisite finish and already is becoming 

pular with women ‘of fashion who seek 
change from the expanding wristlet watch. 


_— 


= = 
The production of synthetic gems has oc- 


cupied the attention of many scientists of 
late and although success has tended the ef- 
forts of several of the experimenters it has 
been found that in most cases the processes 
necessary to turn out precious stones are so 
long and costly that the undertaking is not 
made commercially profitable. Diamonds 
produced by an English chemist with the 
aid of paraffin spirit, bone oil distillate and 
metallic lithium mixed in a powerful cast- 
iron tube and heated in a reverberatory fur- 
nace are so small that legitimate mine stones 
of the same size come 25 per cent cheaper 
than the artificial gems. 
* *k * 


The Swiss scientist who has _ produced 
sapphires of pure crystallized aluminum 
hopes eventually to get his production down 
to a paying basis. His made-to-order sap- 
phires are not quite so hard as the genuine 
stones and at present the cost of their pro- 
duction makes them dearer than _ real 
sapphires. It is now claimed that a beautiful 
opal may be made by fusing silica with 
ether. 

a ae 

It is estimated that today there are around 
4,000 union diamond cutters and polishers 
employed in the Amsterdam industry. This 
is a poor showing compared with 1919 when 
the membership of diamond workers in the 
Dutch factories was close on 11,000. Ap- 
proximately 5,000 diamond workers either 
left the industry when the lean years came 
or else transferred to Antwerp which did 
not seem to be so badly affected by the slump 
of a couple of years ago as did Amsterdam. 
It is reported that 2,000 diamond workers 
in the Amsterdam union still are unem- 
ployed but the position, even then, is much 
better than it was a year ago. Amsterdam, 
of course, has always been a center of much 
importance to the American cutter and buy- 
er of good stones and now that the American 
demand is of exceptional volume the Dutch 
industry is improving right along, 

*x* k * 


The London trade learns via a commerce 
report from the Vienna consul that Aus- 
tria’s business with the Balkan states in 
jewelry is increasing considerably. Aus- 
tria is exporting precious stones of all kinds 
and is importing practically none. Since 
the war Vienna apparently has become quite 
an interesting center for the jewelry indus- 
try. In the early part of the war, the De- 
partment of Commerce savs, practically all 
trade in jewelry ceased between the Aus- 
trians and the world gem centers, such as 
Antwerp and Amsterdam. A revival set in 
in 1917 and 1918. folk who were making 
money out of munitions and general supplies 
being anxious to get hold of good stones 
of all kinds. This revival reached its cli- 
max at the close of hostilities. Then fol- 
lowed the “selling-out” process which at- 
tracted the attention of world buyers owing 
to the cheapness of the gems in foreign cur- 
rencies. The foreign jewelers went to Vien- 


<7 





na to buy gems at knock-down prices and 
the Austrian jewelers asa consequence 
found it unnecessary to go to Holland and 
Belgium. The problem the Austrian jewelers 
had to solve was the depreciation of the 
crown and its effect on their own buying 


and selling. Although they sold quality 
gems at good prices in crowns the deprecia- 
tion of the latter really left them worse off. 








LETTER TO THE EDITOR 


An Absurd Exaggeration As to the World’s 
Stock of Diamonds 


AMSTERDAM, Holland, May 22, 1923. 
Editor of THe JEweLers’ CrrcuLar: 

In the issue of THe JEWELERS’ CircULAR 
of May 2. last, there appeared a free trans- 
lation of a paragraph from Le Moniteur de 
la Bijouterie, of Paris, which stated that: 





“There exists, then, in the world some- 
thing like 38 tonnes (the French tonne 
equals about 2,204.62 pounds) of “dia- 
monds.” 


This astounding figure is based on the sta- 
tistics (official or assumed) of the produc- 
tion of rough diamonds ; but is absolutely in- 
accurate. Taking the figures given for 
granted, the author of the paragraph seems 
to believe that all diamonds wrenched from 
the bowels of the earth are gem stones and 
remain in existence as such, retaining the 
original weight. It is unfortunate that the 
editor of THE JEWELERS’ CircuLar did not 
point out how erroneous such a view is when 
the translation was published. 

Now, as a matter of fact, we know that at 
least 60 per cent. of the rough stones taken 
from the mines and alluvial diggings of all 
kinds consist of bort, industrial diamonds and 
other inferior grades of stones. To say that 
20 per cent. of the product is turned into 
gem stones is certainly a very high estimate 
indeed. We must realize that iii sawing, 
splitting, cutting and polishing, at least 60 
per cent. of the weight of the rough is lost, 
even the finest stone losing- from 50 per cent. 
to 55 per cent., while cleavages of all kinds 
lose from 30 per cent. to 80 per cent. in the 
splitting process alone, the diamonds thus 
produced losing another 50 per cent. or so 
through the cutting or polishing. 

The above facts put an entirely different 
light on the subject than that cast by the 
author of the article. The figures given by 
Le Moniteur, it will be seen, are absolutely 
absurd and their publication is a serious mat- 
ter, because this is apt to produce the im- 
pression upon the outsider that diamonds are 
very abundant indeed and consequently their 
prices are unduly enhanced. 

It is, therefore, necessary to contradict this 
foolish statement taken from our French 
contemporary, for such misleading para- 
graphs are readily printed by the daily news- 
papers and may produce harm to the jewelry 
trade in all parts of the world. It is to coun- 
teract such an influence and help to straight- 
en out the error at once made by this jour- 
nal that I take the liberty of asking the 
above to be inserted in your céfiimns. 

Very truly yours, 
(Signed) . Henri Porak, 
President of the Netherlands 
Diamond Workers’ Union. 
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Field Day of Maiden Lane Outing Club 














Baseball Game and Other Sports Enjoyed at Eckstein’s on Staten Island— 
Prizes Awarded at Banquet 














For the first time in several years, the 
weather man was kind to the Maiden Lane 
Outing Club and on Saturday dished up a 
mid-Summer day for their annual gambol, 
which was held as usual at Eckstein’s Field 
and pavilion, Four Corners, Staten Island. 
The work of the committee coupled with the 
generosity of the weather man made this 
one of the most successful and best attended 
outings ever held by the club. There were 
games for everybody and a large variety of 
beautiful and useful prizes which were do- 
nated by various manufacturers in the trade. 
The attendance this year was about 125 and 
after a busy and enjoyable day spent on the 
field, the day’s activities were brought to a 
close with a dinner served in the large pa- 
vilion. 

It was about 9 o’clock on Saturday morn- 
ing when the advance guard left the “Lane” 
in automobiles. They reached their objective 
about an hour later and the “boys” lost no 
time in donning their old togs and preparing 
for a day outdoors. The usual supply of 
“hot dawgs” sandwiches and liquid refresh- 
ments were on hand to satisfy the appetites 
of the hungry. 

Although the annual baseball game was 
scheduled to start at 10:30 a. M., it was an 
hour later before the two teams, one headed 
by Ben Stoufenberg and the other by Bill 
Underwood, took the field. These baseball 
games have been annual events since the out- 
ings started in 1903 and during that time 
there has been some good but more often a 
bush league brand of baseball displayed by 
the jewelers. There never was, however, any 
game that aroused more excitement or 
brought out a finer brand of baseball than 
the one played last Saturday. Both teams 
were evenly matched and as the game pro- 
gressed, the players seemed to improve. 
It was planned to play only six innings hut 
by that time, Sam Bamberger, pitching for 
Stoufenberg’s “Sluggers,” and Bill Under- 
wood doing the twirling for his aggregation 
of “fence busters.” were doirsas some big 
league box work. They practically settled 
down to a pitchers’ battle and at the end of 
the sixth inning the score was tied. It was 
necessary to play two extra innings before 
Stoufenberg’s “Sluggers” finally overcame 
the aggregation playing behind Bill Under- 
wood. The game finally ended up with the 
soore standing 18 runs for the “Sluggers” 
and 17 for Underwood’s team. The umpir- 
ing was done by Joe Altschul and A. G. 
Jacobson. The cup which is awarded each 
year went to Stoufenberg’s team, while each 
member of the winning aggregation and the 
umpires were given a pair of cuff links. 

While the baseball game was in progress, 
the quoits contests were being held and finally 
resulted in the team of Peixotto and Cashion 
being awarded first prizes. They were each 
given gold knives while the members of the 
second team, composed of Burgess and Cof- 
fey, were each awarded a pair of 14 karat 
gold cuff links. The third prize winners 
were de Loiselle and Henry Green, and they 
were each awarded a pair of 10 karat gold 


cuff links, while the Hocking brothers fin- 
ished fourth and were each given a pearl 
scarf pin. 

An innovation at the outing this year was 
the cracker breaking contest, which was one 
of the most enjoyable and exciting features 
of the day. Each of the contestants had a 
cracker tied to the top of his head and was 
then blindfolded and given a bat made of 
newspaper. They were then required to lay 
on the ground and at the signal, told to 
swing their bats. The man coming out of 
the contest with the cracker still unbroken 
was acclaimed the winner. This- proved a 
regular battle royal and ended with A, An- 
derson being awarded first prize, which was 
a gold scarf pin. Leo Frank was given a 
belt buckle for second prize, while Clarence 
R. Comfort was third prize winner and was 
given a Waldemar chain. 

The tug-of-war contest was won by the 
team captained by Myron Green and consist- 
ing of Messrs. McConnell, Courts, de Lois- 
elle, Burgess and Hilsinger. The team was 
given a cup and each individual member was 
awarded a gold handle knife. 

Other contests and the winners included: 

Football kicking—First prize, Harry Da- 
vis, who was given a Waldemar set} second 
prize, G. D, Cullis, a gold pencil; third prize, 
C. R. Comfort, scarf pin. 

Sack race—First prize, Harold de Loiselle, 
Waldemar set; second prize, Leo Frank, 
gold pencil; third prize, James Theise, scarf 
pin. 

Potato race—First prize, David Nutt, 
Waldemar set; second prize, William Un- 
derwood, gold pencil; third prize, A. V. 
Ansel, scarf pin. 

Three-legged race—First prize, Anderson 
brothers, 10 karat gold cuff links; second 
prize, de Loiselle and Al Betz combs; third 
prize, Ansel and Comfort, scarf pins. 

Baseball throwing—Al Betz, Waldemar 
set; second prize, Mr. McElgunn, 10 karat 
gold cuff links; third prize, J. Worth, scarf 
pin. 

Running race around bases—First prize, 
J. Worth, scarf pin; second prize, L. Potash, 
scarf pin; third prize, A, Anderson, scarf 
pin. 

Long distance race—First prize, W. Un- 
derwood, tie clasp; second prize, C. R. Com- 
fort, scarf. pin; third prize, Leo Frank, 
scarf pin, 

The bowling contest was won by a team 
consisting of Messrs. Davis, Parker, Martin, 
Anderson and Ettinger, and each one of the 
winners was given a pair of cuff links. For 
individual high score, Henry G. Ettinger was 
awarded a scarf pin, while C. Parker, who 
scored the most number of strikes, was given 
a cigarette holder. Ben Stoufenberg made 
the largest number of spares and was award- 
ed a silver match safe. 

During the field events, all of the partici- 
pants at the outing were called together and 
a photograph was taken by Harry Wiltshire. 
For his kindness, Mr. Wiltshire was pre- 
sented with a belt buckle. 

As all the events scheduled for the field 
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had been run off and the hour was growing 
late, the jewelers and their guests retired 
to the pavilion where they prepared for the 
annual dinner. At 6 o’clock they were ush- 
ered into the dining room and after each 
member found his place, Chairman “Bill” 
Peck requested that the men sing the “Star 
Spangled Banner.” While the jewelers and 
their guests were still standing, Mr. Peck 
carried out the organization’s ceremony of 
reading, in memoriam, a list of the departed 
members. During the dinner the diners were 
entertained by professional singers and en- 
tertainers and occasionally joined in the sing- 
ing. The various prizes were awarded to 
the winners of the different events by Mr. 
Peck. The finest prizes, however, were 
awarded to the winners of the coupon con- 
test. The first prize winner of this contest 
was J. A. Lavin, who was given a gold 
watch presented by the Keystone Watch 
Case Co.; second prize winner, I. J. Mayer, 
cigarette humidor, presented by W. C. 
Greene & Co.; third prize winner, James 
Theise, leather card case donated by J. Par- 
ker Ford; fourth prize winner, G. P. Clapp, 
sliver flask presented by Wighman & Hough 
Co.; fifth prize winner, R. C. Linthicum, 
silver flask, by the Evans Co.; sixth prize 
winner, George Altschul, silver flask pre- 
sented by the Evans Co.; seventh prize win- 
ner, C, A. Howard, gold Waldemar chain, 
presented by the Leiss Chain Co.; eighth 
prize winner, Carl Spiro, radio set, by Myron 
Green; ninth prize winner, Max Z. Stein, 
cuff links, presented by Parks Bros. & Rog- 
ers; tenth prize winner, George Frey, buckle 
set, by Harvey Clapp & Co. 

During the dinner, Chairman “Bill” Peck 
also read a telegram from George Fleming 
and William Lenhart, who were in Chicago, 
conveying their regrets at being unable to 
attend. The chairman also made several an- 
nouncements and it was pointed out that the’ 
first outing held by the organization was 
staged in 1903. William J. Ward, who was 
a participant in the initial outing, was called 
upon to give some of his impressions. He 
sketched very interestingly and briefly the 
history of the organization and the success 
of these annual Summer events. Chairman 
Peck also called attention to the fact that a 
permanent organization had been started on 
March 8, last, under the name of the Maiden 
Lane Outing Club and ennounced that at 
that meeting Harold Castagnetta had been 
selected as president of the organization. Mr. 
Castagnetta praised the “boys” and his re- 
marks were loudly applauded. 

Before the dinner concluded, Chairman 


-Peck announced that the following would 


serve on the committee in charge of the 1924 
outing: Harry McKay, chairman; Harry 
Anderson, Harry Davis, Harry Asch, Harry 
Booth and Harry Kip. In view of the fact 
that everyone of the members had the given 
name of “Harry,” Chairman Peck expressed 
the hope that they would raise “Old Harry” 
at the next outing. As this concluded the 
day’s activities, the members prepared to 
leave for home, all loud in their praise of 
the committee’s work and united in their 
opinion that this had been one of the finest 
affairs ever held by the club. 

A great deal of credit for the success of 
the outing belongs to the committee which 
consisted of William B. Peck, chairman; Al 
Betz, Al Foss, George Hilsinger, E, I. Mc- 
Connell and Harold Castagnetta. 
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Artificial Pearl Necklaces 


Made and Sold in Europe for 15 years 











A Superior Reproduction 






direct from France 










Worthy of a place among gems 


GATTLE & HUNTER 


576 Fifth Avenue, New York 
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Original and Distinctive Styles ' i 


SPECIAL ORDER WORK 





Designs and Estimates cheerfully submitted 


J. BRAUNSTEIN & CO. 


36-40 John Street, New York 
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GRANITE STATE CONVENTION 





Resolutions Adopted at Eighth Annual Con- 
vention of New Hampshire Retail 
Jewelers’ Association 


Concord, N. H., June 2.—The eighth an- 
nual convention of the New Hampshire 
Retail Jewelers’ Association which was held 
at the Eagle Hotel here, may 23 and 24, 
was one of the most successful ever held 
by the association. 

A report of the convention appeared in 
Tue JEWELERS’ CircULAR on May 30, but 
did not include the resolutions adopted. 
They are as follows: 

We, the members of the New ‘Hampshire Retail 
Jewelers’ Association, in convention assembled at 
the Eagle Hotel, Concord, May 23 and 24, 1923, 
do hereby give voice to the following declarations: 

Resotvep: That we appreciate the co-operation 
of the Concord Chamber of Commerce in assisting 
the local committee to make this convention of the 
New Hampshire Retail Jewelers’ Association the 


most successful in its history. 
* * * 


Resorvep: That the thanks of the association 
be extended to the local committee for their hospi- 
tality and efforts in our behalf. 

Resotvep: That the secretary be instructed to 
send a letter of thanks to the Hon. Henry E. 
Chamberlain, Mayor of Concord; Edward H. Huf- 
nagel, Arthur G. Mansur, J. Victor Day, Super- 
intendent Jones of the Boston Pinkerton Office, 
Henry R. Arnold, A. S. Flint and E. F. Lilley, 
for their instructive and helpful addresses. 

Resotvep: That we thank the press for their 
work and further show our appreciation by read- 
ing their publications and mentioning the jour- 
nal’s names when buying the advertised merchan- 
die, believing as we do that the trade journals 
are the best way for manufacturers and distribu- 
tors to advertise. 

Resotvep: ‘That we heartily endorse and pledge 
our support to the Horological Institute of Amer- 
ica, the National Jewelers’ Publicity Association, 
the Research Bureau, the New England Jewelers’ 
Institute and the Special Tax Elimination Com- 
mittee of the A. N. R. J. A. 

* * * 


Resotvep: That we, the New Hampshire Re- 
tail Jewelers’ Association, do urge our legislators 
to work to the end of abolishing the present 5 
per cent. excise tax, 

* * 

Resotvep: That we endorse the work of the 
American Fair Trade League. 

ResoLvep: That we appreciate the unselfish 
service that the Jewelers’ Security Alliance has 
been rendering with increasing efficiency for the 
past 40 years and will co-operate with it more 
thoroughly toward both the prevention and punish- 
ment of burglary and theft. 

* * * 


Reso.ven: That we appreciate and thank the 
Elgin National Watch Co. for supplying the con- 
vention badges. 

* * * 

Resotven: That we heartily approve of a uni- 
form discount cn flat silver as promulgated by 
some silver manufacturers and urge all silver 
manufacturers to adopt the same uniformity. 

Resotven: That we adopt a definite standard 
for iridic-platinum, viz., 95 per cent. platinum and 
five per cent. iridium. 


* * * 

Resowven: Endorsement of the advertising 
tlogans “Gifts that Last’ and “Gift Counselors,” 
we the effect that they be incorporated in our ad- 
Wertising and used on letterheads, stationery, etc. 

* * * 


Resoven: ‘That preference should be given by 
railroad men to certified watchmakers of the Horo- 
tical Institute of America for the repair and 
adjustment of watches, 
* * * 
sp OLED: An approval of the National Pub- 
me Association providing a substitute list of 
ig anniversary gifts. 
* * * 
Resiuvep: That before a jeweler become a 
member of the New Hampshire Retail Jewelers’ 
df he he shall be required to sign as one 
©-qualifications upon the application card the 
t (I have read the Jewelers’ Code of 
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Ethics) and I cheerfully subscribe to the same. 

Resotvep: Endorsement of the Stamping Laws 
proposed by the Legislative Committee of the 
A. N. R. J. A., as outlined in the Year Book 
for 1922. 


+ * * 


RESoLvep:' That in the matter of engraving 
wedding gifts with initials the following method 
be adopted: ? tes 

(a) When one initial ig engraved, the ini- 
tial of the grcom’s surname be used, 

(b) When two initials are engraved, the 
initial of the bride’s given name and groom’s 
surname be used. 

(c) When three initials are engraved, the 
initials of the bride’s given name and surname 
and the groom’s surname be used. 


ReEso.tvep: That the members of our associa- 
tion substantially support the Jewelers’ Mutual 


Fire Insurance Co. 
_ * 


Resotvep: That this meeting of the New 
Hampshire Retail Jewelers’ Association does here- 
by recommend that a better spirit of co-operation 
and mutual help be adopted by all jewelers to the 
end that we among ourselves may enjoy to the 
fullest the confidence the public has, in, us and in 


our business. 
* * + 


That the members of this craft emphasize quality 
and correct style as a part of our service and that 
said style and service may be had only from re- 


liable jewelers, . 
* * * 


REsotvep: That we appreciate the meritorious 
work of our national officers, especially in the 
publication’ of the 1922 Year Book. 


* * * 

Resotvep: That we extend to our officers sin- 
cere thanks for their untiring efforts in our behalf 
during the past year. 

Telegrams and letters were received from 
Matson Tinker, president of the Maine Re- 
tail Jewelers’ Association; E, A. Whittier, 
secretary of the Fair Trade League; Ellis 
Gifford, president of the Massachusetts and 
Rhode Island Retail Jewelers’ Association, 
and W. R. Cooper, president of the National 
Wholesale Jewelers’ Association. 

President De Montigney was appointed 
a delegate to the A. N. R. J. A. convention 
at Providence, R. I., in August. 

One of the social features of the conven- 
tion was a golf tournament at the Beaver 
Meadow Golf Club, for which prizes were 
donated by manufacturers and wholesalers. 
The tournament was in charge of M. E. 
Banks, Concord. The sports events were 
managed by E. O. Davol, assisted by S. W. 
Weare and M. Herbert, all of Concord. 
C. M. Pickett, chairman of the sports 
events, was unable to attend the convention 
because of a death in his family. The 
awards of prizes were as follows: 

Golf—First prize for best net, Norman 
H. Hayes, of Boston, 33; second prize, 
T. R. Shehan, of West Newton, Mass., and 
A. F. Tanner, of Attleboro, Mass., tied at 
34. (This is to be played off on a neutral 
course in Massachusetts. ) 

First prize for best gross, Laurence E. 
Eastman, of Salem, Mass., 45; second prize, 
Charles Symm, of Concord, 48. 

E. 'W. Porter, secretary of the Concord 
Chamber of Commerce, was toastmaster at 
the banquet on the evening of May 24. 

The re-elected president of the New 
Hampshire association, Arthur De Montig- 
ney, of Nashua, closed the speaking with 
graceful words of thanks to his colleagues. 

Previous to the after-dinner talks, the 
diners were entertained by the “Floyds” of 
the White entertainment bureau, who, with 
sleight of hand tricks and mind reading 
stunts, had them guessing. 


Rhys Llewellyn led in song at intervals, 
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assisted by a group at one of the tables” 
who insisted on rendering a classic entitled 
“We Have No Bananas Today,” and Miss 
Ruth Day, an employe of the Pickett & 
Stuart jewelry store, gave two vocal solos. 








Purchase of Domestic Silver Under Pittman 
Act at Dollar Ounce Price Drawing 
to a Close 


Weasuincton, D. C., May 30.—Tenders 
of silver to the U. S. Treasury under the 
Pittman Act amounted to more thar 1,000,- 
000 ounces on May 29, thus reducing the 
amount remaining to be purchased under 
the law to about 1,350,000 ounces, accord- 
ing to an announcement by F. E. Scobey, 
Director of the Mint. In order to avoid any 
possibility of accepting excessive tenders 
and at the same time assure equitable treat- 
ment to American producers of silver the 
Director of the Mint will not accept any 
further tenders until a sufficient examina- 
tion has been made of the tenders already 
received to indicate the precise amount of 
silver remaining to be purchased at the 
price of $1 per ounce fixed by the Pittman 
Act. 

The Director of the Mint will continue, 
however, to receive tenders under the Act 
until the close of business, June 15, Such 
tenders will be filed in the order of their 
receipt, and as soon as the amount remain- 
ing to be purchased has been determined 
definitely, Director Scobey will accept ten- 
ders up to such amount in the order of 
their receipt in accordance with regulations. 
All tenders in excess of the amount remain- 
ing to be purchased will be rejected. There 
is no possibility that the Treasury will 
modify or rescind its decision terminating 
its purchases of silver at the fixed price of 
$1, although it is practically certain that 
legislation will be proposed in the next 
Congress, which convenes in December, 
seeking to direct the Treasury to resume 
‘purchases at the protected price. 


Will of C. C. Stieff, Late of Baltimore, 
Filed for Probate 


Battrmore, Md., June 2.—The funeral of 
Charles C. Stieff, 61 years old, founder of 
the silver manufacturing firm of The Stieff 
Co., who died suddenly a week ago, was 
held Tuesday from the Stieff-home in Ro- 
land Park. Services were conducted by the 
Rev. S. M. Alford. Burial was in Balti- 
more Cemetery. ! 

Mr. Stieff’s will was filed for probate in 
Orphans’ Court Thursday. All of Mr. 
Stieff’s property, by his will, was given to- 
his son, Gideon N. Stieff, and his daughter, 
Ida Florence Stieff Alford. 

The son and daughter and Edwin G, 
Baetjer were named as trustees to hold vari- 
ous properties. Special bequests included a 
motor car, diamond ring, watch and chairi 
and bonds of the par value of $20,000 to his, 
son, G. N. Stieff. All his household and 
personal effects and all his jewelry not be- 
queathed specifically were given to his 
daughter. The net income of the estate is 
to be paid Mr. Stieff’s daughter for life, 
subject to the right of the daughter to dis-/ 
pose of $50,000 of the estate, the net income 
at her death is to be divided for 21 years 
among her children. 


‘ 
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CHARGED WITH SWINDLING 


Man Believed to Be Clever Check Forger 
Arrested at Birmingham, Ala. and 
Taken to Louisville for Trial 





BIRMINGHAM, Ala., June 2—A man call- 
ing himself ““M. Desola Mendes,” but who it 
was learned was no relative to the well- 
known family of that name in New York, 
was arrested in Birmingham by operators of 
the Bodeker National Detective Agency and 
taken to Louisville, Ky., by officers from that 
city, who came after him. Mendes is wanted 
in Louisville on the charge of forging a num- 
ber of checks and cashing them at jewelry 
stores and other stores of that city. He is 
‘known to have cashed at least one forged 
check in Birmingham, possibly more. This 
check was for $60, and was cashed by M. 
Weil & Co., clothing dealers. 

No case has as yet been made against the 
man in Birmingham for forgery, the officers 
believing it best to let the Louisville officers 
take him, as there are more charges of 
forgery against him there than there are 
here. He returned to Louisville willingly, 
without putting up a legal fight in the courts. 

When arrested here by Bodeker agents, 
“Mendes” was employed as a common labor- 
er at the open hearth furnaces of the Ensley 
steel plant. Foremen of this plant say 
“Mendes” was given the job because he told 
them he was a nephew of Elbert H. Gary, 
president of the United States Steel Corp., 
and that he wished to learn the business from 
the ground up. So far as could be learned, 
the man had been in Birmingham about two 
months, and officers say they are of the opin- 
ion that he came here from New Orleans, 
but that they are of the opinion that he has 
passed forged checks all over the United 
States. 

According to officers at Louisville, Ky., 
“Mendes” posed as an Italian count while in 
that city. In Birmingham, on some occa- 
sion, he is known to have posed as a Yale 
University professor, and on another occa- 
sion as a nephew of Elbert H. Gary. 
“Mendes” told several prominent citizens of 
Birmingham that he was an alumnus of 
Yale, of the class of 1917, and that he had 
taught psychology in that noted university. 
Officials of Yale notified Birmingham officers 
that “Mendes” was not an alumnus of that 
institution, that he was never a professor 
there, and that they had never heard of such 
a man, 

“Mendes” is about 27 years of age, good 
looking and a good dresser, He is a man 
of high education, being educated no doubt in 
some university or college of note. 

According to officers, “Mendes” is a good 
mixer among men. They say that when he 
went to a city, the first thing he would do 
would be to learn the names of a number of 
prominent men, and as much of their history 
and affairs as possible, and that he would 
also meet and become somewhat acquainted 
with some of these men. With this informa- 
tion on his tongue’s end, and posing as a 
relative of some noted man, he talked mer- 
chants into cashing his checks with little 
difficulty. With his education and looks, he 
was able to mix and mingle with any class 
of men, and be at home with them. Why he 
Was working in the steel plant here, officers 
say they are at loss to know. 

Birmingham and Louisville, Ky., detec- 
tives say they are of the belief that “Mendes” 
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is one of the most dangerous forgers in the 
United States. Certain it is that he is a man 
of high education and refinement. 


The name assumed by the man arrested 


in Birmingham is that of a _ prominent 
family of New York and well-known in 
the jewelry trade of this city. D. DeSola 
Mendez, the former head of the Mendez 
Diamond Cutting Works, stated Monday 
that the prisoner was in no way related to 
the family and had no right to use the 
name. They had heard of him through 
people in the jewelry trade who had cashed 
his checks and to whom he had given the 
impression that he was related to D. DeSola 
Mendez or his son, H. DeSola Mendez. 


a 
ne 


“RUBY” MYSTERY SOLVED 


Big “$100,000 Gem” Found On Convict 
Ship “Success’ Declared to Be 
Worth $25 


Fatt River, Mass., June 2.—The big 
$100,000 Indian ruby bubble burst the past 
week, at least the unsympathetic customs of- 
ficials punctused the romantic tale, and an- 
nounced that the “$100,000 ruby” found 
aboard the old English convict ship Success 
a fortnight ago, in this port, was not ‘stolen 
more than 100 years ago from a Hindu tem- 
ple by an Englishman, but was bought in the 
city of Boston a short time ago for $25. 

This is the declaration of Deputy Customs 
Collector Walter S. Goff, of this city, and 
William Harvey and Owen F. McKenna, 
special agents of the customs service from 
Boston, who have investigated the story of 
Capt. Smith, commander and owner of the 
Success. The vase in which the mysterious 
Sanscrit document was alleged to have been 
found aboard the vessel is reported to be the 
personal property of a clerk in the Boston 
shop, where the stone was bought and was 
loaned to Capt. Smith. The document which 
formed the basis for the search for the hid- 
den ruby was dated 1789, but the inspectors 
found that the paper was water-marked with 
the Crown of Queen Victoria and her seal, 
and she did not reign until 1844. 

At the time that the ruby was found, Fred 
B. Thurber, of the firm of Tilden-Thurber 
Corp., of Providence, was present and ex- 
amined the stone and pronounced it to be 
about 20 to 22 carats in weight and worth 
about $100,000, if it were as precious as it 
appeared under a small magnifying glass. 

Mr. Thurber, when informed that the stone 
had been pronounced a fake by the customs 
agents, said that he was inclined to disbelieve 
the statement that it had been purchased in 
Boston, declaring there was not a chance in 
100,000 of anybody there having a stone cut 
in the style of that which was shown as be- 
ing found on the Success. He said that 
while it was perfectly possible to obtain a 
synthetic ruby of the size of the one found 
on the Success, it would be, he believed, dif- 
ficult to have such a stone cut in this coun- 
try in the manner in which the stone from 
the Success is cut. This cutting, he said, is 
peculiar to Indian stone experts and proba- 
bly could not be accomplished successfully 
in this country. 

















Earl F. West, Sheldon, I1l., has moved to 
Plymouth, Ill. 
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MADE FALSE TAX RETURNS 


Andrea and Victor Desbouillons, Savannah, 
Ga., Jewelers, Fined $5,000 and Victor 
Is Sentenced to Six Months 
in Prison 

SAVANNAH, Ga., June 1.—Andrea and 
Victor Desbouillons of “Desbouillons,” 14 
E. Broughton St., have pleaded guilty to 
making false income tax returns and false 
returns about their sales. Victor Desbouil- 
lons has been sentenced to a fine of $5,000 
and six months’ imprisonment and Andrea 
has been fined $5,000. 

It is also understood that in addition to 
this fine, the government has a claim 
against the firm for about $10,000 for 
moneys which they did not account for 
from sales. 

This business was founded by the late 
Aristides L. Desbouillons in 1870. The 
sons were given an interest in the business 
sometime in 1908. when the style of A. L. 
Desbouillons & Sons was adopted. In 1915 
A. L. Desbouillons died but his estate re- 
mained interested in the business. In 
March, 1917, Andrea and Victor Desbouil- 
lons purchased the estate’s interest and that 
of the other heirs, and continued business 
without change of style, later in the same 
year adopting the present style. 
















BEWARE OF THIS MAN 


Swindler Using Name “M. J. Linz” Is Visit- 
ing Jewelers and Passing Bogus Checks 





The jewelry trade of New York city 
and throughout the-‘country is warned to 
beware of a’ maf who is going about rep- 
resenting himself as “M. J. Linz,” of Linz 
Bros., Dallas, Texas, and who has been 
finding victims among jewelers who have 
cashed checks for him. 

This man has been heard from on other 
occasions. ‘His latest visit was to the 
establishment of Albert Borgzinner & Co., 
54 Barclay St. New York, where he 
succeeded in obtaining $75, for which he 
gave a check on the Traders & Importers 
Bank, which proved to be no good. The 
man visited the New York concern at 3.40 
P. M. on May 21. ‘After some preliminary 
talk, and after having placed an order for 
$1,600 worth of merchandise, he suddenly 
discovered that he would have to have 
money with which to get back to Dallas, 
Texas. ‘He called the Traders & Importers 
Bank to find that the vaults had been closed 
for the day. He explained his predicament 
and his check for $75 was cashed. 

This man is a particularly dangerous 
character. He is familiar with the jewelry 
trade and knows the firms in business in 
Dallas. His knowledge of the trade makes 
it possible for him to create a good im- 
pression and being a fluent talker he 
succeeds in carrying out his scheme. 

He is described as being about 45 years 
of age and was well dressed, wearing a 
diamond scarf pin. He is about five feet, 
10 inches tall and has dark eyes and hair. : 
He talks with a distinctly southern accent. 








The business of L. C. Grossen has been 
succeeded by Grossen & Forsythe, Oswego, 
N. Y. 
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SAPPHIRES 
a — 2 


ALL SIZES UBIES 
EMERALD CUT and SQUARE CUT 


FANCY SHAPES Fancy Cut — 


SPECIALIST in SAPPHIRES and IMPORTER and CUTTER of PRECIOUS STONES 


HENRY GREEN 


527 Fifth Avenue New York 














NORDLINGER SERVICE 
STATIONS 


In the world’s most important jewelry center. 





The splendid resources of all our Stations are at the com- 


mand of each one individually. This is an illustration to 
the trade of how we are in position and constant touch with 


the finest supply markets in 
No. 1, Jagergasse, 3 Gablonz, a/N 


PRECIOUS, SEMI-PRECIOUS and IMITATION STONES 


H. NORDLINGER’S SONS, Inc. 


New York, 70 West 40th Street 


Paris, 32 Rue Beaurepaire Gablonz, a/N Jagergasse 3 Providence, 63 Washington Street 
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Graduation Time at R. I. School of Design 





Diplomas Presented and Awards Made at End of Forty-fifth School Year 














Ne 


Provipence, R. I., June 2.—“T-wo facts in 
connection with these commencement exer- 
cises, overshadowing all others in their sig- 
nificance and importance, prove undeniably 
the value of this institution to the industry 
which I have the honor to represent, and the 
possibilities of securing from within the 
ranks of the rehabilitated ex-service men, 
trained artisans, after they have completed 
their course of instructions here,” Edgar 
M. Docherty, president of the New England 
Manufacturing Jewelers’ and Silversmiths’ 
Association, told the students and large au- 
dience at the ceremonies Thursday evening 
at the Rhode Island School of Design, which 
marked the end of the 45th year of school 
work. 

An audience that taxed the seating ca- 
pacity of Memorial Hall was in attendance 
and addresses were made by Mrs. Gustav 
Radeke, president of the corporation, Gov- 
ernor William S. Flynn and L. Earle Rowe, 
director of the institution, in addition to 
Mr. Docherty. Special awards were made 
to a large number of students in the vari- 
ous classes and divisions who distinguished 
themselves in their studies and work. Ar- 
ranged about the hall were characteristic 
examples of work done during the past 
year, those representing the jewelry and sil- 
versmithing department forming a most in- 
teresting and instructive group, that com- 
manded the attention and admiration of the 
spectators. Following the exercises the 
audience was given an opportunity to view 
the work and appreciate the talent and 
painstaking effort that had gone into the 
making. The exhibition will remain open 
to the public until June 10. 

After welcoming the guests Mrs. Radeke 
sketched briefly the progress. made during 
the school year, and remarked that “there 
has neyer been a year when the faculty has 
tried harder to raise the standard, and never 
a year when we have received greater praise 
from outside the school.” She said that 
while there were no important changes to 
report, she expressed the hope that the 
much needed addition to the building occu- 
pied as a museum, which had been neces- 
sarily foregone the past year, would be made 
possible in the near future. 

Mrs. Radeke expressed the appreciation 
of the school for the help that has been 
given it and the students by various in- 
dividuals and organizations, especially the 
Increasing interest that is being manifested 
in the jewelry and silversmithing depart- 
ment by the officers and members of the 
New England Manufacturing Jewelers’ and 
Silversmiths’ Association, both individually 
and as an Organization, and to numerous 
Persons and firms identified with that in- 
dustry, She also referred to how the School 
ot Design was asked by the United States 
Government to help in the rehabilitation of 
War veterans, and stated that a total of 453 
nad pmowing eight lines of study, had 
divides, 4c of the opportunity to fit 
pn for life. Of these men, 25 were 

diplomas at Thursday evening’s 


exercises, nine others having previously 
completed their studies and taken their 
places in industry. A large number of 
these ex-service men, she said, elected to 
take the courses afforded by the jewelry 
and silversmithing department and it was 
very significant to note that the 10 gradu- 
ates of this department to receive diplomas 
this year were rehabilitation students. 

Mr. Docherty presented the seven medals 





EDGAR M. DOCHERTY, WHO AWARDED MEDALS 


and a scholarship that have been annually 
offered by the New England Manufacturing 
Jewelers’ and Silversmiths’ Association to 
encourage a high grade of work in the de- 
partment of jewelry and silversmithing and 
prefaced the awards with the admonition 
that while the graduates were going out 
into the world with the theory, and with 
some practical ideas concerning the re- 
spective branches of the jewelry industry 
that they had elected to take up in the de- 
partment, there yet remains the important 
factor of application and willingness. Mr. 
Docherty said in part: 


ADDRESS OF EDGAR M. DOCHERTY 


from one of the finest 
schools in this country. The jewelry department 
in which you have been fitting yourselves to 
begin industrial life anew is recognized as being 
without a peer in the entire world. Here you 
have received a scund, careful preparation in the 
elementary rudiments that must form the founda- 
tion of your future vocation. But it will depend 
upon each individual as to the success which he 
shall achieve. It rests with each one to so apply 
the instructions he has received here as to reap 
the reward of conscientious and persistent work. 
“It is a matter of more than usual significance 
to the manufacturing jewelry interests of Provi- 
dence and vicinity that every graduate from the 
jewelry department to receive a diploma here this 
evening belcngs to the class of ex-service men, 
who, thrcugh disability in the recent great World 
War, became a problem to this country as to how 
best prepare them under the changed conditions 
for their future maintenance. These men have 
received the advantages of the courses in the vari- 


“You are going forth 
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ous departments of the school of design that were 
arranged under the Government’s plan of rehabili- 
tation. The success of the plan is strikingly illus- 
trated here this evening., The results indicate that 
the solution of the problem hasbeen found. It 
may be faulty in scme respects, but the theory 
has here achieved .a practical demonstration that 
warrants its continuance. The results here at- 
tained have brought to the manufacturer jewelers 
of this secticn a deeper realization of the great 
opportunities offered by this institution for train- 
ing men for the jewelry industry and also of the 
great possibilities there are among the ranks of 
these ex-service men here rehabilitating themselves 
for future expert workmen in our shops. 

“Of the students, many have here received their 
first conceptions of art, in its true and literal sig- 
nificance. They have here been shown the co-re- 
lation of art and industry and the valuable asso- 
ciation the one has with the other. They have 
been taught design and execution in the produc- 
tion of articles of jewelry that will be of inestim- 
able service to them in following this industry as 
a means of livelihood. They have here received 
a foundation that will assist them in seeking and 
acceptably filling positions of responsibility in our 
manufacturing jewelry establishments. In some 
instances the training received at this instituticn 
will qualify these men to follow the more intricate 
and delicate handicraft branch of the industry. 

“But with all of this theoretical information and 
practical foundation they have attained in a nobler, 
mere artistic sense the principle of producing ‘gifts 
that last’ and have been fitted to become intelligent 
educators of the public of the practicability of the 
sentiment that jewelry above everything else em- 
bodies every ideal that the slogan ‘gifts that last’ 
implies or stands for. 


“The organization which I officially represent 
has for a number of years taken a great interest 
in the Rhede Island School of Design in all its 
efforts, especially in the jewelry and silversmithing 
department which today stands pre-eminent among 
similar institutions throughout the world. - My as- 
sociation stands ready to give any advice or assist- 
ance within its power, for the continued success 
of the institution and the extending of its influ- 
ence. Every year emphasizes more and more the 
great opportunities that are afforded through the 
medium of such a school in giving a_ practical 
artistic training to ‘young men who are connected 
with the jewelry industry, or contemplating such 
connectien, and tke influences of a school of this 
character is far reaching and unlimited.” 


Mr. Docherty then awarded the medals 
as follows: 

Jewelry design—Paul Marino; jewelry 
making—Ovida S. Davignon; toolmaking— 
Harold F. Johnson; engraving—Alexander 
Peneau; silversmithing—Joseph Summers; 
silverware design—Stanton R. Fife; stone 
cutting—George A. Wilson. The annual 
scholarship was awarded to Pearl C. 
Fulton. 


Following the addresses and selections by 
the orchestra, the president, Mrs. Radeke, 
awarded diplomas to the graduates in the 
several departments, the following students 
in the jewelry and silversmithing depart- 
ment, all of whom are disabled veterans of 
the World War who have been taking the 
courses under the Government rehabilitation 
plan, being among the recipients: 


Timothy Dyer Brown, Frank Stanley 
Coskey, Harry Fred Davies, Charles Dietz, 
Joseph John Dombrooski, Charles Adolph 
Domier, Thomas Joseph Hines, Patrick 
Diamond McKeon, Harry John Mitchell and 
Esper Alexander Shawaery. 


Among the certificates awarded were: 
Department of Jewelry and Silversmithing 
—Stanton R. Fife, Harold F. Johnson, Wal- 
ter R. Miner and Herbert S. Rose. Special 
certificate—George S. Connolly, an ex- 
service man. 


Medal offered by Herpers Bros., Newark, 
N. J.—Mildred E. Doherty. 
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LONDON 
26 Holborn Viaduct 


Cncvalld 
MEDIUM and 
FINE QUALITIES 


American Gem & Pearl Company 


6 West 48th Street, NEW YORK CITY 
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“4 Rue Lafayette 
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When Tiffany was 
at Union Square 


Frank C. Osmers 
Specialized Then as Now in 
Seed Pearl Repairing, Remodelling and Renovating 


OTST TTT AVATAAAVTS 





2 West 47th St. ? 
New York City 4 









A i i i i i i i i i i i i ii i id 











Prisms: Their Use and Equivalents 


A book containing a more extended knowledge on this 
branch of refraction than is contained in works on 
ophthalmology. Price, $2.00. 


THE OPTICAL PUBLISHING CO. 
11 John St. New York 
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Jobbing Stones 


Get the habit of mailing your 
jobs to us, for quick and effi- 
cient service, at right prices, 
also stone seal engraving, en- 
crusting, and lapidary work. 


Kroner, Hyman & Co., Inc. 
Importers of 
Precious and Imitation Stones 
51 Maiden Lane New York City 











Attention—Manufacturen 
ONYX RING STONES 
Furnished for Any Size 


Diamond 
EARRING STONES 
ONYX and AMBER BEADS 


vy. THE DOUBRAVA CO. 
61 Beekman St. New York 








7 18K White Gold Hexagon, 0¢ 
tagon, Square or Emerald tops, 
with 14K Green Gold Shanks, 

$30.00 to $60.00 per domn 
All 18K White Gold, $34.00 to $70.00 per dosm 
Memorandum packages sent on request to rated dealer 


WILLIAM M. CROSS, Manufacturing Jeweler 
515A Congress Street, Portland, Maine 











Watch Trade 


Firm established 1§ years, in Switzer- 
land, desires to represent wholesale firms 
as buying and export agents. Offers to 
Post Box 16,262, La Chaux-de-Fonds, 
Switzerland. 














A. & $. ESPOSITER 
83-35 West 46th Street 


NEW YORK 
Tele. Bryant 4787 


EXPERT LAPIDARIES 


We are always in the market for fine rough 
gem material. 
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CONVENTIONS IN PROVIDENCE 





Plans Well Under Way for Reception and 

Entertainment of American Electro- 

Platers’ Society and A. N. R. J. A. 

ProvipeNce, R. L., June 2.—Providence is 
rapidly getting ready for the reception and 
entertainment of two big national conven- 
tions connected with the jewelry industry— 
that of the American Electro-Platers’ So- 
ciety the first week in July, and the Ameri- 
can National Retail Jewelers’ Association 
the last week in August. From all pre- 
liminary reports, the attendance at each of 
these conventions will be record-breakers 
for each organization. 

The first of these conventions is being 
fostered by the Providence-Attleboro Branch 
of the Society and plans are now well in 
hand and the details are being worked out 
by the sub-committees. The local branch 
is being assisted by the other New England 
branches so that the affair will take on the 
added significance of being New England in 
its scope. Reports from the various 
branches throughout the United States and 
Canada indicate that when the National 
President, Walter J. Allen, of Grand Rapids, 
Mich, sounds his gavel at 1 o'clock on 
Monday afternoon, July 2, it will be to call 
to order one of the largest gatherings that 
ever attended the opening session of electro- 
platers in this country. The new and 
palatial Providence-Biltmore Hotel will be 
the headquarters for the convention and al- 
ready the reservations have taken a good 
percentage of the 600 rooms, while book- 
ings at other of the downtown hostelries 
are well advanced. 

A handsomely illustrated and finely ar- 
ranged souvenir program containing con- 
siderable valuable information concerning 
the plating industry and Providence in gen- 
eral is being prepared under the direction 
of Galvin J. Tyndall, chairman of the local 
general convention committee, assisted by 
the publicity committee, consisting of Carl- 
ton J. Poynton, John Andrews, Levi J. 
Perkins and John C. Oberebder. This, 
with leaflets and hand books furnished by 
the Providence Chamber of Commerce, 
which is giving such assistance to the local 
committee as it can, will afford ample 
guidance and information. 

The entertainment committee, consisting 
of John E. Garrick, George J. Weigard, 
Harry Sholes, Arthur Wood, Alfred Senecal 
and William DeLange, is arranging a very 
enjoyable and diversified program for the 
social side of the convention and the plans 
include a sail down Narragansett Bay with 
a visit to Newport, where a Rhode Island 
Clambake will be served and water sports 
indulged in. On the evening of July 4 
the entire convention will witness the dis- 
Play of fireworks by the municipal commit- 
tee and Thursday evening the annual con- 
vention banquet will be served in the 
Colonial ballroom at the Biltmore, at which 
time the national officers will be installed 
with the usual ceremonies and during the 
dinner cabaret features will be introduced. 

Next Wednesday evening the officers of 

Providence-Attleboro Branch and the 
convention committees will hold a ladies’ 
hight at. the Far East Restaurant, West- 
minster St. as a get-acquainted meeting at 
which the ladies can talk over arrange- 
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ments for the reception and entertainment 
of visiting ladies during the convention. 
Supper will be at 8 o’clock, following which 
the informal business meeting will be con- 
ducted. 

Providence-Attleboro Branch is holding 
weekly meetings every Thursday evening 
at its headquarters on Custom House St., 
where it receives latest reports concerning 
the coming convention. The annual meet- 
ing for election of officers according to the 
constitution should have occurred the middle 
of May, but it was voted that the past year’s 
officers continue in office until after the 
convention, but that the nominating commit- 
tee be instructed to present the list of nomi- 
nations at the first meeting in June and the 
election be deferred until after the conven- 
tion. At the meeting held Thursday eve- 
ning, with President Levi J. Perkins pre- 
siding, the following officers were nominated 
by the committee: President, Carlton J. 
Poyton, of Providence; vice-president, 
James Simpson, of Providence; secretary 
and treasurer, Robert Cooke, of Attleboro; 
assistant secretary-treasurer, James Potter, 
of Providence; sergeant-at-arms, Walter 
Pickels, of Providence; librarian, Alfred 
Senecal, of Providence; board of education, 
John Andrews, of Providence; board of 
managers, Gavin J. Tyndall, chairman; Levi 
J. Perkins, Harry Sholes, John E. Garrick 
and Ernest Alffeld. 

Retail Jewelers’ Convention. 

It is eminently fitting that Providence 
should have been selected by the American 
National Retail Jewelers’ Association for its 
convention city this year. While the re- 
tailers’ convention is not being held under 
the auspices of the manufacturers, the lat- 
ter, through the assistance of the New 
England Manufacturing Jewelers’ and Sil- 
versmiths’ Association, are doing everything 
possible to make the convention a success 
in every sense of the word. This associa- 
tion, through its president, Edgar M. 
Docherty, president of the William C-. 
Greene Co., has appointed several working 
committees that are already functioning to 
an extent that the coming convention is 
being heralded throughout the country in a 
manner seldom equaled by any previous con- 
vention. The publicity committee, of which 
Maurice J. Karpeles, of the Karpeles Co., 
is chairman, has outlined an active cam- 
paign of publicity, not the least feature of 
which is the issuing of the neat and char- 
acteristic poster-stickers to be used on let- 
ters and packages. The committee has a 
number of novel publicity stunts that will 
be put into operation as the time goes on 
which are certain to contribute to the gen- 
eral booming of this big annual session. 

The demand for the poster-stickers has 
been astonishing and the first issue of 
125,000 has already been exhausted and the 
committee expects a second issue in a few 
days of equal size, the majority of which 
have already been spoken for, and these re- 
quests are coming from all branches of the 
trade, showing the growing interest that is 
being manifested by manufacturers, whole- 
salers and retailers. That the manufactur- 
ers in this city and the Attleboros may be 
fully informed as to what is being done 
and what is contemplated, a luncheon meet- 
ing of the Rhode Island members of the 
New England Manufacturing Jewelers’ and 
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Silversmiths’ Association has been called 
for Wednesday, June 6, at 12.15 o’clock at 
the Providence-Biltmore hotel and a similar 
meeting will be held the following day at 
the West Side Club, in Attleboro, for the 
benefit of the members in the Attleboros and 
other parts of Massachusetts. 

These meetings have been called for the 
purpose of discussing the convention and 
pointing out to the members of the associa- 
tion what may be done toward helping make 
the convention a success and a benefit to the 
trade in general. The meetings will be con- 
cerned in no way with finances and no ef- 
fort will be made at them to raise any 
money. The committee in charge of the 
Providence luncheon consists of Ralph K. 
Stone, of Markham & Stone; Eugene Ab- 
bott, of the Potter & Buffington Co., and 
Frederick A. Ballou, Jr., of B. A. Ballou 
& Co., Inc. 

The committee in charge of the arrange- 
ments for the Massachusetts luncheon con- 
sists of Frederick Schwinn, of the Robbins 
Co.; Donald LeStage, of the Le Stage Mfg. 
Co.; Arthur L. Bottomley, of F. H. Sadler 
Co.; Wallace D. Kenyon, of the Webster 
Co.; Charles S. Peckham, of J. H. Peck- 
ham & Sons; Frank J. Ryder, of the Walter 
E. Hayward Co., and Joseph F. Rioux, of 
Bliss Bros. Co. 

The actual host of the retailers’ conven- 
tion is the Massachusetts and Rhode Island 
Retail Jewelers’ Association, of which Ellis 
Gifford, of Fall River, is president, and this 
association is also preparing some novel 
surprises in connection with the convention. 
One of these has already come to light and 
has nearly taken the breath away from those 
who on numerous occasions have been har- 
rassed for subscriptions, etc., for the financ- 
ing of conventions. President Gifford an- 
nounces that the program for the coming 
convention will be void of all advertising 
matter and that the local retailers’ associa- 
tion will provide and finance the program 
itself. 

As it is now planned by the program 
committee, of which Frank D. Champlin, of 
the Tilden-Thurber Corp., is chairman, the 
convention program will be an exception- 
ally elaborate affair that will make a 
coveted souvenir. It will contain many 
pages of reading matter pertaining to New 
England and others devoted to the associa- 
tion. It will be finely illustrated throughout 
and neatly bound. 








Robert G. Taylor, Herkimer, N. Y., Goes 
Into Bankruptcy 


Utica, N. Y., June 2—Robert G. Taylor, 
a jeweler of Herkimer, filed a petition in 
bankruptcy in Federal Court, here, today, 
with liabilities of $5,337 and assets of $3,265, 
including stock, $1,800; fixtures, $300; per- 
sonal property, $750, and accounts, $415. 

Among 40 creditors are Abelson & Harris 
Co., $137; First National Bank, $850; Mrs. 
R. G. Taylor, $582; Central New York 
Amusement Co., $199; A. & Z. Chain Co., 
$340; Arch Crown Mfg, Co., $110; Ziething 
& Co., $161; M. B. Bryant Co., $169; A. 
Wittnauer Co., $158; Smith, Patterson Co., 
$801; Charles F. Damm, $261; Peterson, 
Max & Co., $127; W. P. Hitchcock & Co., 
Syracuse, $278. 

The petition was filed through Attorney 
William J. Gardinier, of Herkimer. 
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FATAL AUTO ACCIDENT 


Philadelphia Jeweler Saves His Life by 
Jumping from Car in Which Two 
Women Are Killed 


PHILADELPHIA, Pa., June 2.—Albert Proud, 
jeweler at 722 Chestnut St., was one of the 
survivors of a fatal automobile accident in 
which two women met death at Lakewood, 
N. J., on Memorial Day. Mrs. Tottie Mor- 
ris and Miss Gertrude Justice, both of this 
city, lost their lives in the accident. 

With the women in the automobile were 
Mr. Proud and Edward Hart, of 1134 Dun- 
ton St. The two men saved themselves by 
jumping. The party, en route to Asbury 
Park, reached Lakewood about 1.30 o’clock 
and drove down Central Ave. to River Ave., 
where, having made the wrong turn, they 
pulled up at Weinstein’s garage to ask for 
directions. When told to back up and turn 
to the left the driver stalled his engine and 
then, apparently, gave the car too much gas. 
The machine backed up with great force 
against the four-foot iron railing which 
guards the bank of Lake Manetta. The car 
crashed through and catapulted backward 
into the lake. The cries of Proud, Hart and 
witnesses reached the men of Lakewood Fire 
Truck No. 4.0n their way back from the 
Memorial Day parade. 

Three members of the fire company low- 
ered a ladder and threw a rope around the 
automobile. It was pulled to the street, with 
the bodies of the women still in the tonneau. 
Doctors said that the women were probably 
killed in the backward somersault of the ma- 
chine before striking the water. The men 
escaped by jumping while the machine was 
tumbling through the air. A brother of Mr. 
Proud, William Proud, is a diamond setter 
at 720 Sansom St. Mr. Proud and Mr. Hart 
were detained by the police while the coroner 
made an investigation. 
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GOLF TOURNAMENT PLANS 








Members of Manufacturing Jewelers’ Golf 
Association to Play at Rhode Island 
Country Club on June 14 


ProvipeNce, R, I., June 2.—The new of- 
fiers and committees of the Manufacturing 
Jewelers’ Golf Association have got into ac- 
tion and have the stage all set for the first 
1923 tournament of its members at the 
grounds of the Rhode Island Country Club 
at Nayatt, R. I, on Thursday, June 14. 
Plans have been made for an all-day tourna- 
ment, the first division to start playing at 
9 o'clock, it being optional whether to play 
18 or 36 holes. 

The secretary, Horace M. Peck, has sent 
out a circular letter signed by the president, 
Samuel B. Levy, to all the members advising 
them of the arrangements that have been 
made for the tournament. It is left to the 
members to arrange their own foresome by 
submitting a list of participants to the secre- 
tary on or before Saturday, June 9, and all 
those who do not make such arrangements 
will be designated by the tournament com- 
Mittee, 

The prize committee has secured an un- 
Usually large and desirable lot of prizes and 
lrophies and the plans that the committees 

ve in hand promise an unusually enjoyable 

YS outing. In the evening at 7.30 o’clock 
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dinner will be served at the clubhouse. The 
returns to the secretary and tournament com- 
mittee are coming in in such numbers as to 
assure a large attendance, and it is believed 
that the card will contain the names of more 
than 60 players. * 








VETOES SHERIDAN BILL 


Governor Smith Kills Bill Which Placed a 
Tax of 25 Per Cent on Insurance Policy 
Premiums Written by Foreign 
Companies 


After a week’s deliberation, Governor 
Smith finally yetoed the Sheridan Bill on 
Tuesday of last week and thereby saved 
the jewelry trade in New York State from 
paying a tax of 25 per cent on the premiums 
of insurance policies written in the Empire 
State by: foreign insurance companies. The 
bill was naturally favored by domestic com- 
panies, but was strongly opposed by the 
jewelry trade as well as the banking, ship- 
ping and oil interests and others. The 
governor was not only impressed with the 
opposition but also took recognition of the 
tremendous number of letters and telegrams 
he received from the Jewelers’ Vigilance 
Committee, the National Jewelers Board of 
Trade and the trade in general. 

At the last session of the New York 
State legislature, the ‘Sheridan Bill was 
passed. The Jewelers’ Vigilance Committee 
and the National Jewelers Board of Trade 
opposed this bill while it was before the 
legislature but were given no opportunity to 
appear before any committee, either of the 
Senate or the Assembly. The bill was con- 
sidered a vicious piece of legislation aiming 
directly to protect the domestic insurance 
companies. 

It was the opinion of the Jewelers’ Vigi- 
lance Committee that a great deal of harm 
would be done to the jewelry trade if 
Governor Smith signed this bill, so for this 
reason, letters were sent by the committee 
to the entire trade requesting that they 
telegraph their protests to Governor Smith. 
The National Jewelers Board of Trade took 
the same stand and as a result, a great, 
number of telegrams and communications 
were sent to the governor at Albany, in 
opposition to the Sheridan Bill. 

On May 21, Morris L. Ernst, represent- 
ing the Jewelers’ Vigilance Committee, the 
National Jewelers Board of Trade and the 
trade in general, appeared at a hearing held 
before Governor Smith. Mr. Ernst argued 
against the Sheridan Bill and told the gov- 
ernor that if it became a law, it would 
work a great deal of hardship to the in- 
dustry. The shipping and oil interests and 
other trades were also present to oppose the 
bill. Representatives from domestic insur- 
ance companies naturally argued in favor 
of the bill. 

This is the second time that the jewelry 
trade has had to appear before two dif- 
ferent New York State governors to oppose 
bills which would have made it difficult if 
not impossible to secure insurance from 
foreign concerns, which, it is claimed, the 
domestic companies are adverse to writing. 














St. Clair Fechner, St. Augustine, Fla., has 
been succeeded by Robert L. Mason, Jr. 
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PRATT EXHIBITION 


Work of Students in Jewelry Class Shown 
and Medals Awarded 


The 36th annual exhibition of the work 
of the students of the School of Fine and 
Applied Arts of Pratt Institute was held 
last Thursday, Friday and Saturday in the 
main building of the institute on Ryerson 
St., Brooklyn, N. Y. The display made 
by the students in the jewelry making class 
was smaller this year than usual but the 
quality of the workmanship more than 
offset this. 

As usual the exhibit was made in the 
class room on the fourth floor. In years 
gone by, the students of the jewelry mak- 
ing class displayed their work in two cases 
but this year owing to the small number 
of objects shown, the exhibit was confined 
to one case. A marked feature of this 
year’s display was the presence of a great 
number of silver objects. 


This year’s class started with 22 students 
but a number dropped out and at the time 
of the exhibition, there were only 15 in the 
class. The jewelry making class will close 
on June 22 and will re-open again in 
October. There were a number of voca- 
tional government students in the class this 
year. Carl Hamann who has been with 
Pratt Institute for many years, is in charge 
of the jewelry making class. Mr. Hamann 
is a past master in his art and is considered 
one of the finest workmen in the industry. 

Various medals ‘awarded each year by 
individuals and, concerns in the trade were 
given to the students during the course of 
the exhibit. The Nissen medal which is 
given for excellency in design and work- 
manship in jewelry making was awarded 
to Florence J. Huestis. The large silver 
medal donated each year by Theo. A. Kohn 
& Co., was awarded to Mary Junkin, while 
the small silver medal donated by the same 
concern was awarded to Elsie Datesman. 
George A. Ayotte was given a gold medal 
awarded by Herpers Bros. 

The quality of workmanship was excep- 
tionally fine and showed many original 
ideas. The students who made the silver 
articles also showed excellent taste and 
their work attracted a great deal of interest. 

Among the silver articles shown were 
bowls, spoons, a sugar and cream set, 
napkin ring, small dinner bell, a chalice, a 
cup and porringer. Some of the articles 
included in the jewelry display were 
laVallieres, rings, bracelets, brooches, 
lockets, bar pins, scarf pins and earrings. 

Included among the students who dis- 
played articles were: Floyd Wilson, Earl 
‘Holmes, Laura Otis, John Hamann, Ernest 
Carling, Dorothy Laggun, Louise Foster, 
Elsa Bachman, Van Brunt Schenck, Mar- 
garet McMurry, Victor Volpe, Edith Briggs, 
Julius Rock, Consuelo Miller, Elsie Dates- 
man, Elta Davidson, Florence Huestis and 
George Ayotte. 











The firm of M. J. Kittredge has become 


- a corporaticn and will be known as M. J. 


Kittredge, Inc., and the business will be 
conducted at 418 Main St., Springfield, 
Mass. The officers are Morris J. Kittredge, 
president and treasurer, and John J. Lynch, 
vice-president and manager. 
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Your customers are being interested in Sterling Silver for the June Bride 
by this Towle advertising in— 


Ladies’ Home Journal, Vogue, Harper's Bazar, Town & Country, Century, Harper's, Atlantic 
Monthly, Review of Reviews, World’s Work, Scribner's. 
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Kentucky Jewelers Hold One Day Convention 





Members of State Association Re-elect Officers, Adopt Resolutions and 
Transact Other Business at Gathering in Louisville 
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LovisvILLE, Ky., May 30.—The Ken- 
tucky Retail Jewelers’ Association met here 
Monday, holding a morning session, an af- 
ternoon session, and closing with a dinner, 
all sessions have been held in the Leather 
Room of the Seelbach Hotel. The attend- 
ance was not large, but interest was mani- 
fested in the work, and the condition of the 
association is excellent. 

The old officers were re-elected, as fol- 
lows: President, William M. Irion, of Matt 
Irion & Sons, Louisville; vice-president, 
Fred W. Powers, of Ashland, Ky.; secre- 
tary-treasurer, P. B. Stith, of William 
Kendrick’s Sons, Louisville; executive com- 
mittee, J. W. Keller, Georgetown; R. S. 
Welsch, Scottsville, and J. L. Wanner, of 
Paducah. 

The short report of the secretary-treasurer 
showed cash on hand of $117.08, with all 
bills paid. The membership committee 
showed 39 paid up members, with 28 added 
through the efforts of Walter H. Meilor, 
field secretary of the American National 
Retail Jewelers’ Association, who has been 
traveling the State, this making 67 paid up 
members, and quite a number who are in 
arrears. It is claimed that there are about 
300 eligible members in the State, and many 
of these at one time or another have been 
members. 

At the morning session there was little 
done other than to hear the reading of the 
minutes of the previous meeting, and ap- 
pointment of committees. The principal of 
these were the resolutions committee, com- 
posed of F. J. Heintz, of Lexington, and 
R. S. Welsch, of Scottsville. Anniversary 
gift committee, Walter H. Hartenstien, 
Louisville, and J. H. Bovard, of Newcastle. 

The principal resolution endorsed was 
that of the anniversary gift committee, 
which was instructed to draw up a resolu- 
tion in co-operation with the needs of the 
American National Retail Jewelers’ Asso- 
ciation, this endorsement reading: “Re- 
solved, that it is the sense of this committee 
to co-operate with the American National 
Retail Jewelers’ Association in eliminating 
from the anniversary gifts such items as tin, 
cotton and wood and substitution of silver 
plate and jewels, also the changing of the 
diamond anniversary from the 75th to the 
year, 

President Irion had no special report to 
make. He welcomed the jewelers, and in- 
troduced Walter H. Mellor, representative 
of the A. N. R. J. A, and William E. 
Webster, representing the Jewelers Security 
Alliance, and the Pinkerton interests. 

Mr. Mellor talked on the work of the 
A.N. R. J. A. and especially in regard to 
the five per cent excise tax, and what had 
been done in. this matter, and what it is 
Proposed to do. Mr. Mellor spoke rather 
‘ncouragingly along this line, and especially 
urged all retailers to use their influence to 

in the movement. 

William E. Webster, of Chicago, repre- 
‘ting the Jewelers Security Alliance, 


talked on “Eternal Vigilance as the Prin- 
ciple of Safety,” stating that this was the 
slogan of the organization at the start, and 
would remain such to the end. He held that 
robberies were due to carelessness, indif- 
ference, inattention, and lack of properly 
educating the clerks on what to do and how 
to do it. He held that while crimes are 
increasing there has been a reduction of 
crime on thefts in the jewelry industry, 
due to eternal vigilance and prosecution. 
During a round table discussion some in- 
teresting points were brought out. Among 
these it was held that the retailer should 
not cut prices under his mark-up merely 
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to meet mail order competition, even if he 
misses a sale, unless it happens to be some- 
thing that is marked up especially: high, or 
something that should be moved. There are 
a type of customers who come into the 
store and state that they can get an item 
for a certain price elsewhere, but that they 
are willing to buy it at home if the price is 
the same, 

It was admitted that mail order houses 
are doing a big business and not showing 
any reduced volume. It was claimed that 
the mail order catalogues are quite numer- 
ous in the larger cities, as well as in the 
rural territory, and that one reason why 
people bought from the catalogues was due 
to the pleasure of anticipating, and waiting 
to see what they had purchased, or taking 
a gambler’s chance. It was also claimed 
that today the mail order houses are check- 
ing their descriptions and merchandise more 
closely, due to the fact that for a time de- 
scriptions were somewhat exaggerated, re- 
sulting in the mail-order houses hurting 
their own business, through failure to de- 
liver as much quality as the customer an- 
ticipated. 

Need for some action to restore jewelry 
business to jewelery. stores, and keep it out 
of the drug stores and department stores, 
was discussed, and it was decided that this 
was one matter that the national association 
could better handle than anyone else. 

Quite a number of resolutions were 
adopted, principally in endorsement of vari- 
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ous phases of the work of the national as- 
sociation. Such resolutions endorsed and 
complimented the jewelry trade press. It 
was recommended in resolutions that jewelry 
clubs be established in every city of the 
State; that the fight for repeal of the excise 
tax be vigorously prosecuted; and that the 
various divisions of the jewelry industry 
work together in harmony, as there is no 
need for the manufacturer, jobber or re- 
tailer not co-operating, when such matters 
can be carried before a grievance commit- 
tee for settlement. The association decided 
that the chairman of the legislative com- 
mittee supplement his committee by the ap- 
pointment of one member in each city or 
district of. the State that it is possible to 
reach through the membership, the in- 
dividual member thus being able to handle 
city or country ordinances, laws, etc., look 
after fake auction sale matters, etc., and 
at the same time lend better co-operation 
in reaching State legislators and Congress- 
men when State or federal matters need to 
be handled through numbers. 

The slogan “Gifts that Last” received the 
full praise of the organization. Other reso- 
lutions thanked the speakers, the hotel and 
others who had aided in arranging the meet- 
ing. Resolutions also thanked Edward F. 
Hufnagel, national president, in connection 
with his visit here some weeks ago. 








Indictments Found Against Officials of 
Former Bankrupt Jewelry Concern 
of Chicago 

Cuicaco, June 4.—Some startling de- 
velopments are expected in the case of the 
Clarke Jewelry Co. against whom an in- 
voluntary petition in bankruptcy was filed by 
the creditors last January, at which time 
it was alleged the liabilities amounted to 
about $125,000 and the assets about $25,000. 
Three former members of’ this concern, 
Joseph Shaddock, Aaron Caine and Harry 
Wortell, were indicted last week by. the 
Grand Jury as a result of an investigation 
made by Krauss, Goldman & Allshouse, 
attorneys for a number of the creditors, of 
this city. The trial is expected to come up 
some time in the Summer or early Fall. 

Follewing the bankruptcy of the concern, 
about the middle of February the trustee 
sold the stock at auction at which time the 
purchaser’s name was given as J. Simon, 
of Boston, and the price for. which it was 
sold being given at $16,000. The business 
was immediately reopened under the man- 
agement of Aaron Caine, Harry Wortell 
and Joseph Shaddock, former officers of the 
company who have now been indicted. 

Early last May a meeting of the creditors 
was held at the office of Krauss, Goldman 
& Allshouse, at which time, evidence was 
submitted to the attorneys for the trustee 
in bankruptcy, which he was asked to sub- 
mit to the State’s attorney. The evidence 
was to the effect that the bankrupts had 
concealed or failed to account for merchan- 
dise in the neighborhood of $70,000. 

Mr. Krauss explained that the failure 
seemed to be so flagrant that it was the 
intention of the creditors to follow the suit 
thoroughly and if possible, enter a prosecu- 
tion that would have a deterring effect on 
those who contemplated defrauding credit- 
ors in the future. 
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Platinum s 
e e 6) 
Ring Mountings Mm 
These beautiful designs are typical i 
of the wealth of constantly new offer- OF 
ings you can show your trade if you A 
work with Dorst. 6, 
“Particular” customers are pleased N 
with the personal attention you can give > 
to their tastes by sending us your memo Z| 
requests. It’s a sound method of build- 4 
ing business. x 
9, 
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dhe Dorst Company 
Special Jewelry Manufacturers and N 
Importers of Diamonds 3 


3rd and Vine Streets Cincinnati, Ohio A 
“The Jewelry City” 
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Fashion hath 
decreed that 


CRYSTAL 
CARNELIAN 
and 


LAPIS 


direct from the Land of 


Tut-Ankh-Amen 


WILL be the season’s specialty 





We are headquarters for 


Everything in Stone Necklaces 





Be Well Supplied With 
CRYSTAL, CARNELIAN and LAPIS 
The Demand is Big 


Giuseppe D’Elia, Inc: 
45 W. 34th St. New York 














Indestructible Crystals 
FOR ODD SHAPED WATCHES 
Tailored to Fit the Watch 


Price $1.75 
Each Net 


Postage and in- 
surance extra. — 
(No charge if 
crystal is wumn- 
satisfactory.) 


All Bezels 
Fitted 
and Returned 
12 Hours 
After Receipt 





The crystals are made of a highly polished translucent 
material, and fitted by a process used solely by us. 


Send Us a Trial Bezel. 


I. Lachman & Sons Co. 


Box 1859 
Seattle, Wash. 











Banque Populaire Suisse 
TRAMELAN (Switzerland) 


in the center of the Watch Manufacturing. 


Opening of Credits, Discount and Informations, 
as well as all other Bank business 











THE BUYERS’ DIRECTORY 
Price $1.00 


The Jewelers’ Circular, 11 John St., New York 
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BANDITS ROB JEWELRY STORE 





Window Smashed and Jewelry Valued at 
About $20,000 Taken by Crooks Who 
Escape in an Automobile 


While a policeman and pedestrians were 
chasing a runaway horse shortly after nine 
o'clock last Saturday night, two men drove 
up to the jewelry store of J. & E. Rund- 
back, 2232 Third Ave., New York, and 
after hurling a brick through the show 
window, stole a tray of diamond rings 
worth almost $20,000 and then made their 
escape. The runaway horse, it is believed 
by the police, was a ruse of the bandits to 
divert attention while they committed their 
crime. The robbery happened about 9.15 
eclock when the streets of Harlem were 
filled with Saturday night shoppers. 

During the past year the Rundback store 
has been robbed on two occasions so for 
this reason Patrolman John Lloyd has kept 
a careful watch on the place. Shortly be- 
fore the window was smashed, a_ horse 
hired frcm a livery stable on E. 103rd St., 
bolted and Policeman Lloyd ran after the 
animal. A few seconds later pedestrians 
saw two young men leap from a taxicab 
standing in front of the jewelry store and 
as one of them threw a brick through the 
window the other reached in and grabbed 
a tray of diamond rings. John Rundback 
who, with his brother Edward, owns the 
store, rushed to the doorway and as he 
reached the street one of the bandits fired 
a shot at him which fortunately went wild. 
Before anyone could stop the men they 
leaped back into the taxicab and drove off. 

An inventory is now being taken by the 
frm and it is believed that the loss will 
amount to between $15,000 and $20,000. 
The concern is insured by Lloyd’s. : 








DARING HOLDUP FAILS 


Chicago Jeweler Fights Off Bandits Who 
Sought to Rob Him of Géms Worth 
$40,000 


Cuicaco, June 1.—An unsuccessful at- 
tempt was made to rob Walter Neuman, 
wholesale jeweler, 5 S. Wabash Ave., to- 
day, as he was going from his home on 
Montrose Ave. to a garage to get his auto- 
mobile. 

Having a call to make on the north side, 
Mr. Neuman took a small sample case of 
diamonds and jewelry to his home last 
night. The case contained about $40,000 
worth of merchandise and he was carrying 
this in his hand when an automobile drove 
up to the curb and three men leaped out 
and demanded that he hand over the case. 
He swung the case and knocked two of the 
bandits down and the third one struck him 
over the head with a revolver. While seri- 
ously hurt, he held on to the handle of the 
Case, éven though they were beating his 

d with a revolver. The bandits, who 

Wore masks, became frightened, leaped in 

i car and sped away. 

Witnesses to the hold-up assisted Mr. 
“euman and his wounds, which were quite 
*vere, were dressed at the Lake View Hos- 
ag and a report was made to the police of 

attempted robbery. One of the wit- 
msses ran two blocks to the corner of 
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Sheridan Road and Montrose and told a 
policeman at the corner about the affair, 
but the officer claimed it was out of his dis- 
trict and refused to go to the scene, stating 
that a report should be made to the police 
headquarters. 

As the bandits wore masks and as Mr. 
Neuman is not in the habit of carrying 
valuables home with him, it is the theory 
of the police that the bandits were men 
well acquainted with Neuman and _ his 
business. 








SPRING GOLF TOURNAMENT 


Members of New York Jewelers’ Golf Club 
Enjoy Day on Sound View Course 


The course of the Sound View Golf Club 
at Great Neck, L. I., N. Y., was the scene 
last Monday of the annual Spring tourna- 
ment of the New York Jewelers’ Golf Club. 
The rainfall the day before put the course in 
wonderful playing shape and brought out 
one of the largest number of contestants the 
club has ever entertained. Following an en- 
joyable day on the links, a dinner was served 
at the clubhouse. 

Playing started shortly after 9 o’clock and 
it was almost noon when the first foursome 
completed the course. After enjoying lunch, 
the jewelers and their guests again took to 
the links and started the afternoon playing. 

It was late in the evening before the last 
quartette finished play, and after all score 
cards had been handed in, the jewelers were 
refreshed with shower baths. The golfers 
then went to the dining room, where dinner 
was served. Among the guests were Arthur 
Cook, of Boston, Mass.; Joseph Parker, 
Philadelphia, Pa., and William Moore, New 
York. 

During the dinner the jewelers were enter- 
tained by several of the club members, who 
sang and played the piano. Dave Pickering 
also favored with a short talk. 

The following were announced the prize 
winners: 

Low net, 36 holes, all classes—Frank Dem- 
arest. 

Runner up, 36 holes, all classes—A. Oster- 
wald. 

Low gross, 36 holes—H. M. Coxe. 

Guest prize, 36 holes—James Macartney. 

18 holes, low net, A. M., class A—A. Mor- 
rell. 

18 holes, low net, class B—A. J. Casse. 

Low gross, A. M., all classes—Walter 
Scheer. . 

36 holes, low net, class A—H. S. Kennedy. 

36 holes, low net, class B—C. W. Sommer. 

36 holes, low net, class C—Robert Neeley. 

Runner up, low gross—A. E. Allsopp. 

Runner up, guest prize—Arthur Cook. 

Runner up, 36 holes, net-—W. R. Donald- 
son. 

Low gross, p. M.—A. E. Betteridge. 

Low net, p. M., class A—A. E. Keller. 

Low net, class B—James Pryor. 

Low net, class C—William V. Laurino. 

Booby prize—H. V. Clark. 











FE. G. Weed, who for the past four 
months, has conducted a jewelry store on 
Hazel St+., Gridley, Cal., has sold his 
interest in the business to the former owner, 
R. R. Young, who is now in charge of the 
business. 
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Death of Albert E. Jeaneret 


Westerty, R. I., June 2.—Albert E. 
Jeaneret, who has conducted a retail jewelry 
and watchmaker’s store in this town for 
nearly a quarter of a century, was buried 
from his home on Washington Ave. last 
Monday morning at 11 o’clock, Rev. Clay- 
ton A. Burdick, pastor of the Seventh Day 
Baptist Church, conducting the services. 
Burial was at River Bend Cemetery. He 
died at the Rhode Island Hospital, Provi- 
dence, on May 25, after a few weeks’ ill- 
ness. He was in his 75th year. 

Albert Emil Jeaneret was born in Locle, 
Neufchatel, Switzerland, on March 12, 1849, 
and attended the schools there, after which 
he was apprenticed to learn the watch- 
maker’s trade, but came to America before 
he had completed his trade. On-.Aug. 29, 
1868, he was married to Miss Henrietta 
A. Houriet, with whom he had been brought 
up at Locle, at Hoboken, N. J., she having 
come to this country alone to marry the 
young man of her girlhood choice. Mrs. 
Jeaneret survives her husband, with one 
son, Albert A. Jeaneret, who was for sev- 
eral years associated with his father in 
business here, but recently removed to 
Providence, where he is in a similar business 
for himself at 212 Union St. Mr. Jeaneret 
is also survived by a brother, one sister 
and two grandchildren. 

Upon arrival in the United States Mr. 
Jeaneret worked for a while for a watch- 
maker and jewelry repairer in New York 
city but later went to Newark and thence 
to Hoboken, where he began business for 
himself and where he was married. About 
25 years ago he took up a residence in this 
town and established a store here, where 
he conducted a considerable business. He 
was recognized as an expert watchmaker 
and repairer and formed the acquaintance 
of a large number of prominent persons from 
all parts of the country who spent their Sum- 
mer months at Watch Hill and Narragansett 
Pier and being one of the best handlers of 
Swiss watches in the country always had 
a high class of work. 








Death of W. F. Harper 


PHILADELPHIA, Pa., June 2,—William 
Franklin Harper, a pioneer jeweler and vet- 
eran among the Walnut St. wholesalers, died 
May 30, after a prolonged illness of almost a 
year at his home in the Gladstone Apart- 
ments, 11th and Pine Sts. Mr. Harper was 
the head of the firm of Alexander R. Harper 
& Bros. at 904 Walnut St. 

The firm was founded in 1836 by Mr. Har- 
per’s father, John M. Harper, who imported 
watches, and is said to have been the first 
Philadelphia jeweler to sell Amerjcan-made 
watches, 

Mr. Harper is survived by his widow, 
Frances R. Harper, and his two sisters, Mrs. 
John H. Musser and Mrs. Robert Esler. 
The funeral services were held at 2 o’clock 
yesterday afternoon from the Gladstone 
Apartments. The officiating clergyman was 
the Rev. G. Wharton McMullin, of Mineola, 
Long Island, a cousin of Mr. Harper. Mr. 
Harper was a member of the St. Andrew’s 
Society. 





” 





{ 
F. E. Freeman will engage in the jewelry 
business at Phillips, Wis. “ 
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The Modern Phorometer 
By DeZeng. Complete treatise on the practical 







Authorized translation, and edi- 


| By Ohlemann. 
Price, $1.75. 


| ted by Dr. Charles A. Oliver. 


| Oculist’s Vade Mecum 

: | Comprising all the important methods of testing 
the eyes devised by leading ophthalmic surgeons, 
besides many valuable tables on the properties of 
lenses and methods of procedure in the examina- 
tion of the eye. Price, $1.25. 












Compend of Diseases of the Eye and 


Refraction 


By Gould and Pyle. Including Treatment and 
Operations, and a Section on Local Therapeutics. 
With Formulae, Useful Tables, a Glossary and 
111 illustrations, several of which are in colors. 
Price, Cloth, $2.00. 











Diseases of the Eye 


696 pages. By De Schweinitz. Illustrated. Price, 
Cloth, $12.00. 







Notes on the Eye 


By Henderson. 140 illustrations. A students’ 
manual of diseases of the eye, describing in sim- 
ple language all those ocular diseases which the 
opticians should be able to recognize when met. 
Price, $1.75. 








11 John Street +3 $3 33 





Valuable Optical Books 


The prices quoted are net. No books sent on approval. 


Prices subject to change without notice. 





Medical Pocket Pronouncing Dictionary 


By Gould. 30,000 Medical Words Pronounced and 


application of the Phorometer & Rotary Cross Defined. Price, Full Limp Leather, Gilt Edges, 
ylinder. Illustrated by color plates, charts and $2.00; Thumb Index, $2.50. 
diagrams. Price, $2.50. 
. An Optical Primer 
Ocular Therapeutics By C. H. Pixley and collaborators. Three hun- 


dred pages; cloth; illustrated. A primer invalu- 
able to all beginners in their early studies and 
contains a vast amount of material of value to 
every practicing refractionist. Price, $1.50. 


Manual of Diseases of the Eye 


By Charles H. May, M.D., New York. For stu- 
dents and general practitioners, with 360 original 
illustrations, including 21 plates with 60 colored 
figures. Eighth edition, revised. Cloth, 390 pages. 
Price, $3.50. 


Diseases of the Eye 


With separate chapters on Anatomy, Physiology, 
Bacteriology, The Relation of the Eye to the 
Nose, etc. By Henry Caldwell Parker, Clinical 
Professor of Ophthalmology in the Indiana Uni- 
versity School of Medicine, Indianapolis, Ind. 116 
text illustrations and 6 full-page chromo-litho- 
graphic plates with 19 figures. Flexible cloth. 
Rounded corners. 303 pages. Price, $1.75. 


Lessons on the Eye 


By M. B. Ketchum, M.D. Covering the Essen- 
tials of the Structure and Function of the Eye, 
the Orbit and Its Appendage. Also the Diseases 
of the Eye that the Optometrist Should Recog- 
nize, as well as a good many other special fea- 
tures. Price, $3.00. 


The Optical Publishing Company 


: 2 New York 
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Illustrating Bread Tray No. 407. Length 11 Inches, Pierced, 
Bright or Gray Finish, Heavy Weight, $12.50 net 














We Have a Large Assortment of Sterling 
Silver 


Bread Trays 
at REDUCED PRICES 


Send in for a Selection to 


Le Count & Sims 


Wholesale Silverware 
9-11-13 Maiden Lane New York City 


A large stock of Community Plate and 1847 
Rogers Bros. Flatware always ready for Delivery: 


* 


























J. G. Quay, who has operated a watch- 
making establishment in Quebec for 70 
years, has set out at the age of 92 years to 
start afresh in a New England own. Quay 
says he expects to take a position with a 
large New England watch manufacturing 


concern. He insists that he has at least 
a decade of wachmaking left in him. His 
father lived to the age of 101 and he ex- 
pects to excel this record. 

Gleekman Bros., novelty jewelers, have 
leased the store on Bromfield St. next door 
to their former premises at No. 15. The 
store has been remodeled and now is be- 
ing fitted up with new stock as well as that 
carried in the recent premises. Pinkham & 
Smith, optometrists, are about to move into 
the former Gleekman store, and workmen 
are renovating and rearranging the new 
home for Pinkham & Smith. 

Customs men, after duty, uncovered a 
fake on the convict ship Success, the Aus- 
tralian ship, now at the State dock in New 
Bedford. The plot centered about the find- 
ing of a huge ruby, variously estimated in 
value to the amount of $100,000, but orig- 
inally bought in New York for $12. It 
turned out that the “ruby” was a hoax and 
that it had been hidden in the Success for 
publicity purposes. A jeweler was asked 
to value the stone, and he pronounced it 
false. 

More than 300 members of Lovell & 
Covel held their first annual dance and enter- 
tainment at the State ballroom, Massachu- 
setts Ave., last week. The entertainment 
committee consisted of Miss Katherine 
Wahl, Miss Mary Healy, A. Christy, Wil- 
liam Lloyd and Miss Hilda Stewart. The 
dance committee consisted of Raymond C. 
Fuller, W. R. Wright, F. W: Prescott, Miss 
Katherine Murphy, Miss Helen Hennessy, 
Miss Margaret McDonald, Miss Mary 
Homans, Miss M. Robinson and Miss 
Katherine Neville. 

Sarah Kramer’s engagement ring must go 
back to the Irving Jewelry Co., according 
to a decision handed down by the Superior 
Court. The ring is worth $425. It was 
presented to Miss Kramer by Manuel 
Levine as a memento of their engagement. 
Later their betrothal was broken off, but 
the young lady did not return the ring. 
Isadore Kreetsburg, for the Irving con- 
pany, went to court. and pointed out that 
Levine had paid only $9 for the ring, that 
he had not bought it, but had secured it 
under a conditional lease. 

Vincent F. Crowley, of the Smith, Patter- 
son Co., a few days ago picked up a con- 
siderable sum of money in the South End. 
He promptly advertised in the local press, 
and so far has received calls from 15 per- 
sons who claim that they have lost money 
of various amounts. None, however, ap- 
Mared to be the owner of the sum Mr. 
Crowley holds. A matron of one of the 
universities said that she had lost a roll of 

_on Memorial Day and that she had 
farried the money so long that the outside 

ll was worn to shreds. One housewife 
had lost $42, another $50. One woman 
Was on the way to the hospital to see her 
husband. The money she lost was to pay 
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the rent of their home. She was almost in 
tears. A letter carrier reported that he had 
dropped $26. One man declared that he 
was minus $26 which he had lost on the 
way to the circus. Probably pickpockets 
cauld explain. A truckman had lost $72. 
And so on. Mr. Crowley is convinced that 
the applicants were sincere in their state- 
ments. The rightful owner, of course, can 
have the money upon proper identification. 


Notes from Ohio 











TRADE CONDITIONS 

With the graduation season at hand and the 
month of June cnly a few days distant, retail 
jewelers in the Akron district, including Barberton, 
Cuyahoga Falls, Kenmore, Kent and Ravenna, re- 
port business on the increase, and from all indica- 
tions the coming Summer months will be profitable 
for the trade. Industrial conditions remain un- 
changed, there heing a shortage of common labor, 
rubber factories report. Each month since the 
first of the year has shown a gain in business over 
the preceding month, records of the Akron Mer- 
chants’ Statistical Bureau disclosed, Collections 
are reported very much improved by stores of 
this policy. Although farmers are busy now 
planting, they find time te get to the city occa- 
sionally, and this class of the trade is reported 
as very active. Diamonds are moving better, and 
there is a big demand for medium priced jewelry 
novelties. Cut glass crystal and china departments 
report slackening sales this month. Gift shops 
are experiencing a wondereful boom, due to the 
graduation season and the approaching June wed- 
dings. The gift shop angle of the trade is getting 
more and more consideration each year. Stores 
handling high grade stationery and greeting cards 
for the past month have done an excellent business 
in these lines. 





The Grant-Kunkel Co.’s new store, which 
recently was opened in Warren, O., will 
have a complete jewelry department, it was 
announced this week. This section will be 
located on the right on the main floor and 
will be in charge of a competent jewelry 
department head. 

Carl E. Wilson, Youngstown, O., jeweler, 
was found not guilty this week on an in- 
dictment charging him with larceny. The 
charge grew out of an accusation that he 
had taken money in connection with the sale 
of a ring. The case was tried in the crimi- 
nal branch of common pleas court this week. 
The jury was out about six hours. 

Schulan’s jewelery store, S. Main St., 
Akron, damaged by fire and water several 
weeks ago, has been reopened and the en- 
tire stxk of damaged merchandise will be 
sold, officials of the company announced this 
week. The store, which is on the ground 
floor of the Botzum building, was probably 
the most badly damaged of any of the shops 
affected by the blaze. 

There has been no announcement forth- 
coming as yet of future policy or personnel 
of the jewelry store of the W. J. Frank Co., 
S. Main St. Since the death of the pro- 
prietor the store has been operated as 
usual under the same name. It is said some 
changes will be made soon, and that the 
store will be under new management. The 
widow, it is understood, retains controlling 
interest in the store. 

Phillip Baldwin, commissjoner in charge 
of the Akron Better Business Commission 
in the second National Bank building, an- 
nounces his resignation and his transfer to 
Cincinnati to assume charge of the new 
Better Business Commission which is be- 
ing established there. George S. Bates, 
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president of the Akron commission, an- 
nounced that Mr. Baldwin’s successor will 
be H. L. Baldensberger, now assistant man- 
ager of the Toledo Better Business Com- 
mission, 

E. W. Chamberlin, president of the 24- 
Karat Club of the Akron Merchants’ Asso- 
ciation, has appointed George Dales, S. R. 
Coup and Edward Critz on the special ad- 
vertising committee to work out plans for 
the club’s co-operative educational cam- 
paign. The committee plans to raise be- 
tween $3,000 and $4,000 among local jewel- 
ers who are members of the club in an effort 
to carry on a continuous comprehensive ad- 
vertising campaign in the three Akron news- 
papers. 











The R. Baude Co., local retailers of jewel- 
ry, has increased its capital stock from $25,- 
000 to $30,000. R. H. Baude is president. 

George P. Kendrick, of William Ken- 
drick’s Sons, was recently in Paris, Ky., 
where he aided in organization of a chapter 
of the Rotary Club, in that city. 

M. D. Kelly, 80 years of age, for 40 years 
a jeweler of Hopkinsville, Ky., and inventor 
of many tools used by watchmakers, died of 
paralysis at his home in that city recently. 
He was a native of Ireland, and is survived 
by two sons. 

A total of 121 retail concerns of Louis- 
ville were closed on Decoration Day, this be- 
ing the first time in the history of the city 
(that is within modern years) that Decora- 
tion Day has been observed to any extent. 
Practically all the jewelry stores were 
closed. 

Ralph W. Bales, of Indianapolis, has taken 
charge of the Better Business Bureau, Louis- 
ville, succeeding Harry W. Riehl, who has 
taken charge of the St. Louis bureau at a 
much larger salary. Mr. Bales has been as- 
sistant manager of a similar bureau at In- 
dianapolis. ‘ 

C. M. Marks, St. Louis jewelry broker, 
was one of nine St. Louis men who were 
playing cards at the Watterson Hotel, Louis- 
ville, on May 23, when bandits entered the 
room, lined up the players, and relieved them 
of cash, diamonds, etc., taking about $7,600 
and getting away with it. The St. Louis 
party was in Louisville for the races. Four 
bandits took part in the holdup. 

Mrs. Bessie C. Roberts, of Memphis, Tenn., 
was awarded a verdict of $38,000 against the 
Penn Mutual Life Insurance Co. in connec- 
tion with the death of her husband, Charles 
W. Roberts, wholesale jeweler of Hunting- 
ton, W. Va., in the Frederick Hotel, Hunt- 
ington, on March 3, 1921, the verdict being 
for the full amount sued for. The insurance 
companies resisted payment on the ground 
that Roberts died a suicide. The policies 
were issued between April 1, and May 26, 
1920, there being five policies, containing 
suicide clauses. However, the claim of the 
plaintiff was that the suicide was insane at 
the time of the act, and part of a letter 
written the day of the death was placed in 
the evidence, in which the assured had writ- 
ten, “I’ve lost my mind,” indicating that he 
realized he was insane. Roberts’ parents 
lived at Buchanan, Ky. 














Eugene Morehouse, of this city, has been 
granted a patent on a safety catch. 

Patrick J. Conway, of this city, has been 
granted a patent on a necklace fastening 
device. 

Edgar M. Docherty, of Wm. C. Greene & 
Co., was a business visitor in Boston and 
vicinity the past week. 

The Citizens’ Savings Bank has recorded 
the discharge of a mortgage for $50,000 on 
real estate of Beriah Wall. 

A mortgage for $18,000 against real estate 
of Joseph P. Cory has been discharged by 
the Peoples’ Savings Bank. 

The De Luxe Art Metal Corp., 9 Calender 
St., is increasing its office force and enlarg- 
ing its shipping department. 

J. C. Purcell, retailer, of Milford, Mass., 
has established an agency with Charles E. 
Thomas, of Franklin St., Wrentham. 

A patent on an emblem holder has been 
granted to Robert W. Hamilton, secretary of 
Hamilton & Hamilton, Jr., of this city. 

A mortgage for $2,500 against real estate 
of Thomas F. Mullen has been discharged 
by the proprietors of Swan Point Cemetery. 

Mr. and Mrs. Edward B. Hough are at 
Buttonwoods, having opened their Summer 
home, Buttonwoods Gardens, for the season. 

Two mortgages for $7,000 and $1,000, re- 
spectively, against property of Levi J. Per- 
kins have been discharged by Willis B. New- 
ton. 

Charles F. Irons has discharged a mort- 
gage for $2,000 against property of Charles 
A. Russell, according to the records at City 
Hall. 

Frank Kelley, representing the Manufac- 
turing Jewelers’ Board of Trade, was a visi- 
tor in New York, Newark and vicinity the 
past week. 

The Crown Emblem Co., 350 Westminster 
St., has added a new silverware department, 
making a specialty of wedding and anni- 
versary gifts. 

Thomas A. O’Gorman, Jr., of this city, 
sailed from New York last Saturday on the 
steamship Majestic for an extended trip 
through Europe. 

Harold B. Strickland has started in busi- 
ness as the Blair-Russell Mfg. Co., to manu- 
facture a general line of plated goods at 661 
Westminster St. 

J. Robert Sweet, of the Providence office 
of the National Jewelers Board of Trade, 
was through Boston and vicinity for the as- 
sociation last week. 

A meeting of the directors of the Manu- 
facturing Jewelers’ Board of Trade will be 
held, following luncheon at the Turks Head 
Club on Friday, June 15. 

Edward Guerriero, expert Swiss watch- 
maker and repairer, has taken a position with 
Novel A. Mancini, room 43 Toole building, 
228 Main St., Pawtucket. 

Paul W. Fletcher, son of Henry Fletcher, 
was married last Saturday afternoon to Miss 
Margaret Seymour at the Summer home of 
her parents at Barrington. 

Edward M. Wheeler, manager of the 
Providence office of the National Jewelers 
Board of Trade, made a business trip 
through southeastern New England the past 
week. 
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William G. Lawton was elected a member 
of the executive committee at the 10th an- 
nual convention of the International Union 
Gospel Missions held at Minneapolis the past 
week, 

Walter A. Darling, with Brown & Sharpe 
Mfg. Co. sales forces, accompanied by his 
wife, has returned, after spending four 
months in California and a short stay in 
Canada. 

The R. E. Sturdy Co., electro-plater, is 
removing from 190 Eddy St., where it has 
been located for the past 10 years, into new 
quarters on the first floor at 67 Clifford St., 
corner of Page St. 

The new motor cruiser, Patience, belong- 
ing to James N. Henry, of the C. P. Henry 
Novelty Co., has been put into commission 
and added to the Rhode Island Yacht Club 
fleet. It is 55 feet in length. 

John J. O’Neil, who withdrew from the 
manufacturing jewelry firm of O’Neil & 
Block several months ago on account of ill- 
health, is slowly recuperating and is consid- 
ering resuming business in the Fall. 

Joseph E. Skoog, tool, die and hub manu- 
facturer, is about to join the ranks of the 
Benedicts and on Friday was granted a mar- 
riage license by the City Registrar. The 
bride-to-be is Miss Helen A. Wade. 

Retail business men of the Olneyville sec- 
tion have announced the usual half holiday 
during the Summer by closing Wednesday 
afternoons at 1 o'clock, beginning June 27 
and continuing through July and August. 

James H. O’Neil Co. got out very attrac- 
tive Shrine badges for the big Washington 
convention. From a small bar, bearing the 
name of the State represented, was suspend- 
ed the significant crescent, simitar and Star. 

Herbert S. Tanner furnished the hand- 
some solid gold F. L. I. Corps badge that 
was presented last Monday evening to Col. 
William M. P. Bowen, of the First Light 
Infantry Veterans upon his retirement from 
office. 

Charles E. Donilon, with Callender, Mc- 
Auslan & Troup Co. (The Boston Store), 
was elected second vice-president of the 
Providence Association of Credit Men at the 
organization of the board of directors on 
Friday. 

A permit was issued Friday at City Hall 
to the Nicholson File Co. to erect an addi- 
tion to its plant on Charlotte Hope St. The 
addition is to be two stories of brick, one 
section to be 177 by 51 feet and the other 
section 114 by 46 feet. 

John P. Benjamin has resigned his posi- 
tion with S. K. Merrill & Co., Inc., and 
taken that of office manager with the Rex 
Mfg. Co., succeeding Raphael Vicario, who 
has resigned to go into business for himself 
in another line of business. 

Although in his 86th year, Major Mealnder 
C. Belcher, a veteran of the Civil War, at- 
tended the 6lst annual reunion of the 10th 
Rhode Island Regiment and 10th Battery 
Veteran Association held at Slocum’s at 
Pawtuxet Cove last Saturday. 

Samuel B. Levy et ux have given a mort- 
gage for $12,000 to the Henry W. Cooke Co. 
on a lot of lantl, with buildings thereon, at 
the corner of Freeman Parkway and Taber 
Ave., also on triangular tract of land on the 
westerly side of Taber Ave. 

Many of the manufacturing jewelry plants 
in this city were shut down a part of last 
week because of the Memorial Day holiday. 
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Some closed on the 26th and reopened en 
Thursday; others closed Tuesday night for 
the remainder of the week. 

Among those who participated in the Me- 
morial Day parade in this city, as escorting 
organizations to the Grand Army veterans, 
were William F. Flanagan, Frank L. Bar. 
rows, J. Robert Weet, Henry Wolcott, Asa 
Cushman and C. Henry Alexander. 

Macklin & Bentley have purchased the 
business of Joseph H. Coutu, 31 Manton 
Ave., and have removed thereto from room 
207 Case-Mead building, 76 Dorrance St, 
Mr. Coutu is understood will re-enter retail 
business in another section of the city. 

The M. & H. Mirrors Co. is the style of 
a new firm that has started in business at 
120 Trenton St., Pawtucket, of which James 
A. McGowan is proprietor. The new con- 
cern will manufacture a general line of mir- 
rors for all purposes, including those for 
vanity, dorine and other cases made by 
jewelers. 

Among those who attended the 54th annual 
Banquet of the Ist Light Infantry Veteran 
Association last Monday evening at the 
Dreyfus Hotel were Herbert S. Tanner, 
William F. Flanagan, Stanley H. Lyons, A. 
Leo Kilkenny, William H. Whipp, William 
H. Mason, Frank -L...Barrows, Gregor 
Krichbaum, James Bradshaw, J. Robert 
Sweet and George W. Rhodes. 

Among the jewelry buyers reported in this 
city and vicinity during the past week were 
the following: Max Stiefel, of the Stiefel- 
Netzorg Co., Chicago; Gilbert Freundlich, 
of the American Wholesale Corp., Baltimore, 
Md.; Jack Kadden, of Kadden Bros., Phila- 
delphia; Charles Brown, of the Stein & Ell 
bogen Co., Chicago, and A. H. Bendheim, of 
A. H, Bendheim & Co., New York city. 

Many of the jewelers took advantage of 
Memorial Day respite from business to put 
in a day at golf in anticipation of the coming 
golf tournament. Among those in the invi- 
tation handicaps at the Pawtucket Golf Club 
were Charles Shartenberg, George Cham- 
plin; at the sweepstakes at thé Wanna- 
moisett Country Club were Andrew Dole- 
man, Arthur L. Aldred, J. Parker Ford. 
Among those seen at the Metacomet were 
Chris W. O’Brien, Albert S. Vennerbeck and 
Edward N. Slade, and at the Rhode Island 
Country Club, Fred B. Thurber was out on 
the green. 

The manufacturing plant formerly occu- 
pied by the W. J. Feeley Co. on the south 
side of S. Angell St., near Red Bridge, was 
purchased the past week by the Cook-Dun- 
bar-Smith Co., manufacturers of seamless 
wire and plate stock at 85 Sprague St. 
Papers filed at the Recorder of Deeds Office, 
City Hall, indicate that the purchase price 
was $43,000, upon which a mortgage for 
$40,000 was given to the Rhode Island Hos- 
pital Trust Co. as trustee of the estate of 
Mrs. Mary A. McElroy. The property com 
tains 16,038 square feet of land, with a front- 
age of 169 feet, and has a building thereon 
that practically covers the entire site. 








Involuntary bankruptcy proceedings which 
have been pending against Harry Goldberg, 
a jeweler of Miami, Fla., have been dis- 
posed of by the District Court favorably 
to Mr. Goldberg, and the petition has beet! 
dismissed, the court stating that Mr , 
berg has proven his solvency. 
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Sonny Bachofer, of 900 Chestnut St., is 
convalescing from a recent illness. 

A. Dorst, Cincinnati, O., jobber, visited M. 
Sickles & Sons, 900 Chestnut St., last week. 

Howard Fitzsimmons, West Chester jewel- 
er, called at the firm of H. O. Hurlburt & 
Sons, 8th and Chestnut Sts., recently. 

Isadore Weinstock, formerly a _watch- 
maker at 718 Sansom St., has accepted a po- 
sition with Louis Luxemberg at Barnesboro, 


Pa, 
Fred T. Barry, of 900 Chestnut St., has 
returned from a six weeks’ excursion 


through the west with his manufacturing 
line. 

Mrs. J. Luxenberg, wife of a jeweler at 
Houtzdale, Pa., visited her two sons who 
are studying at the University of Pennsyl- 
yania, last week. 

A. Meansing, of the International Silver 
Co, Meriden, Conn., called at the establish- 
ment of Aisenstein & Gordon, 712-14 San- 
som St., last week, 

Mrs, W. Estis, wife of the jeweler at 721 
Sansom St., died May 23. Her illness had 
extended over five years. Her death oc- 
curred at Norristown, Pa. 

Irwin Ehrlich, of the firm of I. Ehrlich & 
Co, manufacturing jewelers, 807 Chestnut 
St, sails today (June 6) on the Paris for 
the European diamond markets. 

John C. Demmert, 504 Federal St., Cam- 
den, N. J., jeweler, celebrated his 66th birth- 
day anniversary last Sunday, June 3. “Still 
going strong at 66,” says Mr. Demmert. 

Louis Sickles, who recently dissolved part- 
nership with M. Sickles & Sons, opened his 
new business in the Jefferson building, June 
l, with the opening of the new structure at 
1015 Chestnut St. 

“The street” fittingly observed Memorial 
Day last week by closing the shops all day. 
Many of the jewelers journeyed to the shore, 
while some spent the day motoring, and 
others playing golf at the country clubs. 
Fred Baus, whose wholesale jewelry estab- 
lishment has been at 900 Chestnut St., has 
moved to 1015 Chestnut St. The transfer 
was made June 1, and the business is now 
located at rooms 607-8-9 Jefferson building. 

Walter A. Muffitt, watchmaker, and Ray- 
mnd C. Frank, engraver, both of whom 
have been connected with the firm of John 
D. Enright, 3020 Kensington Ave., last week 
ened a new shop at 307 Washington 
Square building, 

Miss Esther Margaret Wallen, daughter 
of Mr, and Mrs. F. B. Wallen, jeweler at 
"5 Broadway, Camden, N. J., was married 

t Saturday to Carl Joseph Geiges, also of 

‘amden, The ceremony was performed at 
°® M. in the First Presbyterian Church, of 

mden, and was followed by a reception at 

the Camden Club. Mr. Geiges was formerly 

“tain and quarterback of the Swarthmore 

College football team, 

fare collection of art and jewel pieces 

"at disposed of at a sale at 2401-15 Chest- 

Mt St, which concluded June 6. Bidding 

"8 not very spirited and remarkable values 

Went ata sacrifice. Exquisite examples of 


tes and Capo di Monte china arid Clau- 
‘*tonzes brought comparatively little. 


maa figure of Christ on an ebony ¢ross 


$520. “Another one of the-same-de- 
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scription, but much larger, valued at $5,000, 
sold for $900. 

Harry Mitchell, salesman for L. P. White, 
%h and Sansom Sts., entertained the office 
force of the company at his new home in 
‘Haddon Highlands, N. J., Tuesday evening, 
May 29. The guests were: Mr. and Mrs. 
J. F. Scull, Mr. and Mrs. John McKenna, 
Mr. and Mrs. William Harnick, Mr. and 
Mrs. R. L. Coates, the Misses G. Dence and 
W. Wogan, Mrs. A. Meder, Mrs. M. Welsh, 
J. Doyle and J. Pettitt. 

Local jewelers report that the annual 
scramble of the June bridegrooms and fond 
fathers and mothers is later this year than 
in former years. The rush for wedding 
rings and other jewelry for the adornment 
of the June brides is just reaching its peak, 
while in other years the boom was usually 
experienced during the latter part of May. 
Inquiry at the marriage license bureau over 
in City Hall showed the opinion of the jewel- 
ers to be correct. The clerk admitted that 
the rush hadn’t got under way yet, but he 
was sanguine. “Just wait,” said he, “they’ll 
be here in droves. There is no month like 
June.” Anyway, the couples are ahead of 
their regular schedule by 350. 

Jewelry buyers from New York, this city 
and other nearby cities gathered here May 
25, when, at the Freeman art galleries, 1519- 
21 Chestnut St., there was conducted what 
was said to be the greatest public sale of 
jewelry ever held in this city. The rare and 
costly collection of the late Mrs. John G. 
Carruth, formerly Mrs. Charles W. Potts, 
was offered. The collection brought about 
$75,000. A diamond necklace surpassed all 
other pieces in the collection. Eight of the 
diamonds in this necklace were unusually 
large. The eight weighed more than 108. 
carats—the center left being 19.10 carats, the 
center stone, 18.25, and the center right, 
17.50. This was first offered as a necklace. 
and $13,500 was bid. Then it was split in 
parts and sold for $13,690. It was of plati- 
num mounting, set with two solitaire mount- 
ings and four clusters of four diamonds each. 
The necklace had been purchased from J. E. 
Caldwell & Co., in this city, by Mrs. Car- 
ruth. Another item of importance was an 
Oriental pearl necklace, consisting of 74 
beautifully matched pearls, graduating from 
a 20 grain center pearl to two and a half 
grain pearls at the ends. It brought $6,600. 

Albert S. Wright, of Glenside, Pa., and 
Wolstan H. Dixie, of 1210 Locust St., this 
city, buyers for a local jewelry house, know 
now how it feels to be mistaken for some 
one who has figured notoriously in the pub- 
lic prints. A comedy of errors aboard the 
steamship Majestic, on which the two buyers 
arrived in New York on May 29, added an 
unpleasant aspect to the trip for them. But 
all’s well that ends well, and it came their 
turn to laugh when they reached New York 
and encountered a bevy of newspaper men 
intent on getting a bang-up story. It had 
been reported from Southampton by cable 
that George Maxwell, indicted in New York 
on a charge of having written the “poison 
pen” letters to Mrs. Allan Ryan and other 
prominent New York women, had sailed on 
the Majestic. Because of a resemblance, 
Wright was mistaken for Maxwell. Dixie, 
it was gossiped about the boat among cer- 
tain passengers who had not taken the trou- 
ble to inquire of the steward, was his at- 
torney:~ Wright and Dixie kept pretty-much 
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to themselves during the voyage across. 
They were at a loss to understand some of 
the subdued comment and covert looks seem- 
ingly directed at them. Wild rumors sprang 
up on board, or else in the minds of New 
York reporters, who were disappointed that 
Maxwell had not really arrived on the Ma- 
jestic. The rumors had Wright sleeping 
with $100,000 worth of jewelry under his 
pillow, or rather staying awake nights in or- 
der to guard it and suspecting that he had 
been picked as a vicitim for a holdup. In 
New York the buyers learned of the Max- 
well affair (neither of them had even heard 
of the Maxwell story) after they had had 
their passports examined and met a battery 
of newspaper photographers and reporters. 
The reporters were dumbfounded when they 
learned who Wright and Dixie really were. 











In Homestead last week, four diamond 
rings and a gold band ring, which, it is re- 
ported, were worth about $400, were stolen 
from the show window at the store of E. S. 
Preiss, 328 E. 8th St. A padded brick was 
used. 

John Barry, whose age is said to be 29, 
was arrested here last week on complaint of 
Grand Rapids, Mich., merchants, on whom 
he is alleged to have passed worthless 
checks, He ig being held here awaiting the 
arrival of police authorities from the Michi- 
gan city. Barry’s home is said to be in 
Nashville, Tenn. 

Emil Freyer, head of the Samuel Wein- 
haus Co., back from a trip to the east, where 
he went to purchase goods, said he found 
more pessimism in the east than anywhere 
else, but none of it around this section. And 
the one strange thing about it was that most 
concerns were busy. Mr. Freyer believes 
that the present Fall will be a busy one. 

Quite a large delegation of credit men will 
go to Milwaukee from here to attend the 
annual convention of the National Associa- 
tion of Retail Credit Men. Pittsburgh 
jewelers are taking a greater interest in 
credit matters than ever before, and as there 
will be special discussions of interest to 
jewelry houses at that time, several jewelry 
houses in Pittsburgh are expected to be rep- 
resented at the gathering. 

The Henry Shaw Co., Akron, O., recently 
suffered considerable loss by fire, according 
to information received here, when a blaze 
started in the basement restaurant of the 
same building occupied by this  con- 
cern. The Shaw company has clothing on 
one side and jewelry on the other. It is un- 
derstood that the concern obtained a very 
favorable settlement from the insurance com- 
pany. Shulan Bros., Akron, O., also sus- 
tained loss by fire at their place of business 
recently, but the extent of it is not known 
here. 








The SeLegue jewelry store, Broadway, 
Logansport, Ind., will be closed. This store 
was opened in 1890 and for 33 years enjoyed 
a large patronage. It was conducted by 
the late C. W: SeLegue for 27 years and 
since his death in 1917 has been managed 
by J. B. SeLegue. 
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TROPHIES IN STERLING SILVER 


Ae Ithough the Conventional Trophy is a Loving Cup. 
2 dignified souvemr of success in sport, there is a growing 
interest in other objects. ~ ~ ~ ~ ~ 
A suitably inscribed Tray is becoming more and more 
popular, as it is appropriate. distinguished and out of the ordinary. 
Gorham designers have created many interesting Trophies of 
the highest quality, not the highest price. sold by established 
responsible jewelers everywhere throughout the country 
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HE consuming 
public of the 
wae uring United States pur- 
chased during March, 
1923, articles of jewelry and kindred lines 
to an extent of $6,250,000 more than they 
did in March, 1922. These figures are 
shown in the statistics of the Internal 
Revenue Department indicating the amount 
of excise taxes collected on jewelry, 
watches, clocks, opera glasses, etc., the 
amount of tax reported in April totaling 
$1,380,712 as compared with $1,074,498 a 
year ago. Inasmuch as the reports for April 
indicate the sales of the month previous and 
the tax attaching is five per cent., this 
showed that the sales of jewelry during 
March last, amounted to $27,614,224, whereas 
in March, 1922, the sales were but $21,480,- 
960. Similar tax statistics last month 
showed the sales in/February this year to 
have been $27,039,280 as against $24,629,172 
in February, 1922. 

The good showing of March resulted in 
building up the total for the fiscal year 
(which will end June 30) to a point where 
it has already exceeded the figures of the 
former fiscal year, up to April 30, 1922. 
According to the statistics received from 
Washington, the receipts for the 10 months 
of the fiscal year up to April 30, total 
$17,240,207, an increase of $283,716 over the 
10 months of the previous fiscal year, when 
$16,956,490 was collected in jewelry taxes. 
This would indicate that jewelers of the 
country made sales amounting to $344,804,540 
between May 31, 1922 and March 30, 1923; 
whereas in the same months in the previous 
years their sales amounted to but 
$339,129,800. 

If business continues at the same ratio, 
the figures for the fiscal*year will show 
sales of jewelry and similar lines of ap- 
proximately $400,000,000, and the tax col- 
lected by the government will amount to 
about $20,000,000. 


Jewelry Sales 





June the Month Ena oePie ay tg- be 
for the termed the great 


gift month as a result 
“Gift Counsellor” not only of the many 
weddings that will take place in the next few 
weeks and the presentations made as a result 
of them, but also because it is the month of 


-graduations and commencements, which are 


becoming more and more the occasions for 
gifts to the finishing students by their rela- 
tives and friends. The sentiment expressed 
in the presentation of such gifts is one that 
can be conscientiously fostered by every 
member of our trade, because it makes for 
happiness to both giver and receiver, and 
jewelers should never lose an opportunity to 
emphasize the importance of such gifts, nor 
the opportunity to stimulate them by calling 
attention to attractive and appropriate arti- 
cles which have been made in the precious 
metals in kindred lines for this purpose. 
And as June grows in importance as the 
gift month, the necessity of the jeweler 
establishing his position in his community as 
“gift counsellor” grows more and more im- 
portant at this time. Many people there are 
who wish to present gifts but know not ex- 
actly what to buy. Any aid these people can 
get in the way of suggestions as to the most 
popular gifts of the day for certain purposes, 
or the most appropriate present for bride or 


- 
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graduate, is bound to be cordially welcomed. 
Here is the opportunity for the jeweler who 
possesses the knowledge required to be of 
real assistance to his customers with a re- 
sultant benefit to them and to himself. He can 
honestly feel that in recommending “Gifts 
That Last,” he is helping both giver and 
receiver. He is helping to perpetuate the 
remembrance of the former and continue the 
happiness of the latter. Without being ob- 
trusive, he can properly drop the suggestion 
that gifts of transient duration do little good 
and sometimes considerable harm—flowers 
fade, candy is eaten (sometimes with dele- 
térious effect), clothes are quickly soiled and 
worn, while even the more durable articles 
soon become broken or passé. But with a 
“Gift That Lasts,” the value remains, the 
pleasure of possession is continuous and the 
thought of the giver and the sentiment of 
the gift is constantly kept in mind. 

In acting as “gift counsellor,” the jeweler 
should be honest in his counsel and the in- 
formation given the customer should be au- 
thentic and valuable. If done in this way, 
the jeweler will not only reap a personal 
benefit as a result of the increased business 
which he may get, but at the same time 
make the customer feel that a:favor has been 
conferred upon him, and he has spent his 
money in a way that brings a maximum of 
pleasure to the recipient of his generosity. 
In other words, when the jeweler is a real 
“gift counsellor,” he will increase his busi- 
ness and increase his good-will with his cus- 
tomers at the same time. 





Legitimate Ques- (TT HERE seems to be 


a growing preju- 
Perea ripe dice among jewelers in 
e Answered Fully certain parts of the 


country against requests to fill out question- 
naires, this being due, in part, to the natural 
conservatism of some of our merchants as 
to giving information about their business, 
but in greater part to the increasing number 
of requests of this kind which they are re- 
ceiving. This increase has resulted in many 
jewelers not only resenting all inquiries of 
a confidential nature, but has also caused 
some of them to go so far as to issue cir- 
cular letters of refusal which are sent. to 
everyone asking information from them. 
As one of our subscribers expresses in one 
of these letters, he thinks he has the right 
to do so, “as he is seeking no credit from 
anybody, doesn’t owe a dollar for merchan- 
dise and everything in his shop is his own 
and paid for; therefore, he doesn’t feel that 
it is anybody’s business to ask about his 
parents or his antecedents or whether he 
rides in a Ford or walks.” 

In view of the large number of. unneces- 
sary questionnaires that have been sent out 
to our merchants by advertising agencies and 
others who are seeking information simply 
for their own benefit, we realize that much 
of the resentment against inquiries is but 
natural, but we feel that the merchants and 
manufacturers of our trade should make it 
a point to clearly distinguish between the 
questionnaire sent to them by a private firm 


‘for the benefit of the inquirer or of one of 


its clients, and the questionnaire which, is, 
sent to them by a trade or business organi- 
zation that is making an investigation, not 
for any private gain, but for the welfare of 
the industry at large. As far as the latter 
are concerned, the jeweler should bear no 
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SE- resentment at receiving such a letter, but, on 
ire. ON the contrary, should accept it in a spirit of 


CEB y helpfulness and co-operation, because it js 


e- jX a | \ Yee the one way by which he can personally aid 
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ay | .~ y in helping put his industry on a better basis 
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and making it possible to supply general in. 






formation that will not only redound to the 
benefit of the jewelers generally but to each 
individual jeweler, himself included. 

The progressive merchant realizes today 
that the slipshod, “hit-or-miss” policies that 
prevailed in business in days gone by will 
no longer carry a merchant to success, ex. 
cept he be operating under most unusual con- 
ditions. Competition today grows keener and 


For the June Bride 
more acute, and as a result, success, as a 


‘SS 
and ~ rule, will come only to the man who founds 
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on guesswork. Business today is depending 

upon general more than local conditions and 
knowledge of the tendency in trade, or the 

effect of certain principles in merchandising 

A cannot be obtained through the study of any 
° one or even. a group of houses. Fundamental 
; facts must be drawn from a general survey 
. of the industry, and such facts can only be 
obtained through the hearty co-operation of 
members of the industry in all sections of 
the country. The value to our trade of the 
surveys made yearly by the Harvard Re- 
search Bureau is beyond question, as the 
facts obtained have given us knowledge that 
we never had before and put us in a posi- 
tion to understand conditions. that were here- 
tofore apparently unexplainable. But the in- 
° ° formation already obtained would have been 
Wedding Rings far more see to the trade and more 
susceptible of general application had more 
Platinum and Diamond jewelers freely answered the questionnaires. 
} For the above reasons we urge’ that the 
| ’ . members of our trade keep clear in their 
1 Medium Priced minds the distinction between questions asked 
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his business policy on absolute facts and not 
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_— . by a business or trade association and those 
| containing 10 or 20 Diamonds asked by an agency or private firm. If they 
do not wish to be bothered with the latter, 
it is their affair, and they can ignore them. 
without loss to themselves or to anyone but 
the individual soliciting the information. 
But as to the former (information required 
DIAMONDS by our trade associations) these should be 
° ° given the utmost consideration because, 10, 
in all sizes and grades the first place, the information is always | 
kept in confidence and only average and to- | 
tal figures are made public, and in the sec 
ond place, they are compiled for the benefit 


( 
of the trade at large, and the results are 
available to all members of the industry and ‘ 

: are available to every up-to-date merchant ' 
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| Stock sizes up to 7. 




























INCORPORATED in it. Such inquiries should not only be at- 


65) swered fully and freely but, above re 
holesale Jeweler. S promptly. Any effort that it may cost the P 
jeweler to fill out the blanks and give the 











21-23 MAIDEN LANE information should be expended — \ 
because it is an investment that will event™ e 

NEW YORK ally bring dividends to him personally, #* i 

well as to his fellow merchants throughot 4 


the country. 
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After trailing them through the Falls St. 
business district of Niagara Falls, N. Y. @ 
tectives on May 28 arrested two negroe 
John Orange and Philip Robinson, on charges 
of petit larceny. When searched a we 
pen taken from Best’s jewelry store 0 
found on one of the men. On ped 
Orange, who had a long police record, | 
given six months in Monroe county 
tiary, while his companion was sent to 
jail for 30 days. 
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Murry Masin has. moved his business 
from 3 Maiden Lane to 65 Nassau St. 

Morris Malawista, of M. E. & L. Mala- 
wista, 129 Canal St., was a passenger on 
the steamship Lapland which sailed for 
Europe last Wednesday. 

David Polak, cutter and importer of dia- 
monds, 170 Broadway, sailed for Europe 
last Saturday on the Nieuw Amsterdam. 
Mr. Polak will visit the European diamond 
markets. 

N. Rosen & Co., manufacturers of rings, 
have just completed an addition to their 
factory and offices at 106 Fulton St. This 
change was made necessary by increased 
business. 

Leon J. Van Gelder, 87 Nassau St., ac- 
companied by his family, sailed for Europe 
last Wednesday on the Lapland. While on 
his trip, Mr. Van Gelder will combine busi- 
ness with pleasure. 

Leo Klein, dealer in diamonds and jewelry, 
71 Nassau St., announced last week that his 
son, Jack, has been admitted to the firm 
and in the future, the business will be con- 
ducted under the style of Leo Klein & Son. 

Morris Kaplan & Son, manufacturing 
jewelers, 161 Grand St., announced several 
days ago that they have engaged the serv- 
ices of Victor Gilbert as their sales repre- 
sentative in the south and southwest. Mr. 
Gilbert will leave for his territory this 
week, 

Annette Guttman, bookkeeper for Morris 
Katz, importer of diamonds, 71 Nassau St., 
and Max Trachtman, of Trachtman Bros. & 
Cohen, same building, were married recently 
at the Broadway Central Hotel, this city. 
Following the ceremony the couple left on 
their honeymoon to the Catskill Mountains. 

The Bomart Novelty Co., manufacturer 
of imitation ivory, shell and amber goods, 
has acquired the entire four-story building 
at 861 Broadway, which is now being re- 
modeled for office, show room and storage 
purposes. The concern is now occupying 
the building while in the course of recon- 
struction. 

The regular meeting of the Good and 
Welfare Committee of the National Jewel- 
éts Board of Trade will be held this morn- 
ing (Wednesday) at 11 a. M. at the rooms 
of the Board, 15 Maiden Lane, to act on 
a number of matters of importance that 
have come before the Board within the past 
two weeks, 

Maurice Ledeberg, of Louis Pressel & 

eberg, Inc., diamond cutters and im- 
Porters, 35 Maiden Lane, sailed for Europe 
last Saturday on the steamship Paris. Mr. 
eberg will visit France, Germany, Bel- 
gium and Holland for the purpose of mak- 
ing an inspection of the different diamond 
cutting factories of his concern. 
tge A. Schuetz, eastern district sales 
Manager of the Traub Mfg. Co., 576 Fifth 
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Ave., has returned to this city after an ex- 
tended trip through the south and east. 
Giles L. Courtney, professor in the depart- 
ment of advertising and marketing of New 
York University, has become associated 
with the eastern district sales organization 
of the Traub Mfg. Co. 

The Jewelers’ Square Club will hold its 
mid-week luncheon today (Wednesday), at 
Farrish’s Chop House, corner John and 
William Sts. The monthly meeting of the 
organization will be held next Monday 
night at six o'clock. George Hilsinger, 
president of the association, will leave for 
Boston next week as a delegate to the con- 
vention of the National League of Masonic 
Clubs. 

The employes of L. W. Sweet, Inc., im- 
porters of diamonds and manufacturing 
jewelers, this city, enjoyed an outing last 
Wednesday (Decoration Day). Through 
the kindness of Victor H. Cohn, president 
of the employes’ organization, a special boat 
was chartered which carried them to 
Croton-on-the-Hudson, where a dinner was 
served. During the afternoon a_ baseball 
game was played between the single and 
married men with Mr. Cohn umpiring. The 
day proved exceptionally enjoyable. 

An interesting meeting of members of the 
diamond cutting trade has been called to 
take place tomorrow (Thursday), June. 7, 
at 8 p. M., in room 506 of the Pulitzer 
building, 61 Park Row, to discuss certain 
matters of special importance to the work- 
men and to the manufacturers. The invita- 
tions to the meeting were sent out by Joseph 
Polak, president of the Acme American 
Diamond Workers, Inc., a co-operative or- 
ganization, to the members of the Diamond 
Manufacturers’ Association, to the men of 
the Diamond Workers Protective Union and 
also to the individual cutters of the city, 
who work for themselves. The idea is to 
meet in an open forum and to discuss the 
true facts as to the effect of co-operative 
shops on employment in the industry. _ 

S. C. Powell, of S. C. Powell & Co.,, 
dealers in diamonds, 15 Maiden Lane, re- 
turned to this country Tuesday of last week 
aboard the steamship Majestic. While 
abroad, Mr. Powell visited the diamond 
markets of Holland and England and made 
extensive purchases. for his concern. While 
on his way to Europe, Mr. Powell met 
with a misfortune on the Mauretania when 
he was thrown from his steamer chair. 
Although he suffered painful injuries, it 
was not until he reached London that he 
was able to have an .X-ray taken and it 
then developed he had suffered a fracture 
in the leg below the knee and was com- 
pelled to remain in London for about 12 
days. He is still under the doctor’s care 
but his many friends will be pleased to 
know that he is rapidly recovering. 
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While on a pleasure trip to California, 
Mrs, Agnes Hawkins who, for many years 
was engaged in the jewelry business on 
Eighth Ave., this city, died suddenly on 
May 26, in Los Angeles. The body was 
sent from Los Angeles and arrived in this 
city on Sunday. The funeral took place 
yesterday (Tuesday) from August Eickel- 
berg’s Parlors, 934 Eighth Ave. Burial 
followed in Woodlawn Cemetery. Mrs. 
Hawkins was the widow of the late Charles 
Hawkins, who conducted a retail jewelry 
store in this city. Mr. Hawkins had only 
been engaged in the business about 10 years 
when he died and his wife continued to 
operate the store. She conducted the busi- 
ness for 15 years and retired 12 years ago 
when the store was taken over by Smith 
& Behrens. Mrs. Hawkins is survived by 
her mother and a number of sisters in Ire- 
land and a nephew, who resides in this 
city. 

In the first decision under the siecle 
provisions of the Tariff Act of 1922 the 
Board of United States General Appraisers 
finds that imported bracelets, composed in 
chief value of real jet beads, are not dutiable 
at the rate of 80 per cent. ad valorem, as 
jewelry, under Par, 1428, but are more 
properly classifiable under Par. 1403, Act 
of 1922, with duty at the rate of 60 per cent. 
ad valorem, as articles composed wholly or 
in chief value of beads, other than imitation 
pearl beads and beads in imitation of 
‘precious or semi-precious stones. This test 
case was argued before the General Ap- 
praisers in the name of the L’Aida Pearl 
Co. of New York. Due to a _ technical 
error in making protest, the wrong claim 
was made. As to the shipment covered by 
this particular protest, therefore, the duty 
at the 80 per cent. ad valorem rate must 
stand. This does not affect the general 
importance of the decision which establishes 
a precedent which will be followed by cus- 
toms appraising officers in classifying simi- 
lar goods under the 1922 tariff. 

Chairman P. J. Coffey, of the National 
Jewelers’ Publicity Association, held a con- 
ference with some members of his directorate 
and others at the rooms of the National 
Jewelers’ Board of Trade, 15 Maiden Lane, 
Monday afternoon. The matters discussed 
related to the future plans for the work of 
the organization and many suggestions were 
given to Chairman Coffey in this connection. 
Mr. Coffey called attention to some excellent 
work that had been done by retail jewelers 


, in various parts of the country in the way 


of co-operative advertising and showed how 
the association had worked with them to put 
the plan across. The advertising for 
Mother’s Day by the jewelers of Spokane, 
Wash., which had been prepared by the 
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SOLIDARITY: “The Case That Courts 


Mr. Retailer 


Discriminating jewelers have featured Solidarity 
Gold Cases for OVER THIRTY YEARS— 


Could any higher tribute be paid our product ? 


Representative Watch Jobbers 
Pendant and Bow Patented are Solidarity J ebhers 


708N Vata? SOLIDARITY WATCH CASE CO, u5...,Mpuzacron 


OSCAR, M, GAMMON 15 Maiden Lane, New York vee _ pm ~~ SAL aoe 




















ONE HUNDRED YEARS OF 
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he “se es 8.30 A. M. to 6 P. M. 
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Trades with a_ full eet 
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quirements created by 170 Broadway 
an experience and serv- Corner Maiden Lane 


ice not equalled by New York City 
other banking _institu- 


tions. TELEPHONES 
Cortland 7546 
Cortland 7547 


Night Safes Accessible day, 


ITY OF NEW YORK 
‘ night and Sundays. 


Special 24-H Rate of $1. 
Main Office: 149 Broadway, New York City Rt gE ee Ee 


Branches: Battery to the Bronx AUGUST OPPENHEIMER, President. 


J. HEYNEN, Secy. and Treas. 
Resources Over $200,000,000 
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jewelry was gone. He immediately reported 
the loss, but as yet none of the loot has’ been 
recovered. Mr. Platzer’s loss was covered 
by $15,000 insurance, 
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Jacob G. Boyle has gone to Boston on a 


GOLDEN ANNIVERSARY week’s business trip. On the way home he 











association, was particularly commented 
upon favorably. It was the general belief 
of those present that the trade should be 
kept informed through the association of all 








will stop in Trenton, N. J., to spend a few 
William Ehmann, Sr., Veteran Jeweler of days with relatives. 
Buffalo, Celebrates Fiftieth Year Frank K. Sener, a director of the Ham- 


: , ~<a : in Business ilton Watch Co., was elected a director of 
the work that it was doing in the various the Pennsylvania Retail Coal Merchants’ 


parts of the country and the work that the Burrato, N. Y., June 4.—Scores of asso- Association at its recent annual meeting at 
retail jewelers were accomplishing in the  cijates in the jewelry and other trades have Wilmington, Del 
way of pushing forward the slogan “Gifts called on William Ehmann & Son, jewelers, Alfred W Moyer and Mile B. tex 
That Last.” The conference was of an in- 316 Elk St., within the past few days to president and treasurer respectively, of the 
formal character but produced many help- tender their congratulations on the comple- Non-Retailing Co. ond their ween ale on 
ful suggestions. Among those present were tion by this firm of its 50th year in busi- May 28 for a two ‘ails trip to he Geonill 
David Belais; Joseph H. Meyer; Jonas ness. Both William Ehmann, Sr., founder Canyon of the Colorado, points of interest 
Koch, president of the New York Wholesale of the establishment, and his son, William jy California and Alaska. 
Jewelers’ Association; G. H. Niemeyer, F, Ehmann, are enjoying the best of health Roy B, Ander, on whom Major General 
president of the National Jewelers Board of ~ and friends expressed the hope that they Muir U.S. A. neniesunl the Distinguished 
Trade; H. C. Larter, chairman of the would enjoy many other anniversaries, Service aandet tus bravery at a public open 
Jewelers’ Vigilance Committee; E. H. Mr. Ehmann, senior, will be 80 years old air service at Buchanan Park last week, ‘was 
Quigley, representing President Hufnagel, on his next birthday while his son, who has 4 student of the Bowman Technical School, 
of the American National Retail Jewelers’ been identified with the business since he left and it was a singular coincidence that Joseph 
Association, and T. Edgar Willson, of THE school, was born the year his father began Pommet. on which was conferred at the 
JeweLers’ CIRCULAR Pub. Co. business, in a small way, just a few doors same sane by General Muir a similar deco- 
Samuel Kamsly, of L. Kamsly & Sons, from the present location. The store, since ration as a posthumous. honor to his son, 
dealers in diamonds, 170 Broadway, will be its inception, has always been im the same Harry, killed in action overseas, was at one 
married at noon on June 11 at the Hotel block and has seen many other jewelry time as employe of the Messrs. Bowman. 





Irving Goldsmith, of Ingomar Goldsmith yiyor in this part of the city. Technical School have finished their. course 
& Co. 2 W. 45th St., returned to this = Born in Germany on April 13, 1844, and taken the following positions: James 
tty yesterday (Tuesday) on the Olympic. William Ehmann learned his trade of Tracy, New York, with W. E. Jacobs, 
Mr. Goldsmith was abroad for two months. watchmaker in his native land. At the age Bedford, Va.; Edward Conway, Scranton, 


Richard A. Hunken, southern representa- of 26 he came to America, locating in Phila- Pa., with the Landau Jewelry Co., Wilkes- 
tive for Allsopp Bros., this city, was delphia. A few years later he came to Barre, in that city, and Joseph Grekins, of 
married Saturday, June 2nd, to Miss Buffalo and after working at his trade here Philadelphia, with the same company at 
Virginia H. Lyons, of Newark, at her for a short time, he entered business in Hazleton, Pa.; Reed S. Ballard, of Macon, 
home. 1873. Ga., and David Knickle, of Marion, O., have 

A meeting was held on Thursday, May To celebrate their golden jubilee William entered the school as students. Henry 
31, of wholesale dealers and manufacturers Ehmann & Son, during the month of June Sacobi, a student, whose leg was broken a 
of watches at which Jonas Koch acted as__ will place on sale 50 diamond rings which month ago playing baseball, left the hospi- 
chairman. The object of this meeting was will go to the first fifty customers at a 50 taj on May 31. 
to determine whether those engaged in the per cent. discount. Besides other articles 
sale of watches who are now located on of jewelry will be marked down for the 











Maiden Lane and vicinity are desirous of occasion, the sale being a legitimate one and Cleveland 

creating a jewelry center up-town. At this the only one held since the store was estab- 

meeting a number of very large and promi- _ lished. The Staupes jewelry business was moved 
nent houses of the trade were represented, On June 1, the actual anniversary date, June 1, from 2120 St. Clair Ave, to 6704 
and it was decided that owing to the fact the windows contained a vase of 50 Ameri- Superior Ave. 

that eventually the banking and insurance can Beauty roses, one for each year they A. Goldstein, located at 1357 East Blvd, 


institutions would force: the jewelry trade have been in business. Both Messrs. will open a jewelry store at 1078 E. 105th 
from Maiden Lane, it would be a good policy Ehmann, senior and junior, enjoy a wide nd a phonograph store at 1076 E. 105th St. 
to make a concerted up-town move. Various acquaintance, not only in the local jewelry The executive board of the Ohio Retail 
obstacles presented themselves, and it was field but throughout the State and in other Jewelers’ Association met at the Hotel 
definitely decided that various committees be States, as both have been active in organiza- Cleveland, May 28, and made final arrange- 
appointed to thoroughly investigate the tion work. William Ehmann, Sr., was a ments for their convention to be held at 
Situation, charter member and the first president of Cedar Point July 17-19. This convention 
The police of New York are still search- the Buffalo Retail Jewelers’ Association, is to be entirely devoted to business, plans 
ing for jewelry worth $17,000, which it was While his son was elected many years later for entertainment having a very smal] part 
learned several days ago was stolen on April to the same office, following in his father’s of the program. Every effort is being 
2 from Israel Platzer, a diamond dealer, 87 footsteps. Both father and son have attended made to have an attractive program. 











Nassau St, Mr. Platzer, a JeweLers’ Cir- many State and national conventions. Speakers of national reputation are to be ob- 
CULAR reporter was told, was preparing to tained to talk on tax elimination and other 
leave for Reading atta and on Sunday subjects pertinent to the trade. _For the 
April 22, went to the Maiden Lane Safe De- Did any reader of THe JeweLers’ Circu- first time in several years there will be ex- 


msit Vaults, where he took out his satchel LAR make or sell a diamond-shaped class- hibits in connection with the gsr 
tontaining the ‘jewelry. Mr. Platzer also pin bearing the initials “N. N. U.” and the The executive board consisting of Wm. A. 
carried another satchel with his personal be- year “07”? The pin is of gold, with the Inskeep, Jr., Columbus, chairman, and C, J. 
longings. Before going to the train, he letters “N. N. U.” and the figures “07” also Duncan, Massillon; James Alyward, Bucy- 
topped at a restaurant on Cortland St., and in gold on a background of soft blue enamel rus; A. L. Thoma, Piqua; George J. Daum, 
while there placed the satchel containing the in a diamond-shaped panel. Any reader who Port Clinton; Frank X. Russert, and E. R. 
lewelry on the floor under the table and the can give any information as to such a pin, Abrahamsen, Cleveland, is expecting a large 
other satchel on a nearby chair. After he either as to its maker or the school, college attendance and putting forth its best efforts 

ished his dinner, Mr. Platzer walked over or university for which it was made, will to assure the convention’s success. The as- 
0 the water fountain to get a drink, and confer a favor on this journal by sending the sociation has added several new members 
"hen he returned, the satchel containing the same direct to the editor. during the past year. 




























Salz Bros., fountain pen manufacturers, 
have leased the top floor of the building at 
41-49 Commercial St. 

The house of George Crystal, Inc., is now 
located at 84 W. Kinney St., having moved 
its plant here from New York city. 


Mr. and Mrs. Augustus V. Hamburg 
leave this week for Belmar, on the New 
Jersey Coast, where they will spend the 
Summer. 

Mr. and Mrs. Halsey M. Larter, of 605 
Mt. Prospect Ave., will leave the latter 
part of this month or the early part of July 
for Lake Winnepesaukee, New Hampshire. 

The American Jewelry Trading Co. is 
the trade name which has been filed for the 
manufacturing jewelry business conducted 
at 245 New Jersey Railroad Ave. by Mil- 
ton S. Fischer, of 162 Bigelow St. 

Thomas A. Sharpe, of 288 Rutherford 
Bivd., Clifton, arresed on a bench warrant 
following his indictment on a charge of 
using the mails to defraud, pleaded guilty 
when arraigned before Judge Lynch in the 
United States District Court here. He was 
held without bail pending sentence later. 
Sharpe was accused of promoting a scheme 
in which those seeking to recover lost rings 
were victimized. 

Louis: Bamberger was the guest of honor 
at a testimonial dinner in the Robert Treat 
Hotel given by the present and past officers 
of the Chamber of Commerce in apprecia- 
tion of his $500,000 gift for a building to 
be erected for the Newark Museum. The 
dinner was a surprise to Mr. Bamberger. 
Among those present were: Halsey M. 
Larter, Curtis R. Burnett and Augustus V. 
Hamburg. 

At the monthly meeting of the New Jer- 
sey Retail Jewelers’ Association held at 
Achtel Stetter’s, final plans for the annual 
State convention were discussed. The con- 
vention will be held at Asbury Park on 
June 17 and 18. The Coleman House will 
be the headquarters of the delegates and 
the business sessions will. be held there. A 
shore drive and dinner will feature the con- 
vention. President Jean R. Tack, who for 
a number of years has headed the organiza- 
tion, will preside at the sessions. It is de- 
sired that there shall be an unusually large 
attendance from all parts of the State. In 
addition to the helpful suggestions of tit 
various speakers, the friendships formed 
among the retail jewelers of New Jersey 
as a result of these gatherings and the social 
features of the convention itself are well 
worth while. The list of speakers will be 
announced later. 

All of the officers were re-elected at the 
annual election of the Jewelers’ Benevolent 
Association, Inc. There were a few changes 
in the membership of the board of trustees 
and the auditing committee. The officers 
who were re-elected were: President, 
Charles Krippendorf; vice-president, Philip 
Mutchler; recording secretary, Otto Fuchs; 
financial secretary, Henry Mutchler; treas- 
urer, Gottfried Krippendorf. The new 
board of trustees is composed of Christian 
Lutz, Max Albert and J. Schoner. Mr. 
Schoner is a new member of the board. 
The new auditing committee consists of 
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Theophiles H. Stauber, J. A. Merck and 
John A. Thalheimer, old members, and Wil- 
liam Kuhn and W. Knopf, new members. 
The reports given at the meeting show that 
at the present time there are 342 members 
of the society. Ten new members were 
received during the year. Seven members 
and the wives of four members died during 
the same period. The death benefit for a 
member is $150 and for a member’s wife is 
$50. The initiation fee is five dollars up to 
40 years of age and $10 between 40 and 50. 
The quarterly dues are $2.50. The receipts 
during the year, amounting to $4,297.21, 
were as follows: Dues, $3,306.20; interest 
on mortgages, $790; interest, Clinton Trust 
Co., $38.26; initiation fees, $36.50; fines, 
$126.15. The expenditures, amounting to 
$4,379.65, were as follows: Sick benefit, 
$2,750.84; death benefit, $1,250; officers’ 
salaries, $180; meetings, $124; printing, 
$23.50; sundries and postage, $36.31; dona- 
tion, $15. The sick benefit is $8 a week for 
one year and #4 for the second year. The 
assets of the society are as follows: Mort- 
gages, $14,800; building and loan, $775; 
Clinton Trust Co., $914.74. The society 
was organized Oct. 23, 1869, and was in- 
corporated May 14, 1914. 





Trenton, N. J. 


The Tiffany Mfg. Co., 784 Broad St, 
Newark, has filed an amendment to its char- 
ter in the office of the Secretary of State 
by which its capital stock has been increased 
from $50,000 par value of preferred stock 
and 500 shares of common stock without 
par value to $100,000 par value of preferred 
stock and 5,000 shares of common stock 
without par value. Paul J, Landemare is 
the secretary of the concern. 

Buying, selling, trading, and dealing in 
jewelry, silverware, and other articles of 
adornment for home and person are among 
the principal objects of The Ralechant, 
which has been chartered in the office of the 
Secretary of State to operate from 1042 
Broad St., Newark. The concern has a 
capitalization of $50,000 at $100 per share, 
while the amount that will be devoted to the 
starting of business is $1,000. The incor- 
porators and the number of shares held by 
each are Neva A. Chappell, Jersey City, 3; 
Leora Rafter, Jersey City, 3; Clara W. 
Rafter, Jersey City, 3, and Helen Woodruff, 
Jersey City, 1. 

















The Manufacturers’ National Bank ‘will 
occupy its new building about July 1. 

Charles Brown, of the Stein & Ellbogen 
Co., Chicago, was a local visitor last week. 

Frank Waite, of the Webster Co., has 
opened his Summer home at Riverside, R. I. 

M. J. Brohen has returned from a trip 
through New York State for this concern. 

Frank Gilbert, salesman for the Inter- 
national Silver Co., is spending a few days 
in town with his family. 

Charles A. Whiting, of the Whiting & 
Davis Co., Plainville, contributed the cost 
of the dinner for all the boys who marched 
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in the Plainville Memorial Day parade last 
Wednesday. 

George L. Paine, who recently returned 
from a business trip, is very enthusiastic 
over the outlook for a good Fall season, 

The Twilight League opened on Tues- 
day evening of this week with the Whiting 
& Davis and Sturdy teams playing the 
opening game. 











through the south for the S. O. Bigney Co, 

Joseph Bloom, of the D. & D. Chain Co, 
spent last week in New York in the inter- 
ests of his concern. 

Maurice J. Baer has been granted a patent 
on a snap button which he has assigned to 
the Baer & Wilde Co. 

The baseball team representing the Wat- 
son Co. has a tie for the first place in the 
Manufacturers’ League. 

Max Potter, the veteran salesman who 
travels for the J. M. Fisher Co., arrived in 
town last week from a western trip. 

Thomas Manning, of the Horton-Angell 
Co, will attend the annual convention of the 
Massachusetts State Elks’ Association to be 
held June 18 in Greenfield. 

The local employes’ associations are busy 
making plans for their annual outings which 
will be held in July and August. Most of 
the members will go to short resorts. 

J. L. Sweet, of the R. F. Simmons Co, 
who is chairman of the board of trustees 
of the Sturdy Memorial Hospital, received 
the keys to the new addition to the hospital 
at exercises held on Tuesday afternoon of 
this week. 

The local manufacturing jewelers took a 
prominent part in the big observance held 
in honor of Memorial Day. Capt. Carter 
Bishop, the Confederate guest of honor, re- 
ceived many gifts of jewelry from the 
manufacturers. 








Canada Notes 





Joseph Adler, jeweler, of Toronto, is suc- 
ceeded by Louis Klotz. 

C, B. Denman and A. C. Rivage (Reg.), 
jewelers, are registered at Montreal. 

Laughlin Oliver has purchased the jewelry 
business of C. C. Douglas, of Listowel, Ont. 

Robert A. Jacobson, jeweler of Simcoe, 
Ont., has given a chattel mortgage to Harry 
A. Johnson for $450. 

An optical department has been opened in 
Andrews new jewelry store, Winnipeg, with 
W. O. Scott in charge. 

J. Haliburton, of the Jeannerette Jewelry 
Co., of Dawson, Yukon, was in Toronto re- 
cently on his way to Scotland. He will re 
turn to Canada in the Fall. 

J. G. Guay, watchmaker of Quebec, who 
is aged 92 years and has been engaged in the 
trade for 70 years, has left for the United 
States to accept a position with a New Eng- 
land watch company. ; 

The Norman Silver Plate Co., of King- 
ston, Ont., manufacturing jeweler and silver- 
smith, has been incorporated with $50; 
capital, by Edward A. Whitney, Thomas 6. 
Bishop, John M. Campbell and others. 












































Aaron Strauss is the first of the repre- 
sentatives of the D. Jacobs Sons Co. to leave 
Cincinnati on a trip through the Carolinas. 


This is for the Fall trade. Other sales- 
men will leave in the near future. 

Vera Mecklenborg, president of Mecklen- 
borg & Gerhardt, Oskamp building, and Ray 
Meister, lithographer, are scheduled to be 
married at the bride’s home 3614 Evanston 
Ave., Evanston, June 16. The couple will 
take in New York city as part of their 
honeymoon. 

Mrs. Anna L. Cary, Lebanon, O., visited 
the place of A. G. Schwab & Sons in the 
Duttenhofer building to buy goods that will 
be given to graduates of the Lebanon high 
school during commencement exercises next 
week. Mrs. Ray McComb of Hamilton, O., 
visited the firm for the same purpose. 

Joseph S. Voss of the company bearing 
that name and Clarence Loeb of L. Loeb 
Sons have been appointed by Dr. Leon 
Goldberg of this city to make an invoice 
of the stock that was in the store of D. 


L. Goldberg, 66 who died several weeks ago. | 


He dropped dead in his store at St. 
Paris, O. 

George J. Gruen, secretary-treasurer of 
the Gruen Watch Co. will be among 
the Cincinnatians who will go to the twenty- 
eighth convention of the National Associa- 
tion of Credit Mem at Atlantic City, June 
12 to 15. A special train will leave here 
June 9, Mr. Gruen will be accompanied 
by Mrs. Gruen. 

Joseph H. Kenkel, jeweler, 1302 Main 
St, is a member of the Board of Directors 
of the Buckeye Loan & Building Co., 1310 
Main St., which applied to the Secretary 
of State for the right to increase its capi- 
tal from $1,000,000 to $2,000000 the said 
increase to be divided into two thousand 
shares of $500 each, 

Lee Loeb, who recently underwent an 
operation at the Jewish Hospital, has been 
removed to his home in Landon Court. 
While he is fully recovered from the oper- 
ation he will not undertake to do’ any work 
for some time and the route he traveled 
for the firm of L. Loeb & Son will be gone 
over by Clarence Loeb. 

Meyer Daniels, pawnbroker, 614 Vine 
St. was dismissed in Municipal Court on a 
charge of false pretenses and fraudulent ad- 
vertising, last week. The charges were filed 
against him by George Brown, 423 Plum St., 
who claimed that Daniel advertised a violin 
for sale worth $850 and selling it to Brown 
for $100. Daniel denied the charge. 

Roland Noterman, of Joseph Noterman & 
Co, has been elected Junior Warden of the 
Covington Commandery, Knights Templar. 
George Detmering, one of the traveling 
fepresentatives of the concern will motor 
fo Cleveland within 10 days on a short 
Pleasure jaunt and will then start out on 
a business tour through Ohio and Michigan. 

Mr. and Mrs. C. C. Millikan, Athens, O., 
toured down to Cincinnati during the week 
“siting jobbing houses here. They called 
at the A. G. Schwab & Sons in the Dut- 
‘ethofer building and also at the Schumer 
Bros. Co. in the Walsh building. Leo 
Krauss, Indianapolis, Ind., H. A. Rohs, 
Cynthiana, Ky., and the junior member of 
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G. E. Smith’s Son, Parkerburg, W. Va. 
also visited the Schumer Bros. Co, in the 
Walsh building. 

After having extended the invitation to 
the Cincinnati Wholesale Jewelers’ and 
Manufacturers’ Association to hold its an- 
nual outing at the White Villa grounds in 
Kentucky Roland Noterman of Joseph 
Noterman & Co. will not be in attendance. 
He will leave the city shortly before and 
this also prevents the appearance of the base- 
ball battery of Noterman and Noterman, 
Roland being the pitcher and Edgar the 
catcher. However, there will be a ball game 
between “Net Cash” and “Ninety Days.” 

Two members of the firm of Gebhardt 
Bros, Co., Merchants building, 6th and Col- 
lege Sts., took part in real estate deals dur- 
ing the week. Frank J. Bender disposed of 
a large apartment house in Hyde Park sell- 
ing the LaTosca apartments at Observatory 
and Edwards Roads to the Andrew Hallaby 
Realty Co. for $62,000. Aloysius W. Jas- 
pers, who also is with the Gebhardt firm 
bought the brick semi-bungalow at 4679 
Loretta Ave., Price Hill, from Henry Del- 
fendahl for $9,250. Mr. Jaspers is to make 
his new home at the place, 

C. Ed Richter of the Richter & Phillips 
Co., 114 W. 6th St., took part in a tragic 
game of ball last Saturday, but suffered a 
fracture of one of the bones in his left 
hand. The fracture was suffered when he 
attempted to stop a liner from the bat of 
Edward Morrisey. The game took place 
between a number of men who foregather 
daily at the long table of the Cuvier Press 
Club and it was played between teams known 
under the names of “King Tuts” and 
“Charleyhorses.” The game was played at 
Kroger Johnson’s farm at Amelia near Cin- 
cinnati and ended disastrously for Richter 
because of the fracture but there were also 
a number of men who were nursing sore 
muscles for several days. ; 

The second change of ownership in whole- 
sale jewelry firms in Cincinnati durmg the 
past fortnight is that in which William W. 
Oskamp, youngest son of William S. P. 
Oskamp, 4th St. jeweler and widely known 
capitalist, acquires control of the Oskamp 
Nolting Co., 30 W. 7th St. Control of the 
firm passed into Mr. Oskamp’s hands last 
week when he got possession of 650 shares 
of common stock of the wholesale firm and 
this together with that already held by 
Oskamp senior, easily assures absolute man- 
agement of the organization. In getting 
possession of this firm, however, Mr. Os- 
kamp paid one of the highest premiums in 
the history of Cincinnati for the stock ‘that 
was necessary to gain control as he gave 
no less than $425 a share for stock of $100 
par value. Oskamp paid $276,250 for the 
650 shares. 

The Manufacturing Jewelers’ Association 
of Cincinnati held its annual election at the 
Hotel Gibson Thursday evening, May 24, 
and selected an executive board of seven. 
This association is one of two organizations 
in Cincinnati the other being the Wholesale 
Jewelers’ and Manufacturers’ Association of 
which Joseph T. Homan is president. The 
first mentioned association, however, is made 
up of manufacturers only and Arno A. 
Dorst, president of the Dorst Co. was presi- 
dent for the year 1922. The new executive 
board selected at the annual meeting will 
be made up of Walter Wilkening, the Jos. 
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Noterman & Co.; George Sauer, the Dorst 
Co.; Fred Strunk, Strunk, Rossfelder & 


. Schlueter; Fred Gerhardt, Mecklenborg & 


Gerhardt; Ed Croninger, with Ed H. 
Croninger Co.; Leonard Fox, Gustave Fox 
Co.; Charles Heileman, Heileman & Roth. 
Who the new president and other officers 
will be is to be determined at a meeting to 
be called by retiring president Dorst in the 
near future. It is within the province of 
the retiring president to call the meeting in 
order to have the executive board organize 
itself for the ensuing year, 


“Sterling Silver Week,” “Gifts That 
Last” and other slogans are not concen- 
trated on a single week or a certain day of 
celebration by persons living in the famous 
Jellico coal mining region but’ is spread 
over the entire year and is part of every- 
day life, according to Elmer Wallenstein of 
the Wallenstein-Mayer Co., J. Harvey Phil- 
lips of Richter & Phillips Co. and Harold 
R. Haerr, office manager of the Gruen 
Watch Co. The three men were in the 
group of Cincinnatians who toured the Ap- 
palachian region during the whole of last 
week stopping at many cities in Kentucky, 
Virginia, West Virginia and Tennessee un- 
der the auspices of the Cincinnati Chamber 
of Commerce. The trip was of such great 
interest that the Chamber of Commerce will 
make it a semi-annual affair sending dele- 
gation through the region which makes Cin- 
cinnati its large city for purchases. All of 
the jewelers say they not’ only’ enjoyed 
the trip itself but made a number of friends 
so that miners and others in the district will 
come to Cincinnati to buy from the retaih 
jewelry shops in the “Queen City.” Mr. 
Wallenstein said it was a surprising thing to 
a number of the local delegation, which num- 
bered over 100, about the sterling silver that 
was used three times a day by miners and 
their families. All of them seemed to be 
enjoying prosperity and used nothing but 
the best of tableware. 








Oklahoma City 


The Waggoner Jewelry Co., 330 W. Main 
St., has removed to new quarters at 103 N. 
Harvey St. 

To tide over the dull season, when staple 
jewelry is in less demand, “The Jewelry 
Shop” has instituted a novelty goods depart- 
ment, to operate in connection with the 
regular jewelry stock. Results are proving 
more than satisfactory, A. P. DePuis, man- 
ager, announced. A record week was estab- 
lished by this concern the last week of April. 

By keeping just a step ahead of them, the 
Oklahoma Retail Credit Men’s Associations 
have materially curbed the activities of the 
bad check artists in Oklahoma, according to 
A. D. McMullen, secretary of this organiza- 
tion in Oklahoma City. When a case of this 
kind is brought before the association, the 
news is broadcasted by radio to the other 
associations in the State. Each member has 
an arrangement with his local radio station 
operator by which he is advised of the warn- 
ing as soon as it is received. Two years ago, 
Mr. McMullen said, the association devoted 
quite a bit of time to fighting this evil, but 
with this bulletin broadcasting policy, much 
less time and effort is required to handle the 
situation. 
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Mainspring 


Value 


The Gross..$21.60 
Half Gross. 11.40 
The Dozen. . 


And Worth More 
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Capacity 144 Dozen. 
Size 19” high, 22” long, 16” deep. 


Mammoth Mainspring Cabinet 


Buy Mainsprings with this Fine Big Cabinet 


and Save Money 


The mainspring cabinet that will accommodate your entire 


ock of mainsprings. It saves you time and money 


COPIES LE) | a ee Sn ee 
Mahogany finish cabinet only ............ 
Cabinet and 1 Gross Marco Mainsprings.. 
Cabinet and 2 Gross Marco Mainsprings.. 
Cabinet and 3 Gross Marco Mainsprings.. 
Cabinet and 6 Gross Marco Mainsprings.. 


ARSHALL C0. 


THE C.&E.M 


CHI 





CAGO 





A> GREATER VALUE 


COLUMBUS, O. 


A GREATER SERVICE 





as you 


can instantly put your hand on the exact spring wanted. The 
cabinet is substantially made and will last you a lifetime. 


No. 35947. 
No. 35948. 
No. 35980. 
No. 35981. 
No. 35982. 
No. 35983. 


(Cla 


$18.00 
18.00 
38.10 
58.20 


78.30 © 


138.60 
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Chicago Notes 





Fred Whitney, representing the Hadley 
Co., spent several days last week at Cin- 
cinnati. 

Hugh E. King left Monday for the Pacific 


Coast. He will return to Chicago about 
July 10. 
Paul Samuels, representing I. & S. 


Prutinsky & Wolff, left last week for the 
Pacific Coast. 

J. Kaufer and Jacob Leff, of Kaufer 
Bros. New York, were in Chicago last 
week calling on the trade. 

Fred Haller, of the Ostby. & Barton Co., 
returned recently from a trip through the 
south and reports a fair business, 

John Ffiedland, of the Hart Jewelry Co., 
returned last week from a short trip 
through southern Illinois and Indiana. 

Ed. Fry, of Ed. Fry & Co., Columbus 
Memorial building, will leave this week for 
a long trip through Iowa and Minnesota. 

L. W. Williams, Chicago manager for the 
Theodore W. Foster & Bro. Co., spent a 
few days last week at St. Louis visiting the 
trade, 

George Fox, of the Fox Mfg. Co., who re- 
turned last week from an extended business 
? through the south reports business fair 
there, 

Alex. J. Nelson, 3959 Lincoln Ave., left 
with a party of friends, last week, to motor 
to Wisconsin where he will spend a week 
fishing, 

Richard H. Jackson, sales manager. for 
the Sessions Clock Co., was visiting at the 
Chicago office last week, and also calling on 
the trade. 

Joseph Neubauer, of A. & J. Plaut Co., 
Cincinnati, was in Chicago last week for a 
few days visiting the markets and calling 
on friends, 

A. E. Gregory, auctioneer, 10 S. Wabash 
Ave, returned to Chicago last week from 
Topeka, Kans., where he conducted a three 
weeks’ sale for Ralph R. Peterson. 

Wm. A, Moore, of the Wm. Dixson Co., 
New York, spent a few days in Chicago 

st week on his way to the Pacific Coast 
= he will spend several weeks on busi- 

85, 

E. D. Gallagher, of Despres, Bridges & 
Noel, returned last week from a_ three 
Weeks’ business trip through Illinois, In- 


and Ohio, and reports conditions 
favorable, } 
H. I, Bushe, general manager of the 


United Jewelers’, Inc., New York, with his 
‘ ¥ spent several days in Chicago last 
“k Visiting their local office en route to 
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Wyoming, where he will remain for about a 
month resting. 

W. F. Sparrow, formerly connected with 
the Chicago office of Goldsmith, Stern & 
Co., left last week for his Summer home 
at Three Rivers, Wis., where he will remain 
for several months. 

Norman Grant, Chicago manager for the 
S. O. Bigney Co., resigned his position with 
this concern last week, and left for Attle- 


boro, to turn over his samples. Mr. Grant 
has made no plans for the future. 
B. O. Hess, representing the Frank 


Krementz Co., left Sunday night for a 
business trip through the east, and before 
returning to Chicago will stop at the fac- 
tory at Newark to visit a couple of days. 

J. Stonich, Jr., has connected with Gold- 
men & Kolber, of Newark, whom he will 
represent through the middle west in con- 
junction with the Bruner Watch Co.’s line. 
Mr. Stonich is making his headquarters at 
504 Columbus Memorial building. 

F. W. Pierce, representing the E. D. 
Rogers Co., returned to Chicago last week 
completing an extended eastern trip. After 
spending a few days in Chicago replenishing 
his sample line, Mr. Pierce left for a six 
weeks’ trip through Ohio, Pennsylvania and 
W. Va. 

Louis Sickles, formerly of Morris Sickles 
& Sons, Philadelphia, spent two or three 
days in Chicago last week on business and 
visiting his many friends here. Mr. Sickles 
is opening an exclusive wholesale watch 
business in Philadelphia and his host of 
friends wish him success. . 

L. H. Schafer, of L. H. Schafer & Co., 
who has been unable to attend to business 
for the past five months on account of ill- 
ness, is now able to be at his desk for a few 
hours each day. Mr. Schafer is rapidly re- 
gaining his strength and will be able to give 
his entire time to business very shortly. 

Max Lachman and J. Lachman, of I. 
Lachman & Son, Seattle, Wash., spent a 
couple of days in Chicago last week on their 
way home. Mr. Lachman has been spend- 
ing two months in Europe visiting the mar- 
kets and landed in New York last week 
where he was met by his father, I. Lachman. 

Arthur Fuller, Chicago manager, and the 
following representatives, F. J. Spellman, O. 
F, Samuelson, H. F. Gillman, Charles A, 
Bartling, and E, L. Jensen, who travel out 
of the Chicago office, left last week for 
Newburyport, Mass., to attend a salesmen’s 
conference. They expect to return in about 
10 days. 

G. E. Esperson, Waterman, IIl., was in 
Chicago last week for a day visiting the 


markets and making purchases for his new 


and enlarged retail jewelry store. Mr. 
Esperson, removed his business recently 
from one of the side streets of Waterman 
to the Main St., where he has secured a 
much better location. 

The Fort Dearborn Watch & Clock Co. 
is removing its offices from the fifth floor 
to the 12th floor of the Powers building, 
where the concern has secured about two- 
thirds of that floor. This concern has been 
in need of more space for some time, and 
with this additional space they will be better 
equipped than ever to take care of their in- 
creasing business. 

The trade in Chicago was advised last 
week that Andrew H. Frandsen had sold his 
jewelry business in Monmouth, IIl., to Glen 
E. Wilson, who will continue the business 
in the same building where it has been 
for the past 25 years. Mr. Wilson has been 
associated with Mr. Frandsen in this business 
for the past 17 years. Mr. Frandsen has 
not announced his future plans. 

Alex J. Nelson, retail jeweler, located at 
3959 Lincoln Ave., suffered a small loss on 
Saturday of last week when some of his 
ivory and clocks were damaged by water. 
During the night fire which was caused by 
crossed wires, broke out in a shop on the 
second floor of the building. Fortunately 
the fire was checked before it reached the 
stores that occupy the main floor. 

C. Wilson and A. W. Voorhees, left last 
week to motor to California, Their auto- 
mobile was equipped so they could use it 
during the day for traveling and at night 
for sleeping. Food to last them until the 
end of their journey was taken along. H. 
O. Kemnitz expects to leave with his wife 
within a couple of weeks and will meet Mr. 
Wilson and Mr. Voorhees upon their arrival 
in California. Mr. Wilson, Mr. Voorhees 
and Mr. Kemnitz formerly were associated 
in the retail jewelry business under the 
name of Kemnitz & Voorhees, 3407 N. 
Clark St., which they sold out recently to 
J. L. Robb. Mr. Kemnitz also operates a 
retail jewelry store at 4533 N. Kedzie Ave. 

The settlement previously accepted by the 
creditors of the Edward Jewelry Co., 78 W. 
Madison St., provides for payment of 40 per 
cent., of which 20 per cent. is in cash and 
the remainder—two notes—10 per cent. each. 
One 10 per cent. note matures Sept. 10, 1923, 
and the other, Jan. 10, 1924. Neither notes 
bear interest. The Edwards Jewelry Co. has 
anticipated payment of the note due on Sept. 
10 and disbursement was made through the 
offices of Krauss, Goldman & Allshouse, 
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upon presentation of the outstanding notes. 
It is unusual for a debtor to anticipate pay- 
ment several months in advance, especially 
when the notes bear no interest. 

John J. Jacobson, representing Slade, 
Tenney & Weadley, returned last week from 
a three weeks’ trip through Illinois and re- 
ports conditions favorable there. 

The Fidelity Loan Bank at 15 S. Clark St. 
has taken over all the pledges of the Chicago 
State Pawners’ Society. L. M. Rubin is 
proprietor of the Fidelity Loan Bank. 

Irving Schwartz, of New York, spent a 
few days in Chicago last week on his way 
east from the western territory, calling on 
the trade and renewing old acquaintances. 

The 24-Karat Club held an informal meet- 
ing last Friday evening in the rooms of the 
Hardware Club. The meeting was a sort of 
reception to Charles Manahan, of Pasadena, 
Cal. 

Among the visitors in Chicago last ‘week 
were: A. Elliott, Frank House, Galva, III. ; 
Harry J. Baker, Crown Point, Ind.; Frank 
Krebs, Waukega, Ill.; J. A. Armstrong, 
Hammond, Ind.; E. F. Doeing, Waupun, 
Wis. 

Robert A. Orr was in Chicago last week 
making purchases for the new store that he 
is opening at Rochester, Minn., under the 
name of the Orr Jewelry Co. Mr. Orr for- 
merly was associated in business with his 
father in that city. 

Herbert Olson, southern traveler for Benj. 
Allen & Co., and Samuel Westhafer, south- 
ern Iowa and Missouri traveler, spent the 
past week in Chicago replenishing their 
stock and will leave again this week for 
their respective territories. Both Mr. Olson 
and Mr. Westhafer report business fair in 
their territories. 

Charles Manahan and wife, of Pasadena, 
Cal., are visiting friends in Chicago and vi- 
cinity. Mr. Manahan, who was formerly in 
the retail jewelry business here, has many 
friends in Chicago and in the State and is 
well known on account of his activities and 
association affairs, having been secretary of 
the Illinois association for many years. 

Jack Braunstein, diamond dealer, head- 
quarters in the Masonic Vaults, reported to 
the police, one day last week, that he had 
lost a paper of diamonds valued at about 
$18,000, and accused a man in the Columbus 
Memorial building, where he had made a call 
and shown the diamonds. After a thorough 
investigation of all the circumstances the 
police and detectives stated that no circum- 
stance points to the guilt of the man accused 
and they believe that Mr. Braunstein lost the 


paper. 








Portland, Ore. 





Joseph Carter, of Vancouver, was a re- 
cent visitor to Portland. 

L. F. Evenson, Silverton, came to Port- 
land on a buying trip a short time ago. 

Fritz Barkan, a diamond merchant of 
San Francisco, greeted his Portland friends 
in this city not long ago. 

The Portland trade is swamped with watch 
and clock repairing, according to Bertram 
Young, of Butterfield Bros., his firm getting 





a great deal of this work from the retail 
stores. 

A. L. Sinclair, a representative of eastern 
lines, with headquarters in Los Angeles, 
was a recent visitor in Portland. 

H. H. Vines, a Washington St. jeweler, 
Portland, has bought a lot in North Port- 
land and is about to build a new home. 

William Martineaux recently opened a 
new store in Vernonia, having previously 
been in the jewelry business in Portland 
and in Raymond, Wash. 

Fred Connor, of the Beauregard’s Loan 
Office, Vancouver, Wash., has gone on a 
motor trip to southern California, expecting 
to make the trip in 10 days. 

Von A. Gray, of St. Helen’s, has gone 
east, making the trip by the southern route 
via San Francisco and Los Angeles. He 
expects to be gone two months, returning 
by the northern route. 

Miss Anna B. Parmenter celebrated her 
33rd anniversary of association with Butter- 
field Bros., Portland wholesale jewelry 
house, in April. The firm is 43 years old. 
Miss Parmenter is cashier. 

Mr. Kazan, representing the Edson- 
Adams Co., San Francisco, who has been 
living in Portland for the past year, has 
gone to Oakland accompanied by his family. 
He plans to reside in the southern city. 

F. C. Bartlett, Reedsport, Ore., was in 
Portland recently but was unable to re- 
main away from business long enough to 
attend the Oregon jewelers’ convention held 
here, May 9 and 10, much to his regret. 

Carl Domes, who has been covering Ore- 
gon territory for the wholesale firm of A. I. 
Hall & Son, became ill with pneumonia in 
Yreka, Cal., just across the Oregon border, 
and was forced to stay over in that city. 

E. J. Jaeger has recovered from recent 
illness and is again back at business. He 
much regretted not being able to attend 
the retail jewelers’ convention held in Port- 
land recently. Harry Jaeger, son of J. P. 
Jaeger, has been ill for several weeks, and 
is still confined to his home. 

F. G. Will, Albany; Mr. Mathews, of 
Stryker & Matthews, Glatskanie; W. F. 
Laraway, Hood River; Robert Mitchell, 
Camas; Mr. McClatchie, of Neil, Mc- 
Clatchie & Rose, Oregon City; Seth Lara- 
way, Eugene, and George Newhouse, The 
Dalles, were recent visitors. 

Lance H. Smith, manager of the Portland 
branch of A. I. Hall & Son, visited the 
city of Astoria recently in the interests of 
business and pleasure. He found the re- 
building of the business section which was 
laid in ruins by the December fire going 
along very nicely. The jewelers in that 
city seemed to be doing a good business, he 
said, considering the handicaps. 

‘For many months prior to May 1, Port- 
landers noticed extensive remodeling of a 
store on the corner of Morrison and West 
Park ‘Sts., but it was some time before it 
‘became known who had taken the lease on 
these quarters. The suspense was broken 
when the new jewelry store was opened by 
Thomas J. Thomas recently. Mr. Thomas 
is very well known in the northwest, hav- 
ing been in the jewelry business in this sec- 
tion of the country for the past 41 years. 
He still has a jewelry store in Aberdeen, 
Wash., which he was managing personally 
before coming to Portland, but which is 








now in charge of his nephew, R. R. Davis, 
The Aberdeen store is 35 years old, the old- 
est in the Grays Harbor district. The new 
Portland store is equipped with the latest 
fixtures and new stock. Its excellent loca- 
tion in specialty shop row will undoubtedly 
mean a large women’s trade. Directly 
across the street from Olds, Wortman & 
King, one of the city’s oldest and largest 
department stores, it is on one of the main 
thoroughfares of the city and just two 
blocks from a prominent transfer corner, 
W. D. Van Cleef, formerly with the Noble 
Jewelry store in Yakima, Wash., is now 
assisting Mr. Thomas in the new store. 














N. Estrin, for the past three years con- 
ducting a jewelry shop in a small room at 
9th and Walnut Sts., is moving to quarters 
twice the size at 222 W. 12th St. 

A young man is said to have financed his 
honeymoon recently with bad checks given 
for merchandise. At least one jeweler re- 
ceived a bad check from this person in re- 
turn for a diamond ring. It is said that 
there may be no prosecution. 

Three bronze tablets, provided by the Jac- 
card Jewelry Co., were put in place at Man- 
ual Training High School recently, with ap- 
propriate ceremonies, for two former prin- 
cipals of the school, and the 23 students who 
lost their lives in the World War. 

The Jaccard Jewelry Co. recently held an 
interesting exhibition of emeralds, which at- 
tracted much attention, bringing friends and 
new acquaintances to the store. A valuable 
display of emeralds, in distinctive settings, 
was arranged in a showcase near the front 
of the store. 

As a feature of a week of exposition of 
advertising material at the Hotel Baltimore 
by the Kansas City Advertising Club, ad- 
dresses on advertising were made each eve- 
ning over radio. C. P. Woodbury, manager 
of Cady & Olmstead Jewelry Co. and vice- 
president of the Advertising Club, made one 
of these addresses. He stressed the reduc- 
tion in cost to the public which advertising 
brings about. 

The Kansas City Wholesale Jewelers’ As- 
sociation will hold its June meeting at Blue 
Hills Country Club, where there will be an- 
other golf game in the afternoon as at the 
May meeting. This playing will produce 
scores, to be recorded, from which handicaps 
will be figured for a tournament to be held 
this Fall. The final plans for the “sociability 
run” to the Kansas convention will be made 
then. On this trip, by motor, the wholesalers 
hope to visit many retailers in the towns @ 
route. 

Exhibitions at Kansas City’s Art Institute 
have contributed much both to appreciation 
of art in industry, and enhancement of inter- 
est by artists in industrial outlets for their 
talents. There was recently held an indus 
trial art exhibition, in which local jewelers 
and engravers had part. Displays of particu 
lar interest to the jewelry trade were mage 
by Hall Bros., greeting cards; Jacca 
Jewelry Co., engraving of the stationery 
wedding invitation class; Cady & Olmstea 
Jewelry Co., original designs for jewelry 
and The Rombong, art objects. 

































































Milwaukee retail, jobbing and manufac- 
turing jewelers observed Decoration Day 
this year, together with most every other 
business. by being closed the entire day on 
May 30. 

Capt. Gorden Warnke, associated with his 
father in E. H. Warnke Co., Enterprise 
building, led the crack Milwaukee cavalry 
troop in the annual Memorial Day parade 
in this city on Wednesday. 

Miss Harriet Millard, billing clerk of the 
Boszhardt-Possin Co., is spending a two 
weeks’ vacation in Chicago and Elgin, III. 
Abe Nicholas, of the same firm, spent a 
few days in Chicago and while there at- 
tended the Leonard-Mitchell boxing contest. 

The Associated Retail Credit Men of 
Milwaukee, composing the credit men of re- 
tail stores in the city, have elected Gustave 
Miller, president; Richard Vogt, vice-presi- 
dent; Jessie Cowan, treasurer, and Fred S. 
Krieger, secretary, of the retail division of 
the Association of Commerce. 

Homer Elder, Poynette jeweler, has 
moved his stock into a new store on Main 
St, recently purchased by him. The build- 
ing has been extensively remodeled to pro- 
vide modern facilities for conducting a 
jewelry store. (Mr. Elder now has one of 
the finest jewelry stores in this section. 

The marriage of Miss Grace Esser, daugh- 
ter of Mr. and iMrs. Louis Esser, to Gardner 
Dalton will take place June 18 at 8 Pp. M. 
at the Wisconsin Club. The Rev. James 
Slidell will read the service. The ceremony 
will be followed by a reception. Various 
entertainments have been planned for Miss 
Esser during the period previous to the wed- 
ding date. 

Jewelers and other merchants of Mil- 
waukee are considering a plan to close their 
stores at 1 p. M. on Saturdays and 5 p. M. 
m other weekdays during July and August. 
The retail division of the Association of 
Commerce has sent out questionnaires to re- 
talers throughout the city to determine the 
sentiment. Most of the downtown merchants 
are in favor of the plan. 

The Maurice Spector building on Apple- 
| ton St, at Appleton, occupied by Spector’s 
jewelry store, has been purchased by E. F. 
Caroll, formerly conducting a music shop. 
Mr. Spector will continue to tenant for the 
present at least, but it is possible that Mr. 
Carroll will take over the quarters about 
Sept. 1. Mr, Spector has not announced his 
future plans should a change be made. 
Graduation and wedding gift business is 
keeping the local manufacturing trade busy 
this time. Class pin and ring work has 
compelled several local shops to work full 

and in some cases overtime. Fred 

J. Theleman reports that for the last two 

weeks he has been obliged to do night work 

0 get caught up with the large number of 

‘ders for pin and ring work for the coming 

uations, 
The building occupied in part by the 

“1 & Hawes jewelry store and located 

118-24 Tower Ave., Superior, Wis., has 
Var acquired by new interests from the 
m4 Paine estate. The structure has a 

Sot frontage on Tower Ave. and is lo- 
Ma prominent retailing district of the 
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city. For the present no changes are con- 
templated and the jewelry store will con- 
tinue at the same location. 


J. O. Cox, of Hartford, Wis., has pur- 
chased the jewelry stock of A. C. Bakken, 
Jefferson, Wis., and has taken possession of 
the store. Mr. Cox has purchased an addi- 
tional stock and as soon as this arrives and 
the store has been rearranged and re- 
modeled, he will open for business, Mr. 
Cox has been engaged in the jewelry busi- 
ness for many years and served four years 
in the navy during the World War. 

Archie Tegtmeyer, Grand Ave. jeweler, 
has offered a splendid trophy for the teams 
in the class AA division of the Milwaukee 
Amateur Baseball League. The trophy con- 
sists of a silver bat and ball, appropriately 
engraved. The trophy will be awarded to 
the championship team of the league in the 
Fall of the year. Mr. Tegtmeyer is an 
enthusiastic baseball fan’ and is interested 
in fostering the amateur sport in Milwaukee. 

Oberst, Inc., 418 Grand Ave., has been 
incorporated by Henry J. Oberst, Theodore 
W. Witte and Charles S. Shopps. The 
concern is authorized to deal in a general 
line of jewelry and optical goods, etc. Capi- 
tal stock of $25,000 consists of 250 shares 
at $100 par value each. The Oberst store 
was recently opened on Grand Ave., when 
Mr. Oberst removed from the Grove St. 
and National Ave. location. Further de- 
tails of the corporation will be available 
shortly. 

Downtown Milwaukee jewelers are con- 
sidering the plan proposed by the retail 
division of the Association of Commerce to 
remove the street car line from Grand Ave. 
and Wisconsin St. Need of greater park- 
ing space for automobiles is given as the 
principal cause for the desired change. 
Merchants believe that this change will se- 
cure a very favorable reaction on the part 
of the shopping public. Several months ago 
the Wells St. line was taken off of Grand 
Ave. to an adjoining street and now the 
12th St. line may be moved to another 
street, thus flanking Grand Ave. on both 
sides. 

Jewelers and other retail merchants of 
Wisconsin who issue trading stamps to give 
rebates on merchandise, must redeem the 
stamps in cash and not in trade, and must 
redeem them when 25 cents’ worth are pre- 
sented, according to a ruling on the law 
made by the attorney general’s department. 
A trading stamp sent for an opinion was 
declared in violation of the State trading 
stamp law on two counts, because it was 
urged that the holder of the stamps re- 
deem them in trade and because the stamp 
book declared that they would be redeemed 
only when stamps with a redemption value 
of $1 were presented. 

Otto C. Boelte, Columbus, made an auto- 
mobile trip to Milwaukee this week to visit 
friends and conduct business with local 
wholesale houses. Others who called in- 
cluded Reinhold Hille, Menomonie Falls; 
Schneider Bros., Burlington; Henry Bayer, 
Whitewater; B. Panik, Cudahy; F. C. Nil- 
sen, Grafton; G. Armbruster, Cedarburg; 
Estberg & Sons, Waukesha; George Elvis, 
Medford; E. Wegner, Beaver Dam; W. E. 
Smith, Hartford; Scott Hilton, New 
Glarus; E. A. Jones, Columbus; Charles 
Franz, Darlington; E. H. Oehlers, Elroy. 
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With roads and weather conditions favor- 
able many of the State jewelers are how 
making personal visits to Milwaukee to do 
their buying, coming by automobile. 

The jewelry store and stock formerly 
conducted by the late F. D. Shimmel at 
Sturgeon Bay, Wis., has been sold by the 
estate. Mr. Shimmel died recently while in 
Chicago. George Bubnick, who has been 
with W. D. Jones at Fond du Lac, Wis., 
will assume charge of the store. He is 
adding and rearranging the stock and mak- 
ing several improvements to the store for 
the opening about the middle of June. Mr. 
Bubnick was formerly associated with 
George Draeb at the Draeb jewelry store 
at Sturgeon Bay. He is a graduate watch- 
maker and plans to install an optical de- 
partment. Through his previous connec- 
tions locally he is well known in Sturgeon 
Bay. 

‘Members of the Ladies’ Auxiliary to the 
Wisconsin Retail Jewelers’ Association who 
were at Fond du Lac for the State con- 
vention were guests of a Fond du Lac com- 
mittee at luncheon on the two days of the 
convention. Luncheons were served in the 
private dining room, covers being laid for 
30. The decorations on the tables were pink 
and white roses and the place cards were 
in the same colors. After luncheon there 
were short business sessions, at which the 
question of raising the dues was discussed; 
and then the afternoons were spent in play- 
ing cards. Tables were arranged for two 
games, bridge and. five hundred. The Fond 
du Lac committee in charge of the enter- 
tainment was composed of Mrs. John P., 
‘Hess, Mrs. C. W. Uffenbeck, Mrs. W. D. 
Jones, Mrs. Irving Krail, Mrs. Herman 
Scherzinger, Mrs. M. K. Raidy, Mrs. G. H. 
Ross, Mrs. E. W. Kemnitz and Miss Marie 
Hess. Officers of the Auxiliary; who con- 
tinue in office for another year, are: Presi- 
dent, Mrs. Edward J. Jensen, Milwaukee; 
vice-president, Mrs. A. C. Hentschel, Mil- 
waukee; secretary, Miss Lillian Van Ess, 
Milwaukee, and treasurer, Mrs. H. F. 
Stecher, Milwaukee. 





Oren L, Sharick, a jeweler of Shelby, O., 
for many years, died recently. Mr. Sharick 
learned the jewelry business in Ashland 
many years ago with his brother, Philip, 
who is still in business in that city. Mr. 
Sharick was taken ill over a year ago and 
retired from business. He spent part of his 
time on a farm near Nankin and in a sani- 
tarium in the hope of recovering his health. 
His friends hoped that he would be restored 
to health and able to resume business, but 
there was no improvement in his condition 
and he died at Toledo. Mr. Sharick estab- 
lished himself in business in 1897, and con- 
ducted the store until 1899, when he sold 
out to his brother and went to Alaska with 
the gold seekers. For two years he engaged 
in the jewelry line at Juneau, Alaska, and 
then returned to Shelby and repurchased the 
store from his brother. He had been a con- 
tinuous resident of Shelby from that time 
until he retired from business a year ago. 
He was a member of the Knights of Pythias, 
Modern Woodmen, Elks and Eagles. He 
was one of five brothers who were in the 
jewelry business, Philip F. Sharick and W. 
A. Sharick in Ashland, R. P. Sharick, Wil- 
lard, and I. J. Sharick, of Juneau, Alaska. 











Kohn & 
Wallenstein, New York, has been in Los 
Angeles for a few days. 

J. T. Talbott, formerly of the Meyer & 
Talbott Co., is now living on his ranch near 
Pomona where he has a 30-acre orange 


Murray Kohn, of Silverman, 


grove. 

E. Bastheim, wholesaler, is about to start 
in company with Mrs. Bastheim for the 
Yosemite. He expects to be gone two 
weeks. 

C. H. Thomsen, of the T. J. Bruner Co., 
has just left Los Angeles for Omaha, in- 
tending to spend three weeks at the Omaha 
branch of the company. 

Walter M. Rosenthal, of Bernard Rice’s 
Sons, Inc., manufacturers of Dutchardt hol- 
lowware, New York, is visiting the trade 
here this week. Mr. Rosenthal is stopping 
at the Alexandria Hotel. 

E. W. Reynolds, president of the E. W. 
Reynolds Co., wholesale jeweler and opti- 
cian, expects to start for the Yosemite 
Valley in a few days to attend the State 
convention of optometrists. 

Miss Donavan and Mrs. Seamans, of the 
Donavan & Seamans Co., are spending a 
very delightful vacation of three or four 
weeks at The Pines, near Atascadero, about 
225 miles north of Los Angeles. 

F. C. Plate, of the Los Angeles office 
of the International Silver Co., will start 
soon on a business trip to Texas. Before 
going there he hopes to find time to make a 
week-end fishing trip in the mountains near 
Santa Ynez and north of Santa Barbara. 

Extensive changes are being made in the 
rooms of the Meyer & Talbott Co. to make 
them more convenient and improve them 
generally. New stock is also being put in. 
All of which indicate the confidence of the 
new management in the future growth of 
the business. 

E. O. Wells, who covers the States of 
Oregon and Washington for the T. J. 
Bruner Co., will be here soon to replenish 
his stock. Wm. B. Wood, San Francisco 
representative of this company, is also ex- 
pected to be here during the month of June 
to secure a new supply of merchandise. 

James A. Montgomery, president of 
Montgomery Bros., Inc., is back at his 
desk, and about as busy as ever, after a 
serious illness which kept him away for 
more than two months. He returned a few 
days ago from Coronado Beach, where he 
went to recuperate after leaving a local hos- 
pital, and has been in his store every day 
since. 

Henry Harrison, who for several years 
has looked after the business of the E. W. 
Reynolds Co. in Long Beach, visiting that 
city almost daily, has resigned his position 
and retired from business activity. He is 
and always has been highly esteemed by all 
with whom he came in contact, but advanc- 
ing years have led him to seek a more rest- 
ful life. 


Lloyd Smith is again with Feagans & . 


Co. in his former place in the stationery 
department. Ernest Soto, until recently in 
charge of that department, is now in Ari- 
zona, where he went for the benefit of his 
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health. Mrs. Charlesworth, in charge of 
the marking department of this firm, has 
started east to visit her mother, expecting 
to be gone six weeks. 

George E. Feagans, who arrived in New 
York recently from Europe, is spending 
some time in the east in company with 
John Blohm, head of the silverware de- 
partment of Feagans & Co., visiting the 
various factories and wholesale houses. It 
is expected that he will start home soon 
with Mrs. Feagans and Mrs. Joy, who went 
to New York by automobile to meet him. 
Mr. Blohm will return by railroad. 

The store of T. R. Canady, Huntington 
Beach, was visited by a window smasher 
early one morning recently. A diamond 
ring and merchandise of the value of $587 
were taken. The ring had been overlooked 
the night before when Mr. Canady prepared 
to close the store. Mr. Canady had almost 
identically the same experience about a year 
ago, when he overlooked a ring in a similar 
manner and it was stolen by a window 
smasher. 

The Charles H. Clark Co. has just been 
incorporated with Chas. H. Clark, formerly 
at 704 S. Broadway, as the principal stock- 
holders. Workmen are still busy on the 
new store at 7th and Spring Sts., to be 
occupied by this company. It will be fin- 
ished in Mission style and promises to be 
very unique and attractive. Mr. Clark ex- 
pects to begin business there about June 15. 
He now has temporary offices on the second 
floor of the same building. 

A. C. Smalley, of the E. W. Reynolds 
Co., has returned from a motor trip in com- 
pany with his wife during which he spent 
some time in the Yosemite Valley and then 
extended his trip to other parts of central 
California. Although there was some snow 
in the Yosemite he had a delightful time 
there. He is a great admirer of wild flowers 
and in the vicinity of Castroville and Mon- 
terey he found them in greater abundance 
than he had ever seen them anywhere 
before. 

Montgomery Bros. have concluded a lease 
of two stores in the new Union Oil build- 
ing at the northeast corner of 7th and S. 
Hope Sts. and in the midst of the fashion- 
able shopping district of the city. The 
building is to be 12 stories in height and it 
is expected that the stores will be ready 
for occupancy by or before Aug. 1. The 
location is considered one of the best in 
the city. Plans for the stores to be occu- 
pied by Montgomery Bros. have already 
been adopted and several contracts for the 
interior finishing and equipment have been 
signed. As soon as they are ready for oc- 
cupancy Montgomery Bros. will take 
possession and will undoubtedly have an es- 
tablishment that will be an outstanding 
landmark among the jewelry houses of the 
United States. 

The following out-of-town jewelers have 
been here within the past week: Mrs. H. E. 
Gould, San Bernardino; A. L. Palis, Up- 
land; Geo. Bower, Upland; Geo. Witman, 
Pomona; A. J. Dutton, Anaheim; P. M. 
German, Santa Ana; Mr. Harmony, of 
Harmony & Hahn, Placentia; Mrs. E. T. 
Stoddard, Whittier; M. M. Huck, Wilming- 
ton: H. E. Fox, Jr., San Fernando; Mr. 
Walker, of the Walker Jewelry Co., Glen- 
dale; A. H. Dibbern, Glendale; C. L. Run- 
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yon, Huntington Park; D. Van Wart, 
Huntington Park; T. R. Canady, L. E, 
Hendrickson and John Parker, Huntington 
Beach; C. E. Miller, VanNuys; Andrew H. 
Smith, Santa Barbara; O. E. Liddle and 
W. C. Craddock, Oxnard; R. W. Cum- 
mings, Ventura; W. M. Everitt, Fillmore; 
Frank Fisher, Riverside, and M. A. Fur- 
long, Reedley. 

Arthur P. Care, manager of the material 
department of the E. W. Reynolds Co., has 
arrived home from his eastern trip, during 
which he visited the factories from which 
come a large share of the merchandise 
handled in his deaprtment. He is gratified 
with the results of his visit, having accom- 
plished the purposes for which he went, 
namely, coming into personal touch with the 
men and the factories of the east, seeing 
them in operation, securing greater prompt- 
ness in the delivery of goods ordered and in 
obtaining desired new materials. He found 
factories working to their full capacity and 
yet not able to keep up with their orders, 
Prices, he says, are firm and not likely to 
fall. Most of the people he talked with 
expressed the intention of coming to Cali- 
fornia, many of them to reside here. Three 
proprietors of big jewelry concerns confided 
to him their intention to leave the east and 
open factories here in the not distant future, 
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Walter P. Monson has been summoned 
to appear for federal jury duty. 

Local visitors include: Sig. Thein, Chi- 
cago; Jack L. Friedman (Schloss Mfg. 
Co.), Los Angeles; Meyer Lehmann, repre- 
senting Ludwig Lehmann, New York. 

Roland Rockwood has joined the staff of 
Parry & Parry, Ltd., manufacturing jewel- 
ers, Keith-Emporium building. C. R. Parry, 
member of the firm, described business as 
picking up satisfactorily. 

A jewelry peddler at Ogden was sef- 
tenced to 60 days in the city jail last week 
for abusive language to a woman upon 
whom he called. The judge declared 
abusive agents were getting too numerous. 

S. Erickson, of this city, is listed among 
the bankrupts. His liabilities are said to 
be $6,050.82, with but $225 assets, most of 
which are claimed as exempt. Erickson 
has been running a jewelry store on E. 2nd 
South St. ; 

In the publicity in connection with his 
“Trade-in-Sale,’ William Schuback, 172 S. 
(Main St., draws attention to the fact that 
people trade in their old autos for new 
ones and that same plan would work well 
with watches. A large collection of watches 
that had been traded-in were on display 
the window. 

Fred Nelson, well-known local jeweler 
and a resident of Utah since 1879, when 
he came from Denmark, is dead, heart 
disease being given as the cause. Mr. Nel- 
son had been out of the jewelry business 
for a time when he opened a small store 
on Regent St. nearly a year ago. He was 
in his 76th year. 











Scott Jewelry & Optical Co., Laurel, 
Miss., has opened a branch store # 
Ellisville. 
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Mr. and Mrs. William Parker, of Los 
Angeles, have motored to this city and are 
calling on their friends in the trade. 

E. Demming Smith, of the local Oneida 
Community, Ltd., offices, is one of the early 


yacationers this year. He is in the Yosem- 
ite Valley. 

Irving Hurd, of the Theodore H. Davis 
Co., Ltd., Honolulu, T. H., is here on his 
annual tour. He is leaving shortly for 
eastern points. 

J. H. Spiro and Mrs. Spiro left by the 
Overland Limited for New York city on 
May 25. Mr. Spiro expects to call on the 
firms he represents here, and also to attend 
to some special jewelry business of his own. 

H. V. Sweasy has returned from the 
Hawaiian Islands, where he has been on 
one of his periodical trips for A. I. Hall 
& Son. Mr. Sweasy is leaving for Los 
Angeles, to take up his new duties in the 
southern office of the firm. 

William Davidson has just returned from 
a vacation, taken with ‘Mrs. Davidson, at 
Lake Tahoe, where there is still plenty of 
snow but where fishing is excellent. The 
Davidsons accompanied by Arthur Licht, 
crossed the Sierras and visited Reno and 
other points in Nevada, by automobile. 

California jewelers visiting the trade 
during the past week include: M. A. Gold- 
man, Hollister; Tom White, of A. White, 
Inc, Vallejo; Howard Stackpole, San 
Jose; L. A. Peck, Merced; C. J. Jacobs, 
Vallejo; Arthur Care of the material de- 
partment, E. W. Reynolds Co., Los An- 
geles, and F. G. Mooney, Marysville. 

A meeting of the watch committee of the 
Wholesale Jewelers’ & Silversmiths’ Asso- 
ciation was held during the latter part of 
May, Morris Mayer, of Mayer & Wein- 
shenk, presiding. There was a full at- 
tendance of watch jobbers. Resolutions re- 
garding the methods of marketing Ameri- 
tan watches were drawn up, and agreed to. 


LS. Myers, of R. & L. Myers Co., is 
in the Sacramento Valley and reports that 
business there is picking up. Hugh Wil- 
liams is representing R. & L. Myers Co. 
inthe San Joaquin Valley, and Henry Har- 
"is, traveling representative for R. & L. 
Myers Co., is enjoying himself in New 
York and Chicago, as well as visiting the 
lactories, 

Jewelry salesmen have been saying for 
along time that their’s is a line reserved 
for men. Miss Marcella Fox, however, 
has proved the mistake of this idea. Her 
ery first trip, from which she has just re- 
turned, has proved her ability. She made 
Portland and Seattle for William Fulton, 
manufacturers’. representative; carried a 
tumber of lines and brought home some fine 
orders, 

Los Angeles and San Francisco members 
ittended the two-day sessions of the West- 
tm Material Dealers’ Association, held in 

tity and presided over by C. F. Sischo, 

, 08 Angeles, president. There was a 
‘ner at Solari’s Cafe. At the sessions, a 

8¢ amount of detail regarding the han- 
oa of materials was discussed. It was 

ved that henceforth there shall be four 
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meetings of the association, annually, two 
in San Francisco and two in Los Angeles. 
The next meeting will take place Sept. 8, 9 
and 10, in Los Angeles. 

The Rothschild’ Jewelry Co., Inc., 704 
Market St., has made application for dis- 
incorporation. Morris Rothschild, presi- 
dent of the concern, owns practically 100 
per cent of the business, it is stated, and 
he will continue under his own name, the 
Rothschild Jewelry Co., Morris Rothschild, 
proprietor. The firm is completing ex- 
tensive alterations, due to taking on con- 
siderably more space. Business is stated to 
be good. 

Eastern manufacturers’ travelers, in town 
last week, included: E. A. Moore, of the 
R. F, Simmons Co., Attleboro, Mass.;: M. 
Tonry, of J. H. Peckham & Sons; Ernest 
Block, representing Louis Stern Co., New 
York; Morry Kohn, of Silberman, Kohn 
& Wallenstein, New York; Philip H. 
Nathan, of Irechtenberg & Pitzker, Chi- 
cago; (M. Conner, of the American Watch 
Case Co., New York; W. H. Lowe, of 
Bliss Bros., Chicago; H. J. Hildebrand, 
representing the H. C. Lindol Co., Inc., and 
Barrasso & Blasi, Newark, N. J., who has 
just left. Ernest E. Strauss, of Chaifetz 
& Zolotar, New York, is expected shortly. 











S. Friedlander, of S. Friedlander & Son, 
prominent Seattle jewelers, writes from 
Paris that he is making extensive purchases 
of precious stones and will visit Antwerp 
diamond markets before returning to Seattle. 
He expects to be home some time in June. 
Seattle retailers have been warned by 
Archie Taft, of Piper & Taft, chairman of 
the retail trade bureau of the Chamber of 
Commerce, of the activities of several con- 
sumer discount organizations in the city at 
this time. The bureau has on file complete 
information on such organizations. One of 
the consumers’ discount schemes being car- 
ried out in Seattle at this time, consists of 
a pamphlet in which a number of dealers 
place their cards at a cost of $10 each 
per month. These are distributed by the 
publisher’s salesmen, who assure customers 
who purchase from the firms advertising that 
they will be given a special discount or 
other valuable gift. Such business is not 
sound economics, points out Mr. Taft, and 
the granting of special discounts to indi- 
viduals or groups is unfair and unethical. 
The Seattle city ordinance requiring new 
merchants to take out a special license or 
offer proof that their business is of a per- 
manent nature has been upheld by Judge 
Jchn B. Gordon in the case of M. H. Lukov, 
who was arrested during the last Christmas 
hclidays after he had opened a store at 1417 
Third Ave. without the required license. The 
ordinance, one of several retail regulations 


passed by the city council last Fall at the - 


insistence of the retail trade bureau of the 
Seattle Chamber of Commerce and the Bet- 
ter Business Bureau, requires that a license 
fee of $25 a day must be paid by temporary 
merchants, or, in the case of merchants 
claiming permanence and who deal in other 
than foodsttiffs, a ond of $2,500 must be 
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posted with the city clerk to guarantee 
that the business will be conducted for six 
months, or the merchant may file with the 
city clerk a copy of the lease or deed to his 
premises. Violation of the ordinance is 
punishable by a heavy fine or imprisonment. 
The constitutionality of the ordinance was 
attacked on the ground that its provisions 
were unreasonable. 











formerly of Denver, has left for San Fran- 
cisco, following a two weeks’ visit in Den- 


~ ver with old friends. 


Ted Syman, of the Syman Bros.’ Jewelry 
Co., one of the leading active members of 
the American Legion in Colorado, is at work 
making up an order of pins and medals for 
the legion. 

Denver retail and wholesale jewelers re- 
port a good Spring business that is receiv- 
ing the usual support from the friends of the 
soon-to-be June brides. The diamond ring 
sales also are reported to be good. 

O. H. Jacobson, Sterling, Colo., who is 
president of the Sterling Club of the Inter- 
national Association of Lions’ Clubs, has 
been chosen the Sterling delegate to the In- 
ternational Lions’ convention in Atlantic City 
in June. 

H. L. Kaufman, of the Syman Bros. 
Jewelry Co., and Corliss Charles, formerly 
of the same company, are on a trip to Wash- 
ington to attend the Shrine conclave. Fol- 
lowing this, they will tour the east and go 
by boat to New Orleans before returning to 
Denver, 

The Denver offices of the Norris, Alister- 
Ball Co. has been moved from the Foster 
building to 1245 Clayton St. Charles A. 
Beghtol, manager of the branch, at present 
is on an extended trip through Kansas and 
expects to return to Denver about the mid- 
dle of June. 

To Fred J. Syman, president of the Syman 
Bros.’ Jewelry Co., goes the credit for the 
first jewelryman’s fish story of the 1923 sea- 
son. Mr. Syman caught a 74%4-pound native 
mountain trout on a royal coachman fly. In 
company with William Neveau, of Denver, 
he journeyed to a point on the Gunnison 
River, near Iola, on the Rudolph Mergel- 
man cattle ranch. 

The J. C. Bloom Jewelry & Optical Co., 
1610 Curtis St., is moving into a handsome 
new store building at 825 15th St. The new 
location is one of the best in the city of 
Denver. Mr. Bloom, besides being busy with 
moving, is president of the Western Con- 
gress of Optometry, and is busy making 
arrangements for the congress which is to 
be held in Denver, June 11 to 16. 


Many Denver and Colorado jewelry firms 
are interested vitally in the Colorado Pageant 
of Progress which is to be presented at 
Overland Park, Denver, July 2 to 15, in- 
clusive. The pageant is a combination ex- 
position, fair, pageant and miniature world 
fair. It is the intention of the 200 Colorado 
business men who are backing the pageant 
to hold a similar affair in Denver each year 
up to 1930, at which time it is proposed to 
hold the world’s fair and international ex- 
position in Denver. 
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The Egyptian Salt 
and Pepper Shaker 
illustrated embodies 
all the Old Egyptian 
Art, such as hiero- 
glyphics of Horus, 
the Sun God; the 
great God and God- 
dess, Osiris and Isis; 
the Lotus; the Holy 
Beetle; etc. 





No. 58D Egyptian Salt and Pepper 
Shaker. Height 334 inches. Copper 





base. Heavily silver plated, oxidized and RE eG Reeanan sce 
lacquered. Priced moderately for those 
who desire quality. 3K] ant Mo, 





Another New Art-Craft Novelty 
Priced Moderately for 


Quick and Big Turnovers. 


ART-CRAFT PRODUCTS CO. 


5335 N. Western Ave., 
Let this coupon point the way to bigger silver profits 






Gentlemen: Please send us, transportation prepaid, sam- 
ples and catalog of your Old Dutch Silver Reproductions 
with a view to our placing an order if found satisfactory 
in quality, craftsmanship and price. Will remit in due 
course to cover your memorandum bill or return your 
samples within 30 days carefully packed. 
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. et of 
quality by which 
CHICAGO, ILL. other products 
may be judged. 














Something New 
“MEMORINGS” 


Pat. App. for 


SENTIMENTAL ORNAMENTAL 


ling Sik M. J. BEGUN 


Sterling Silver 
White Yellow Originator and Maker 
71 Nassau St. 


Gold 
NEW YORK 


Platinum 
Mail and Phone Orders Promptly Filled. 


























Phone Cortlandt 3722 


Fraternal Saline, Medals 
and Class Pins — Fire and 
Police Department Badges 


Made to Order Goods Our 
Specialty 


Prompt Service—Fair Prices 


























Forty-four years of satisfactory serv- 
ice to an increasing number of cus- 
tomers. Our facilities for manufac 
turing and designing are at your 
service. Write for information, 






















W. C. OWEN 


Direct Factory Representative 


Principal Gift, Art Wares and Novelty 
Supply House in the Middle West 


Representing 


Haeger Potteries, Inc. The Gifts Co. | 
Art Craft Products Co. Sunshine Gift Line 
Shirley Studios C. M. Coopersmith Co. 


; : Studio Art Shop 
Marmorstein Studio Krielkraft Studios 
Inman Studio 


W. Schmidt C 
DeLuxe Leather Goods, Inc. Millar Studios mr 


Columbia Wax Works A. W. Maas Co. 
E. R. Thieler Perin-Fair Co. 


Send for new Catalogue just completed, and visit us 
whenever you are in Chicago. 
CHICAGO 


17 N. Wabash Ave. 








The Merle Bracelet Attachment 


Made in Platinum and engraved or 
paved with diamonds to match any 


| - Made in 18K. & 14K. White, Green, 


or Yellow 10K. and Sterling Silver. 
Plain *" engraved to fit any watch 

e or wrist for man or woman 

— Practical — Beautiful — Well Made 

—Easy to Adjust—and worn with 

comfort either around the wrist of 

outside the glove. 


Miles ahead of the ribbon or any flexible bracelet. 


Sells on Sight Wherever Shown 
Send for illustrated price list. 


The Merle Manufacturing Company 
608 Title Guarantee Building LOS ANGELES, CAL. 
Some territory still open for live wires to carry as a side line. 














(Patents Applied For) 














Everlasting Photographs 


BURNED INTO CHINA 


For monumental purposes, also any kind of fancy 
goods, brooches, lockets in photo tone or tinted in 
natural colors. We also burn photographs. on 
Watch dials. 


Ask for Illustrated Catalogue, 


F. J. H. ABENDROTH 
7283 Franklin St., Forest Park, IlL, P. O. Bea B 














USCH 
KOH coals 


Catalogue HERMAN KOHLBUSCH, Sr, Ine. — 
on request Office: 41 Union New York 
Factory: 149 New York Ave., Jersey City, N : 















































































June 6, 1923. 








TRADE CONDITIONS 
Trade with the retail jewelry dealers of Evans- 
ville and many of the other southern Indiana 
towns has been very good during the past two 


weeks. Merchants are well pleased with the trade 
outlook. They say that the first five months of: 
the present year have brought in a much larger 
volume of trade than the corresponding month of 
last year, and that they are looking for a gocd 
business the balance of the year. General trade 
conditions in Evansville and other southern In- 
diana towns are improving right along. Collections 
are reported to be better than they were this time 
last year. Local dealers report they have un- 
usually large and well assorted stocks for this 
season of the year. Wholesale dealers express 
themselves as being well pleased with the general 
trade outlook and salesmen on the road say that 
business next Fall ought to be some better than it 
was last year. 





Philip Raphael, of Raphael Bros., local 
wholesale jewelers, is building a fine home 
here that will be completed within a short 
time. 

George Ridgeway, local optician, is among 
the local delegation that attended the big 
national meeting of the Shriners in Wash- 
ington, D. C., this month, 

John A. Rholander, who conducts a jewel- 
ty repair shop on Jefferson Ave., here, has 
returned from a visit with relatives and 
friends in southern Illinois. 

Hovey H. Tislow, retail jewelers of Pe- 
tersburg, Ind., was in Evansville a few days 
ago on business. He said his Spring and 
Summer trade has shown an improvement 
over last year. 

John. Heinzle, of the Heinzle & Nester 
Co,, retail jewelers at Boonville, Ind., was 
a business visitor in Evansville a few days 
ago. Mr. Heinzle formerly was mayor of 
Boonville and made one of the best that that 
city ever had. . 

J. Harold Chappell, son of John. Chappell, 
retail jeweler at Oakland City, Ind., and 
Miss Emily Russell, of that city, were united 
in marriage a few days ago at Washington, 
Ind. After a brief bridal tour they will live 
at Oakland City. 

Chris. Hewig, traveling salesman for A. 
Bitterman & Son, local wholesale jewelers, 
writes that he is having a fine business this 
season and that he is expecting a better 
trade during the coming Fall than during the 
corresponding period of last year. 

Theodore Bitterman, of Bitterman Bros., 
tetail jewelers, is of the opinion that the 
pearl market will be unusually active dur- 
ing the Summer months. Mr. Bitterman 
has been buying pearls for many years and 
te has purchased many valuable Wabash 

Iver pearls, 

T. C. Bayse, retail jeweler at Rockport, 
Ind, is arranging plans for the annual 
Spencer county fair that will be held at 
Rockport in August. Mr. Bayse has been 
Secretary of this fair association for more 
tan a quarter of a century and he has been 
‘gaged in the retail jewelry business for a 
longer period than this. 

There has been a boom started for Charles 
B, Artes, of the Charles F. Artes Co., Inc., 
teal jewelers here, for the Republican 
‘omination for clerk of the Vanderburg 
County Circuit Court. Mr. Artes probably 
Pass up the honor for the reason that 
Wants to devote all his time to his private 
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business, which is steadily growing each 
year. 

Within a short time a party of local peo- 
ple will leave for eastern Warrick County, 
where they will camp in the famous Ditney 
Hills and make excavations in the hope that 
they may find trinkets and valuables left in 
those mounds many centuries ago by the 
Mound Builders. After the Ditney Hills 
have been thoroughly explored, it is ex- 
pected that other hills and mounds in this 
part of the State will be opened. 

Pearl mussel diggers along White and 
Wabash rivers, who were forced to suspend 
operations for several weeks recently be- 
cause of the high water and floods, are get- 
ting ready to start operations again and they 
are looking for a very busy season. They 
probably will be able to get out enough 
shells during the Summer months to keep 
the pearl button factories in southern In- 
diana in operation for the balance of the 
year and far into next Winter. 











Governor McCray has reappointed How- 
ard M. Cantwell of Indianapolis as a mem- 
ber of the State board of optometry for a 
term of three years from May 19. 

A big display of loving cups and medals 
won by athletic teams of Terre Haute, Ind., 
during the past year, is being shown in the 
display windows of the Spritz Co. there. 

About 30 merchants of Kokomo have 
agreed to institute a “dollar day” in Kokomo 
twice a year, the first to be held at a date 
in July yet to be fixed, The plan took 
definite form when members of the mer- 
chants’ division of the Kokomo Chamber 
of Commerce held a meeting at the Y.-M. 
C. A., which was presided over by Sigmund 
Thalman, chairman. 

‘The Julius C. Walk & Son store here, is 


showing a big display of genuine antique , 


English sterling. The display featured 
“Sterling Silver Week” and attracted wide 
attention, coupled as it was with some ad- 
vertising propaganda. Many pieces of 
Sheffield bearing hall marks dating back to 
the middle of the 18th century, are shown. 
Contrasted with the antique display is a dis- 
play by the modern designers, 

Announcement has been made that the 
stock and fixtures of the Lindley jewelry 
store at Summitville, Ind., will be sold June 
2. The Farmers State Bank at Summitville 
is the receiver. The proceedings began re- 
cently when John H. Brown, of Summit- 
ville, filed suit for receiver in the circuit 
court at Anderson, Ind., alleging the store, 
operated by Floyd E. Lindley, was indebted 
to him and insolvent. It is understood the 
assets, including everything, will run about 
$4,500. 

The display window of Sargeant, a 
jeweler, at Attica, Ind. recently was 
smashed accidentally when a prominent at- 
torney of Danville, Ill., lost control of his 
automobile and it swerved to the curb, cata- 
pulted over the sidewalk and went through 
the window. The attorney, accompanied by 
his wife, was driving a new car and did not 
entirely understand its operation. He paid 
the damage and the car was not badly hurt. 
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Both occupants escaped with minor 
scratches, 

J. E. Yost, of Terre Haute, Ind., has 
bought out the Riley jewelry store on E. 
Wabash Ave. in that city and will operate 
it as a branch of his present store at 11 
S. 6th St. Mrs. Walter Horn has been put 
in charge of the store, Several changes 
will be made in the room to provide larger 
quarters and all sorts of jewelry will be car- 
ried. Later it is planned to put in a line 
of traveling equipment, including traveling 
bags, toilet cases and all sorts of similar 
equipment. 

Nelson W. Heinrichs, vice-president of the 
Craft Co., ring manufacturer of Indian- 
apolis, and Miss Julia Jean Nelson, daugh- 
ter of Mr. and Mrs. James B. Nelson, In- 
dianapolis, are to be married at the ex- 
clusive Woodstock Country Club June 2. 
The couple will leave immediately for an 
extended wedding tour and will be at home 
early in September. Mr. Heinrichs is well 
known to the jewelry trade of the country 
wherever Craft goods are sold. He has been 
vice-president of the company for about a 
year. Miss Nelson attended DePauw Uni- 
versity and is popular here with the younger 
society set, 

Fred Tosser, went on trial in Circuit 
Court recently in Terre Haute, Ind., on a 
charge of grand larceny of jewelry from 
T. J. Arnold’s store in Bruceville, Knox 
County, Ind. Both sides waived a jury and 
Judge J. P. Jeffries is hearing the case. 
Hamill, Hickey, Evans and Danner are at- 
torneys for Tosser, who, police records 
show, has been arrested 19 times on various 
charges but never has been convicted. He 
is a brother of Bert Tosser, now serving 
a prison sentence for robbery.. Tosser was 
arrested in December on another charge and 
some jewelry found on him, which it is 
claimed he stole from a show window in 
Bruceville, a window that Mrs. G. A. Hos- 
tetman had trimmed the afternoon before 
the robbery. Although the alleged crime is 


said to have been committed in another 
county, Tosser is being tried in Terre 
Haute. e 


Two firemen were cut by broken glass 
and several others were nearly overcome by 
smoke recently while fighting a fire in the 
basement of the Rost Jewelry Co.’s store, 
25 N. Illinois St. The fire, which fire- 
men said apparently started in some rub- 
bish under the show windows, was con- 
fined to the basement. When the first fire 
companies reached the scene the front part 
of the basement was a mass of flames and 
dense smoke was pouring into the interior 
of the store and through the air passages 
under the show windows. Firemen ran 
their lines under the show windows and 
down ‘the front stairway to the basement, 
preventing the fire from spreading to other 
parts of the basement. The heat from the 
fire caused a pipe leading to a gas meter in 
the basement to be disconnected. This was 
found by John J. O’Brien, fire chief, be- 
fore much gas had escaped, and was or- 
dered adjusted. Chief O’Brien and .As- 
sistant Chief Simeon Hoyl said the damage 
caused by the fire and water would not be 
great, but that some jewelry in the show 
windows was damaged by smoke. Attaches 
of the store said the damage could not be 
estimated until an. examination is made of 
the stock which was tarnished by the smoke. 
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The Pairpoint Corporation 


Factories: New Bedford, Mass. 


Branches: 


NEW YORK 
a ae Manufacturers of 


MONTREAL ae. 
Coristine Bldg., Artistic 
St. Nicholas St. 
SAN FRANCISCO 
Hammond Bldg. Glassware 
278 Post St. 








Green 

Amethyst 

Canaria 

Blue. 

Plain and 

Artistically Engraved Cut and Engraved 
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! a) other than Jewelry 





IFTS 


bat adaptable 
to adeweler’s Stock. 











Suggestions as to the Sources of New Ideas for the 


Gift Department 








By Vivian Radcliffe Bowker ‘ 














HERE are some merchants who con- 

ceive ideas sitting in a chair in their 
private office, or walking around their shops, 
jstening to conversations between their 
employes and customers but the big idea- 
getter is the man who goes to other stores 
for their methods of merchandising. 

In a recent issue mention was made. of 
the benefits which would be received if a 
jeweler would visit novelty and gift shops 
and the novelty and* china departments of 
department stores in his city. But these 


partment has its instruction table with a 
capable woman in charge. The same with 
the wool counter, and the same with lamp 
shades in the upholstery department where 
customers are taught to make ll size 
shades. Beaded bag instruction is given; 
the method and actual making of sealing 
wax vases and boxes; the making of seal- 
ing wax beads and their stringing and 
advice from a desigrer can be obtained in 
the housefurnishing department. 

The department store has learned that 








lenefits were along the line of what mer- 
thandise was selling, what was new which 
is competitor, or what some other shop 
tad stocked before he himself had stocked 
the merchandise. 
The question of merchandising ideas is 
a little different angle. Of course the 
leweler can learn much from watching 
windows in the gift and art shops, and 
from studying their method of table and 
counter displays, and even from the method 
of running specials and sales—which he 
may be able to glean from a.careful and 
meeasing study of such stores. 
ere is a new movement on foot which 
‘grown during the last couple of years 
such an extent that it is surprising what 
different lines of business have adopted it. 
The little embroidery shop teaches em- 
oidery Stitches to those who buy their 
materials and threads there. The shop 
Mere sweater wool is on sale teaches how 
mit and crochet and even supervises the 
img of the entire sweater. The main 
“ore for service and instruction ideas is 
partment store. The embroidery de- 








Group No. 306—BRONZE BOOK ENDS AND VASES FOR THE GIFT COUNTER 
(See Text on Page 121) 


the more service it gives to customers the 
more customers come to buy. It has also 
found that where service is given raw 
materials are sold in greater numbers and 
this greater sale more than pays for the 
service expense which the store incurs. 

Just what service can the jeweler offer 
his customers in connection with his store? 
Well that depends upon what stock the 
jeweler carries If he has a complete gift 
department he can do much to. draw 
customers, 

The gift department which has stationery, 
cards, and greeting cards and _ booklets 
gives the shop the opportunity to obtain 
for that counter the services of a young 
man or woman who knows more than sell- 
ing, who knows “the very newest thing” 
in engraved cards, their numerous forms; 
just what style engraved announcement or 
invitation should be used for such and such 
an occasion, not leaving it to the decision 
of the customer who in most instances has 
not read the Book of Etiquette and doesn’t 
know but is eager for advice. This sales 
person can also have at her finger tips just 


the right greeting card or booklet which 
her inquiring customer may want. That 
particular form of service is of great 
assistance to customers. They are flattered 
to feel that the purchase of a greeting card 
brings such efficient service—and they come 
again, for shopping in that store saves their 
time. 


To the stationery department in the gift 
department of the jewelry store can be 
added the fayors and place cards, menticned 
in a previous article, and these, can be 
handled by the same sales person. What 
more could a customer ask than to come 
to a store and explain just what kind of 
a party or gathering she is going to have 
and ask the advice of the sales person in 
the selection of favors, place cards, or 
some suggestion of something “new” which 
will make the gathering more attractive 
and novel, If it is found that ideas are 
sought in such volume by customers that 
the sales person’s time is taken up for the 
favor and place card department alone it 
shows progressive business ideas, which 
will result in heavier sales of the merchan- 
dise of that department—and what is the 
difference whether the salary of that ex- 
perienced sales person is higher than an 
ordinary sales person? Charge the dif- 
ference to advertising for surely the»-pub- 
licity which is gained from this service ifs 
a form of advertising which is of the 
highest value to every house in every line 
of business. What is better than the praise 
of a satisfied customer to her numerous 
friends? The friend’s business? That will 
come. 


And a word about service in the leather- 
goods department. Don’t ever turn a 
customer away with the words that your 
stock is not large and you cannot carry the 
style of fitted traveling case which is 
wanted. Tell the customer that you haven't 
it in stock, that you will get one or have 
one made to order just as they wish and 
ready for them to see within a certain 
time if it is possible for them to wait that 
long. Build up an equipped to order 
leather trade. One jeweler has a man in 
charge of the leather goods department who 
studies the equipped bags on the market, 
then designs several which he feels will 
appeal to the type of customer frequenting 
his shop, has six or a dozen made up—and 
because he has studied his trade and be- 
cause he knows what people need, his bags 
are invariably good sellers. 

Another department which can give ex- 
cellent service and which can draw a great 
many customers is the china department. 
If the writer were to tefl you that the serv- 
ice idea of the department store could be 
utilized in this department many jewelers 
would laugh. But it is the case. 








(Continued on page 125) 
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OMEN cannot resist the rich, warm colors 


/ of necklaces and novelty jewelry made of 
Bias 
LTT 

















BAKELITE and KREDMANOL 


» ; <= 
IN on SS The characteristic brilliance and jem-like 
I AXE beauty of these materials render them particu- 
larly suitable for ornaments and jewelry appro- 
priate for every occasion and style of costume. 


Because of the diversity of its colors and moder- 
ate cost, women are purchasing Bakelite and 
Redmanol jewelry to harmonize with their dif- 
ferent gowns, multiplying the opportunities for 
both manufacturer and retailer. 





Jewelry manufacturers may only: realize the 
possibilities which this material offers through 
seeing samples in the wide variety of colors and 
effects in which it is now obtainable. We wel- 
come inquiry. 


BAKELITE CORPORATION 









Divisions 
BAKELITE CORPORATION 







BAKELITE Address the Divisions 
General Bakelite Co. Bakelite, Condensite, and Redmanol are the trade-mark cell 
names for the phenolic resin materials manufactured by the the 





'8 West 40th St. New York 
: several Divisions of the Bakelite Corporation. 


Jhe Material ofa Thousand Uses 









Condensite Co. of America 
Bloomfield, N. J. 
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q Hints for the Dealer Conducting a Gift Department 


Epitor’s Nore:—Jewelers who are intercsted in special lines for their Gift Departments are invited to 


suggest articles which they desire to see illustrated. 


Whenever possible, illustrations and descriptions of 


such articles will be published in this department and additional information given upon request when- 


ever the data is available. 


MA’ Y interesting gifts, adaptable to the 
jewelers’ stock are of metal. In 
Group No. 306 are shown some examples. 
They are of bronze, variously finished. Very 
apropos is the book end depicting the book- 








well in most any jewelry shop, especially for 
the Summer trade. Iced tea and lemonade 
sets in this ware make most appropriate 
wedding gifts. The Marmo crystal vases 
and bowl also make a handsome showing 








Groupe No. 307—crRYSTAL WARE GIFTS FOR SUMMER TIME USE 


worm. It presents a delightfully interesting 
study and stands 7% inches by 7% inches. 
The Homeric vase, 3 x 4% inches, may be 
ued very conveniently as an ash receiver, 
while the narrow necked vase is of graceful 
contour, making an attractive ornament for 
table or mantle-shelf or to hold a spray of 
flowers. These are pieces expressing ex- 











tellent taste and make acceptable gifts to 
the truly fastidious. 
* * * 

Glassware always seems to make a strong 
‘peal at this season of the year. In Group 
‘0. 307 are shown some particularly charm- 
™ examples of crystalware. The pitchers 
me of crackled glass with green handles 

trim. This style of crystalware goes 


Group No. 308—osTRICH FEATHER FANS 


in any gift corner. The beautiful blending 
of coloring and the charming soft. finish 
gives this line a distinctiveness which should 
make the jeweler eager to stock it. 
* * * 

There is fascination and allurement in the 
fan wielded to advantage by the clever 
woman. It brings to mind the Spanish 


Senorita who was never without that aid to 
her charms. Group No. 308 shows the un- 
curled ostrich fans, two of which are 
willowed. These are to be had in all the 
fashionable shades, or in two tones if pre- 
ferred. For weddings or graduation the fan 
is a very seasonable gift, and the range in 
price is so varied that it is quite possible to 
procure them at any desired price. 
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There is always a demand for inexpensive 
articles for prizes or favors such as are 
shown in Group No. 309. The jeweler 
doesn’t necessarily cheapen his stock by the 
addition of ‘this class of merchandise, espe- 
cially, if: it be. artistic and attractive. The 
mere fact that it is always salable should 
justify his including it, for he might as well 
get this ‘tradeas the department store or 
gift shop, and it is very likely to be a fore- 
runner of other and more'‘important trade. 
The radium eye cat match'holder is a clever 
novelty. The radium eyes of the cat guide 
one to the matches in the darkest corner. 
Kate o’ the Kitchen is a small slate with 
daintily colored wood mounting as_illus- 
trated. It is used as a memorandum in the 
kitchen, by the telephone, on the door for 
visitor’s notes, when no one is at home, and 
for other purposes. A bridge slate that 
does not scratch and has a miniature school 
eraser is a wonderful feature. This is ex- 
tremely popular as a bridge prize. The little 
book mark mounted on a verse card and in 
an attractive gift box makes a very accept- 
able gift or prize. 





That Wednesday Sale 





HAVE you ever thought of having a regu- 

lar gift sale day each week? Other 
lines of business have! And they have found 
them successful—why not you? 

A jewelry store which seems to desire 
nothing more than to lead in business ideas 
which bring more business and usher out of 
its doors satisfied customers has established 
Wednesday as its regular sale day. On that 
day one or two articles are offered at a 
very reasonable price. 

The method of handling the sale is a very 
progressive one. The jewelry store adver- 
tises the article or articles to be on sale on 
‘Wednesday in the Tuesday evening paper, in 
the same space each week, and then, Tues- 





MAKE ACCEPTABLE GIFT OFFERINGS 


day night, the window is dressed with the 
article or articles on sale the following day. 
An aisle table is also dressed with these 
articles. In the window appears a small sign 
stating the articles on sale on that Wednes- 
day. 

Department stores have bargain days—and 
they bring big business—why cannot a 
jewelry store have a “Wednesday Sale?” 
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assembled by 
Maddock & Miller 


Incorporated 


e House of Stock, 
39-41 West 23 St., 
































of New York City 
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Feature these Trays as Card Prizes | 

Buyers of card prizes demand articles 

that combine excellent taste and moderate ‘ 

price—and it is worth your while to please Cut 

them because people who entertain fre- ' Sena Glass in 

quently are your best prospects for your Rock Crystal s 

silverware and jewelry. Glass m 

Sterling Silver- ch 

These ingeniously designed ash trays in | Mounted S 











i) No. xx24.—Ash Trays of Amber Glass, size 44” 
. Banded with 24 karat gold. Heart, Spade, Club 
* and Diamond Design. Price, $1.00 each, net. 














Hawkes Amber Glass, banded with 24 | Decorated Gold 


karat gold are ideal card prizes. Order 
just a few of these trays as a tryout and 
place them on display in your window. 
They yield that same “better-than-usual” 
profit that characterizes the whole 
Hawkes line. You can re-order as you 
sell. 


T. G. Hawkes & Company 
Corning, N. Y. 


Pacific Coast Office: 140 Geary St., San Francisco. 


Canadian Representative: R. G. How, 118 Coristine Building, 
Montreal, Canada. 








Glass 
Decorated 
Enameled Glass 
Auto Vases 
Desk Sets 
Cigarette Boxes 
Monograms 

Engraved 
Gold Decorated 
Colored Glass 
Old English and 

Irish Glass 

Period Glass 
Odd Matchings 
nventors and Pa 
— r) i 
Dressing Méximb 
Bottle. 
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Gifts for the Month of July 





UNE is here. Many wedding presents 

have already been purchased for the June 
bride. The month of May was full of win- 
dows dressed in bridal array. A smaller 
number of wedding gifts will be purchased 
during June than were during May, so the 
jeweler must turn his attention toward July. 

And what articles come among the list of 
July merchandise? Those articles which 
decorate the porch of the Summer home, the 
glassware which comes into use in Summer 
more than in Winter, and all types of plant 
receptacles. These are only a few among 
a number of articles. Any article which 
tends to give a cooling appearance, which 
makes the store window look cooler than the 
atmosphere without, and that makes a 
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tionery, greeting cards, favors, leathergoods, 
novelties, lamps and shades, bronzes, brasses, 
pottery and some imported knicknacks?: If 
not, then June means time to look into the 
matter of what is lacking and what can be 
added to the stock of the gift department 
to make it more complete for the Fall and 
Winter trade. 


And if you have a gift department that is 
just the very best you can possibly do, then 
June is the time to plan sale stunts—such as 
advertising, sales, particular window displays 
for different holidays, and window displays 
for no reason at all except to sell merchan- 
dise. And too, June is the time for you to 
change about the store a little. The same 


arrangement eventually means that people 
come into your store, know just where to 
go, and go to that counter and no further, 
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prospective customer feel that through the 
Possession of the article or articles she may 
find comfort or pleasure during the Sum- 
mer are the articles which should be shown. 
Few people are setting up housekeeping 
in the Summer, but glass tea and lemonade 
ts are very popular, and always in de- 
mand. So are trays—but cut glass and 
thina step out of the foreground for the 
Summer months. 














Now’s the Time to Plan 
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Now ’S the time to plan what will be done 
with the gift department in the Fall. 
tt, have you a gift department? If not, 
not?) And why not think it over very 
Grefully throughout the month of June and 
begin your plans the first of July and 
et things going so fast that by September 
men people are ready to settle down to 
Wacious living again after the hot months 
that you will be ready to help them—by 
kmpting them with a gift department that 
cannot withstand? 
And, if you have a gift department—how 
8 it? Have you all the small depart- 
ments. which gan be included in a really pro- 
Oeisive gift department—china, clocks, sta- 
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Group No. 309—uNIQUE SUGGESTIONS FOR PRIZES AND FAVORS 
. (See Text on Page 121) 


resulting in the fact that they see only a 
part of your merchandise, and not all. If the 
store is changed about a little, merchandise 
which people have seen and passed - over 
every day in several months will seem new— 
will take on a new appearance because of the 
new association, the new location. 

Now’s the time to plan. What are your 
plans going to be? Make them big ones— 
if you don’t your competitor will. Beat 
him to it. 








Buffalo jewelers will hold their annual 
basket picnic at Pipe’s Creek Inn., West 
Falls, N. Y., on Wednesday, June 27. That 
was the decision reached at a meeting of the 
executive committee of the Buffalo Retail 
Jewelers’ Association, held last week at the 
Lafayette hotel. The picnic ground is the 
same as last year and is one of the most 
charming spots for such an outing within 
a short auto ride from the city. The picnic, 
if plans contemplated mature, will be a joint 
affair, with members of the Twenty-Four 
Karat Club participating. An invitation has 
been extended to the latter organization and 
a favorable reply is anticipated after the 
next executive meeting scheduled for this 
week. 
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Suggestions as to the Sources of New 
Ideas for the Gift Department 





(Continued from page 119) 





In the last issue mention was made of the 
progressive jeweler of Passaic, N. J., who 
has a hand painted china department in 
his basement, beside his regular china 
stock. And he put one over on us, 
to use perfectly good American slang! He 
didn’t tell us, when we studied his store 
that not two weeks later a sign would ap- 
pear in his window which would inspire 
this article. 

Having two young girls painting, firing 
and designing china in his basement was 
not enough. He has started the craze to 
“paint your own china,” and in his window 
is a little sign which advises that classes in 
china painting are starting. What does this 
mean? It means that women who think 
that they are artistic, who know that they 
can paint, and who have once learned the 
art of china painting will flock to his shop. 
There now the plain china can be found 
and purchased. The necessary paints and 
brushes can be obtained. Instruction can 
be had, and the work done under the super- 
vision of competent instructors, and then 
the china can be fired and the customer 
goes away finally with’'a piece of hand 
painted china which she has done herself. 

The white china can be purchased at that 
shop, the painting done at home and the 
piece fired at the shop when ready. 

The question of price depends upon the 
policy of the store. This Passaic jewelry 
store has three classes a week, each lesson 
costing the customer one dollar. There is 
an additional charge for the china, the 
materials and the firing. When one is 
proficient and no longer needs lessons, she 
can buy china, and materials, and pay a 
very reasonable fee for the firing. This 
novel idea has resulted. in the drawing to 
that store of many customers who might 
not otherwise come, and has increased that 
particular department to a good sized one. 

Having been through several stores in 
your city, and through the most progressive 
department store, go back and look over 
your own store with an eye to finding 
something which you can do which has 
been suggested by some method used in one 
of those stores you visited. 

Remember, ideas do not come forever to 
the man—or the woman—who sits in his 
private office and wracks his brains for 
something new to do. See what the other 
fellow has thought up and how you can 
make that idea fit some merchandise, of 
maybe an entirely different type in your 
store, and push the sales of that particular 
style of goods. 





Giftwares is a monthly magazine for those 
who buy and sell gift merchandise. It is 
well illustrated and contains some very use- 
ful information for the class of subscribers 
to whom they appeal. It contains 100 pages 
and its page size is 5% in. by 8% in. The 


originality of displaying new items and the 
well written articles are a credit to those 
responsible for the publication. The main 
office is at 1181 Broadway, New York, and 
branch offices are maintained at Chicago, 
Los Angeles and Paris. 




















THE NOVELTY 
OF THE SEASON 
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VANITY SET 


(Patent applied for) 
Novel things are desirable 


But, 
the combination of Novelty, 


Art and Utility is rare 
This Cologne-Puff-Box is 
The Hit of the Season 


The base of the Cologne bottle forms the lid of the 
puff-box. 


The decorations are exquisite and rich. 
Gold encrustations with delicate tints of 
colors, such as turquoise blue, rose pink, 
heliotrope, etc. 

Orders are being filled in the order in 
which they are received, so don’t delay in 
placing your order. 


Write for prices. 


Fostoria Glass Co. 
Moundsville, W. Va. 
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1181 Broadway 
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GIFTWARES 


Retail Jewelers alive to the growing 
Gift Merchandise business will wel- 
come GIFTWARES, the Monthly 
Magazine of the Gift Trade. 


GIFTWARES is replete with illus- 
trations of merchandise to widen 
the scope of your department and 
stimulate increased sales. 


FREE 


to readers of THE JEWELERS’ 
CIRCULAR. 


Send us your name on your letter- 
head and you will receive this most 
interesting journal every month 
without cost. 


GIFTWARES PUBLISHING CO. 
New York, N. Y. 
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Borghese Productions 


Replicas of beautiful objects belonging 
to other ages, made in a variety of 
artistically selected pieces appropriate 
for use in the best homes. 





CHARLES HALL, Inc. 


West 2 Street NowYorCity 


peri Ur neriniae 









o 






























<8 








Pp. F. Esnard, prominent jeweler of Baton 
Rouge, was in the city last week, as were 
also S. E. Lawrence, Columbia, Miss., and 
A. Robichaux, Lafayette, La. 

Henry Waszkowsky, connected with the 
establishment of Hausmann, Inc., has been 
elected secretary of the recently organized 
Retail Creditmen’s Association of New Or- 
leans. 

The employes of Hausmann, Inc., have or- 
ganized a hunting and fishing club, their 
field of sport being Delacroix Island, famous 
for both fish and game. W. Pohlman has 
been elected president of the club, and Henry 
Waszkowsky, secretary and treasurer, 

W. E. Taylor Co., Inc., White Bros. Co., 
and A. B. Griswold & Co., in fact nearly all 
those engaged in the jewelry business in New 
Orleans, report a substantial revival in sales 
in all branches of the jewelry business in 
New Orleans. Sales are much ahead of the 
same period last year, and the indications for 
an increased activity in this direction are 
apparent on every hand, 

Sunday, May 27, Mrs. Raymond W. Nor- 
ton, young wife of Mr. Norton, jewelry re- 
pairer for Hausmann, Inc., was severely in- 
jured in an automobile accident, in which a 
boy was killed and two other persons pain- 
fully injured. Mrs. Norton is suffering from 
brain concussion. The driver of the car was 
arrested on a charge of manslaughter and 
admitted to bail in the sum of $5,000. 

Gabe Hausmann, vice-president of Haus- 
mann, Inc., who has been leading a strenuous 
life during the past three months serving as 
a juror in the United States Circuit Court, 
has been relieved from duty and looks pleas- 
ant over the change. Louis Hausmann, 
president of the concern, is preparing to 
move into his new and handsome Octavia 
St. apartments, after which, he will go to 
New York, where he will spend a few weeks 
with his married daughters, Mrs. Leo R. 
Straus and Mrs. Myron Extein. Mr. and 
Mrs. Hausmann only recently had the pleas- 
tre of a visit from their son-in-law, Leo R. 
Straus. 
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West Virginia Notes 





Proprietors of the jewelry stores of 
Marietta, O., have entered into an agree- 
ment to close their stores certain. after- 
foons during the Summer, up to Oct. 1. 

An optical store has been opened at 306 
W. Pike St, Clarksburg, W. Va., by the 
Clarksburg Optical Co., which is capitalized 
at $50,000. The chief owners are Dr. W. J. 
Kyle and Dr. W. C, Snyder. 

CM. Davis has taken over the interests 
of his partner, J. B. Tary, in the jewelry 
store at 29 11th St., Wheeling. The busi- 
ness, however, will be continued under the 
od firm name, Tary & Davis. 

Ben E, Hamilton, who has been associ- 
ated with A. C. Thomas in the A. C. Thomas 
Jewelry Co. on Market St., Wheeling, W. 
ie be — from the firm, having dis- 

of his interests in the business to Mr. 
Thomas 


Mrs. Alice Thomas, wife of A. C. 
; + Prominent Wheeling, W. Va., 
Jeweler, died recently at her home follow- 


ing an illness of five months which followed 
a nervous breakdown. She is survived by 
her husband, one sister and two brothers. 

Clinton L. Snyder, well known jeweler of 
New Castle,Pa., was the chief speaker at 
a luncheon of the Lion’s Club in that city 
recently. Mr. Snyder’s subject was “The 
Diamond Industry.” He told of the vast 
wealth in diamonds, of how the_ diamond 
business had grown. 

Death recently summoned J. E. Feltner, 
jeweler of Hancock, Md., who died of 
Bright’s disease in the Washington County 
Hospital, Hagerstown, Md., following a 10 
days’ illness. He leaves a widow, He was 
a prominent Mason and was a member of 
the Methodist Episcopal church. ~ 

Bernhardt Hose, aged 57, prominent jeweler 
of Wheeling, W. Va., associated for 10 years 
with the C. N. Hancher jewelry store, died 
at his home there recently of a complication 
of diseases. He was born in Cassell, Ger- 
many, and came to America 42 years ago. 
He was a prominent Mason. He is survived 
by a widow. 

G, M. Fisher has sold his jewelry store 
on Main St., Salisbury, Md., to J. A.. Kuhn, 
who will conduct the business under the 
firm name, The G. M. Fisher Jewelry Co. 
Mr. Kuhn for three years has been head 
of the watchmaking department of the 
store, coming from Gallipolis, O., where he 
conducted a jewelry store, 

Walter Mather, who is associated with his 
father in the J. W. Mather & Son jewelry 
store in Marietta, O., and Miss Winifred 
Taylor, of Parkersburg, W. Va., were re- 
cently married at the home of the bride, 
Rev. G. I. Wilson, pastor of the First Pres- 
byterian church officiating. The wedding 
was a brilliant society event, Mr. and Mrs. 
Mather departed for an eastern honeymoon. 

The jewelry store of R. J. Satterthwait, 
which began business in Charleston, W. Va., 
50 years ago, is to-day still doing business 
under the same management. For many 
years Thomas Satterthwait, brother of the 
present owner of the business, was associ- 
ated with him, but he died in 1903. Miss 
Pearl Satterthwait, daughter of the present 
owner, is today actively engaged in the busi- 
ness with her father. In reminiscing on the 
half century anniversary of the business Mr. 
Satterthwait said he experienced the hardest 
part of his business career during the 1873 
panic. At that time the banks refused to 
allow depositors to withdraw their entire 
accounts. The new jewelry store was handi- 
capped on account of having to pay for its 
new stock, and for a time things looked 
blue. However, one of the banks came to 
his assistance, lending him enough money 
to tide him over the panic. 








J. H. Rutstein and Edward Rutstein will 
open a wholesale and retail jewelry estab- 
lishment at 221 Main St., Buffalo, N. Y., soon 
manufacturing to the extent of making up 
rings for their trade. J. H. Rutstein has 
been identified with the jewelry trade for 
the past 26 years. He was formerly with 
the Newark Jewelry Co., Newark, N. J., and 
Buffalo, and later with Ringmakers, Inc. 
Edward Rutstein was also identified with 
Ringmakers, Inc., and later was manager of 
Harry Gamler’s retail store, resigning only 
recently to enter business with his brother. 
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The Watch and Clock Hospital has re- 
moved from 63 S. Main St. where the 
Security building is being erected to the 
Winfrey building at 85 Union Ave. 

E. H. Hufnagel, president of the Ameri- 
can National Retail. Jewelers’ Association 
recently visited Memphis and while here 
was entertained by the trade with a dinner 
at the Country Club. 

The Mulford Jewelery Co., one of the old 
and better known stores of Memphis at 6 
S. Main St, is showing attractive Spring 
displays and reports business good. This 
business was established in 1881. 

The Bailer Jewelry Mfg. Co. corner N. 
Main St, and Jefferson Ave., reports good 
trade and has added to its sales staff and 
watch making department force. The con- 
cern has furnished several silver loving cups 
for athletic events to be held here this 
Summer. 

A recent deal in Memphis was completed 
when Perel Lowenstein, jewelers at 168 S. 
Main St., purchased the four story brick 
building at 144 S. Main St. The entire 
structure will be remodeled and will house 
one of the finest jewelry stores in the city. 
The building fronts 24 feet on S. Main St., 
and has a depth of 150 feet. 

Trade with the retail jewelry stores of 
Memphis was much improved in May over 
other months of the year, notwithstanding 
that the rains of March and April were 
protracted into May. Undoubtedly June 
will surpass May for it is always the ban- 
ner month of the year with the possible ex- 
ception, of course, of the Autumn months 
and holiday ‘periods. 

A notable improvement is to be had in 
the jewelry store of George T. Brodnax, 
Inc., which will occupy the building at the 
corner of Main St. and Monroe Ave., oc- 
cupied for some years by the Shop of Cul- 
ture, a fashionable clothing store. Archi- 
tect E. L. Harrison is preparing plans for 
the addition of a floor, and the building 
now is a modern steel, plate glass struc- 
ture of imposing appearance equipped with 
elevators and all modern appurtenances. 








Arkansas Notes 





The Magnolia Jewelry & Art Co. has in- 
stalled a gift shop department in the rear 
of the store, and the department is artis- 
tically arranged and decorated with gifts- 
suitable for baby, little sister or brother, big 
sister or brother, mother, father, and friends. 
On the opening day of this department, each 
visitor received a handsome souvenir. This 
department added much to the appearance 
and profits of the company. 

T.°H. Lyon, 906 Garrison Ave., Fort 
Smith, Ark., has completed the renovating 
of his establishment which he moved into 
the first of the year, and the building and 
fixtures now make the concern one of the 
handsomest, and most attractive ones in the 
State. A new marble and plate glass front 
has been put in, and the salesroom and op- 
tical rooms have tile floors. All the show 
cases are marble and plate glass and the 
wall cases are mahogany and plate glass. 





THE JEWELERS’ 























The Sign of es) 


> 
t 
y 





Waterbury Clocks 


PRE-EMINENT 


for Window Display 


ATERBURY Clock Window arrange- 

ments do more than fill the window 
with things. They fill people with the buy- 
ing desire and fill the store with buying 
people. They humanize the window by 
making the most of the human interest 
value of good and well known clocks prop- 
erly displayed to show just how they will 
appear in the homes of the purchasers. 


The newest Waterbury Clock Window Trims 
include three vivid, result-getting cards 
beautifully executed in full color. We will 
cheerfully furnish this display material in 
connection with an order for the latest 
Waterbury special assortments, which, for 
variety, stylecraft and salability, merit your 
most particular investigation. 


Waterbury Clock Company 


Salesrooms 
NEW YORK CHICAGO 


SAN FRANCISCO TORONTO 


IT IS YOURS 


Send promptly for this new, com- 
plete and constructively helpful 


Waterbury Clock Catalogue 
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A Revelation 


of the Clock World’s Best in Merchan- 
dise and Modern Merchandising 
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The Waterbury Imperial Line 
This display chimes in with sales 








% ‘a The Waterbury Mansion Line 
As your window can show and sell it 
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‘br The Waterbury Majestic Line 


ES A window-ful of sales-power 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with Tue 
JEWELERS’ CircuLaR regarding any advantageous 
device or plan which they are utilizing in con- 
néction with their busizess, 














Whither Are We Drifting? 
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HE writer has given considerable 
thought to the question of the trend 
of the jewelry business, and offers here his 
opinions and deductions in the hope that 
the jewelers of the United States will give 
the subject a more earnest consideration 
than ever before. Nothing whatever is to 
be gained by fault-finding. It is a waste 
of effort. On the other hand, it is. the 
height of folly not to recognize a fault 
when it is present. And it is well worth 
while trying to offer a remedy when the 
fault is known. 

In the space allotted to the subject under 
discussion a great deal of it will have to 
be superficial. Some of the statements will 
have to be taken for granted—unless they 
can be refuted with conviction. 

On two corners of a city with over a 
million inhabitants there are two stores. 
One is a Ten+Cent Store; the other is a 
jewelry store, the very antithesis of the 
other. In the one store merchandise is 
thrown at the customer—who is willing to 
grab it and after paying for the purchase, 
continue to rummage among other piles of 
junk. In the other store the salesmen are 
gentlemen. They are well dressed and pol- 
ished in manner. They are well educated 
and have an eye for beauty. They have 
the artistic sense well developed and are 
able to converse with the purse-proud and 
wealthy, as well as the educated, upon 
terms of equality, if not superiority, when 
at and beauty are the subjects. The store 
Is furnished with lavish fittings, expensive, 
atistic and impressive. The customers who 
titer this store are not jostled about by 
viet €ager customers, nor are articles be- 
mg examined snatched from their hands by 
mpertinent and covetous persons who fear 
some other customer may secure something 

t than they. They are not glared at 
curly-headed kewpie flappers because 

y take too much time to inspect and make 
a decision. Oh, no! In the jewelry store 
€ is ample room for the few customers 

” enter. The atmosphere is restful and 
i, extremely conducive to luxurious 


These two types of retail business are 
probably the extremes in point of service. 
In the Ten-Cent Store the customer helps 
herself and expects nothing more. In the 
other she is treated as an honored guest for 
whom too much cannot be done to make 
her visit both pleasant and profitable. The 
self-serve idea is a modern development of 
business, a gradual growth from the older 
methods of conducting business. The 
service-at-any-price idea represented by the 
jeweler is not so much a development as 
it is a survival. In the older order of 
things the merchant sold for the highest 
price he could obtain and the customer hag- 
gled and fought for as low a price as might 
be secured. Naturally, this method of do- 
ing business, together with the “caveat 
emptor” law have long since been aban- 
doned in the light of business civilization, 
but there is a class of merchants who have 
progressed along the line of higher prices— 
giving adequate service and merchandise of 
quality—while another class have developed 
the idea of less service and lower prices. 

For years the jeweler and merchants in 
other lines of trade were following the 
same methods of securing and holding busi- 
ness. As merchants with ideas, and the 
courage to carry them out, branched away 
from the old methods the two schools of re- 
tailing, if we may term them such, grad- 
ually took form. 

This rather lengthy essay on the subject 
is given for the purpose of securing assent 
or dissent from the reader. While the sub- 
ject is not controversial in its nature, some 
of the deductions made are subject to 
private opinions that may not correspond 
with those of the writer. 

It would appear on the face of it that 
the jeweler has but one path to follow in 
his progress. It is obvious that he cannot 
throw his merchandise into trays and bas- 
kets and let the customer serve herself. It 
is equally obvious that if he continues to 
carry on to the extreme limit his present 
idea of service and prestige that he may 
defeat his own game. 

If the idea of exclusiveness is to be car- 


ried out to the extreme where will it lead? 
The fixtures and furniture of the store must 
be of the very highest quality (imitations 
will not serve here when the originals of 
the most precious treasures are the stock in 
trade). As the years go by the cost of 
fitting up such an establishment is becoming 
increasingly ‘greater and greater. Hand 
wrought metals and precious marbles, beau- 
tifully polished plate glass and costly woods, 
finished in the most costly manner, are now 
the vogue. Jeweler is vying with jeweler 
in an effort to produce an effect of costly 
exclusiveness upon the prospective custom- 
ers. Where will it end? 

If the cost of selling is not to become 
prohibitive there must be a limit. ‘For, even 
the wealthy who are willing to demand and 
accept the services offered will eventually 
awake to the fact that it is costing too 
much, What then is the solution of the 
exclusive establishment? Is it to be found 
in the Salon, located in a fine old home in 
a once high-class residence neighborhood, 
or in a suite of offices in some convenient 
office building? In either place the cost of 
doing business will be greatly reduced with- 
out in any way reducing the service to the 
customer. Is that the solution for the ex- 
clusive jeweler? Who knows? Perhaps 
the next generation will decide. 

This must not be considered as casting 
aspersions on the exclusive jeweler. It is 
not the intention of the writer to do so, but 
to make the case as positive as possible. 
We have got to think over the matter and 
make a decision. If the jeweler adopts a 
different attitude towards business than 
formerly he will have a lot to learn about 
doing business and may get mired many 
times before he reaches solid ground. At 
any rate, for the present there appears to 
be room for the exclusive jeweler in busi- 
ness, and it is altogether likely that if he 
continues to add service to his wares that 
he will never be ousted from his field. But 
because there is a place for him it does not 
follow that all jewelers can follow his ex- 
ample and use his business methods with 
equal success. Experience tells us that it 
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A. I. Hall & Son, 
Pacifie Coast Agents, 
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No. 2009 


“Herschede Quality” Mantel Chime Clocks offer the Jeweler a wide range of beautiful design cases 
with superior movements and chimes—Popular prices with a very interesting margin of profit—to- 
gether with “deliveries when promised” are features of our policy. 


Send for latest catalog and price list. 
List Prices $65.00 to $110.00 


The Herschede Hall Clock Company 


McMillan and Essex Place 
Cincinnati, Ohio 


New York Salesroom 
586 5th Ave. 
Robt. E. Wilkes 
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3 Genuine Diamonds 4/100 ea. 
Looks 


Cut No. S. F. 


To Retail 
$25.00 
This <@% Reg. Trade Mark Real Platinum 
@uarantees you genuine diamonds. without diamonds 
same price. 
BUFFALO | JEWELRY MFG. CO. 
he Mail Order House” 

Beisbane Building Buffalo, N. Y. 
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SOLID GOLD EMBLEM ELGIN 
25 Year Case, Green Gold Filled Movement 


12 


Fancy Sil- 
ver Dial 


o to Retail 
a, $25.00 


All 
Emblems 


f} 

W/ Insert this 
ad in your 
local paper 
and get 
results. 


Men that fail come from the ranks of the Non-Advertiser. 
Advertise. Write for our Free Cut Service. 


Size 
Thin Model 





Play safe and 


2 GENUINE DIAMONDS 4/100 Each 
Solid Gold 
14kt.White 
Gold Top 
Genuine 


Hope Ruby 
To Retail 


$25.00 


Send us the 
name of _ the 
nearest jeweler 


This <@ Reg. Trade Mat 
} er guarantees you genuine 
wggtennd - ~ All orders are being turned ovet 
spection. to the retail jewelers 
FREE S Cuts in all Emblems and Initise 
with One .. bag Rings @ 


WRITE for WHOLESALE PRICE 








Cutters and Importers 
of 


Precious Stones 


The Superior Lapidary Co. “is 


62 West 45th Street, New York 


Phone Vanderbilt 6479 


from Rough 
Our 
Specialty 








We remove red spots or brown 
spots from your diamonds. 


Diamond 
Specialists 





Diamond Doctors 


Call or write for proof and references 


A. SHAPIRO & SON 


71 Nassau St., New York City 


We increase the value of your 
stone by making it more brilliant. 
Men’s Platinum Watches 


Cortlandt 1540 
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can't be done. It requires a great amount 
of capital to start with, or a long period 
of years of business to build such an estab- 
i a 

Tihather the jeweler wishes to believe it 
or not, something must be done towards a 
change in the methods in handling the busi- 
ness in jewelry stores. The last report of 
the Harvard Bureau of Research should 
have proved a brand of fire to the trade. 
Just think of an overhead almost as large 
4s the cost of the merchandise offered and 
gid! Is the customer being well served 
with the cost of doing business sO _exces- 
sive? How can the methods of retailing in 
the jewelry business be changed so as to 
lose none of the well-earned advantages 
gained by years of experience in the trade, 
and yet be beneficial to the jeweler? 

If it is not safe for the jeweler to travel 
either of the roads discussed, the “exclusive” 
or the “serve-self” pikes, what then? Are 
there no other trails towards the primrose 
paths of success? Is there not a middle 
way that will take the jeweler to his des- 
tination much quicker? 

The writer believes there is, and offers 
the following suggestion to the trade at 
large. The jeweler should endeavor to 
build up an exclusive trade, and where once 
obtained to hold it. It is worth while as 
jong as it can be made profitable, for there 
are, and'in all probability always will be, 
a clientele who are willing to pay for ex- 
treme service and exclusiveness, and a cus- 
tomer should be served in the way and 
manner he desires. 

How about the turnover where the ex- 
dusive idea is carried out? A _ sufficient 
sock-turn cannot be secured by such a 
amethod of doing business to keep the cost 
of doing business within safe and sane lim- 
is for the average jeweler. Therefore, he 
must adopt to some extent, the other method 
of doing business, the “self-serve” idea. He 
need not, nor should he, endeavor to com- 

pete with the Ten-Cent Store, or any of 

the other numerous competitors who handle 
the same lines as he does, but he can adapt 
their methods to a part of his business. 

Now, right away someone is going to 

raise the question as to the probable suc- 

ss of an intermixture of the two methods 
retailing. But, surely it is not hard to 

“swer the question. Does not every trade 

int the jewelry trade combine the two meth- 

sin some proportion—and succeed? Do 

w some jewelers combine the two meth- 

, Unconsciously, perhaps? We think so. 
Itis possible to build up a business along 

Wo lines in stores adopting both methods. 

‘it, to build upwards to the exclusive fea- 

‘we, the other to build (equally upwards) 

wards the popular-priced lines. This can 

in this way. The jeweler who de- 
ites to build up an exclusive trade should 

Mttiion off from the main salesrooms a 
for showing quality lines. This is 
new idea, is it? For the jeweler who 

made no previous effort to popularize 
~ “ction of his business we would suggest 

ft Section” wherein the lines offered 
displayed for the inspection of the 
ee all lines price-marked so that the 
~*t May pass along and virtually serve 
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herself if she so desires, by using a well- 
known phrase in business, “I’ll take that, 
please.” 

There should be no trouble in securing 
the co-operation of the customer in popu- 
larizing both sections of the store. If the 
trade should adopt the idea of dividing the 
business into two sections, and the public 
educated to a belief in the benefits of both, 
there would be less complaint from manu- 
facturers and wholesalers that retailers are 
not handling their products in sufficient 
quantities. It would hardly be a matter of 
months, in the event of concerted action 
(which, of course, is impossible, but is 
stated for purposes of argument), before 
the public would accept the idea as a “new 
method of doing business.” 

The writer lists from memory a few of 
the merchants handling jewelry, and lines 
the jeweler believes to be within his own 
particular province; The druggist, tobacco- 
nist, hardware, department stores, women’s 
specialty shops, men’s specialty shops, haber- 
dashers, shoe stores, variety stores, with the 
following in some degree also competing 
along some one line, china, traveling goods, 
stationery, photographer, electrical, etc. If 
the competition of these classes of stores 
is not constant it is intermittent. Espe- 
cially at the holiday season, when the jeweler 
looks for his harvest do these stores become 
100 per cent competitors. 

Is it possible for the jeweler to continue 
long in doing business along the old lines 
and methods while these stores are all 
adopting the modern methods and ideas— 
methods that from their success prove that 
they are approved by the consumer? 

Everything points to the development of 
such a new order of retailing in the jewelry 
trade. Here are some of the most insistent 
reasons for such an adoption. 


1. The sheer necessity for adopting a 


method of doing business that will reduce 
the cost of doing business. An increased 
stock-turn will go a long way towards 
bringing about such a reduction. 

2. The fact that many manufacturers 
turn out a varied product, part of which 
should be handled on a “quantity” basis 
and part of which should be handled in an 
“exclusive” way makes it desirable. 

3. Competing stores will gradually rob 
the jeweler of all his popular trade if he 
does not adopt their methods. 

4, The jeweler will gradually find a 
grave among the failures unless he makes a 
change of method. 

Are the jewelers drifting, or are they 
fighting for trade along the most approved 
lines?—A, E. E. 








August Good for Sherbet Glasses 





A GOOD item for display and advertise- 

ment during August is the sherbet 
glass in all forms and sets. Such articles 
also provide the jeweler with the makings 
of appropriate and cool-appearing window 
displays. One retail jeweler arranged al- 
ready in June a very good exhibit of sherbet 
glasses, along with which he included some 
dainty hand-painted luncheon menus, which 
included reference to various sherbets. 
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Jewelry and the Vacationist 





I? is always possible for the jeweler to 

develop a little éxtra business when he 
goes out for it, business that normally 
would not be probable. 

Here we have the days- coming when 
people are ‘thinking of, and soon will be 
wending their various ways to, vacation. 
What does this fact signify to the jeweler? 
Is it something to be lost sight of? No, it 
should promise business for the jeweler, if 
he will only do some reminding in time. 

When people prepare for their vacations 
‘they naturally purchase many wearables and 
articles to use on the occasion. This of 
course includes jewelry also, and for that 
reason the enterprising retailer will take 
necessary steps to receive his share of the 
possible trade. Another. thing to bear in 
mind, many about-to-be-vacationists can be 
induced to purchase jewelry for the special 
occasion, when ordinarily they would not 
think of the matter. 

How is the jeweler to attract some cf 
this possible trade to his doors? This, re- 
member, is a timely proposition, and, al- 
though it is always better late than never, 
it is wisest to start in very early, and that 
means right now. Many jewelers retain the 
names and addresses of their customers, 
which of course provides them with a list 
to use when special sales are about to be 
launched, and such a list should come in very 
handy for the matter in mind. 

Write your prospects regarding this pos- 
sible trade, reminding them about buying 
jewelry in time for their vacations. If you 
have no list desirable names and addresses 
can be procured readily enough, through 
such sources as men’s and women’s clubs, 
and similar activities, as can be secured the 
names and addresses of pupils from the 
neighboring schools, The possibilities here 
are only limited by the effort put forth and 
the number of people to whom you will cater. 

You might write special letters to the men, 
and special appeals to the women, applying 
the same course relative to the letters in- 
tended for the children, although this is not 
exactly necessary. A specific appeal is more 
effective, however, for it is particularly in- 
tended for the recipient, who naturally will 
be more favorably impressed. Yet either 
way, there is much possible trade in the 
offing for the jeweler if he decides to take 
a hand in it. 

What sales to suggest? There is the mat- 
ter of watches which should find an in- 
creasing demand with the approach of the 
vacationing season. Stress the advisability 
of providing oneself with a sturdy reliable 
watch; many people will react—to your 
profit. Necklaces, rings, brooches, and such 
pieces of jewelry, should find favor with the 
women. You have many suitable articles 
now for children, and the opportunity before 
you should help you turn more of them. 
Cigar-holders for the men; in fact, suggest 
such articles for purchase that your prospect 
is certain to be interested in. Much trade 
will be developed because of the vacationing 
season, anyway, but. much of the business 
can be attracted to your doors by calling at- 
tention to the subject in time. Send out a 
number of letters, at stated intervals, while 
your opportunity continues promising.—F. 


V. FF. 
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QUICK SALES 
GOOD PROFITS 


From these La Cross sets! 





PD EALERS and jobbers everywhere are 
enthusiastic about this year’s line of 
La Cross Manicure Sets. 

Their growing popularity and ready sale- 
ability make them particularly attractive to 
the dealer who must give his customer depend- 
able merchandise and at the same time make 
a satisfactory profit! 

A special assortment of the most popular 
sets has been arranged, so that every La Cross 
dealer may have an attractive variety at a 
small outlay of money. This is assortment 
No. 6 made in standard white handles, and 
in shell, amber, ivory on amber and shell on 


amber. 
eee $65.00 
Retails at ..... 112.50 


42% on selling price 
Smaller assortments at $43.65, $27.65 and $13.30. 


Ask your jobber for one of these assort- 
ments. If he cannot supply you, write us 
direct. 


SCHNEFEL BROTHERS 
Newark, N. J. 


LaGross 


MANICURE 
IMPLEMENTS and SETS 


+ 


HANA AAA 
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THE EASIEST TO ASSEMBLE 


Ring Findings 


that typify the very 
latest fashions in 


18 Karat White Gold 
Platinum 


and all other colors and karats 
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A Few of Our Side Pieces. 


Made to Meet the Requirements of Particular 
Ring Manufacturers 


14 Karat Finding Co., Inc. 
64 Fulton St. New York 











NNUAL UAL 











Real Stone Necklaces 


Reproductions of Egyptian Vogue 
Carnelian, Lapis, Turqueise, Amber, Jet 


also 
Latest Creations in All Stone Combinations. 


BORRELLI & VITELLI 


15 West 34th St. 















































42 Walnut St., Newark, N. J. 
MAKERS OF 
Ladies’ Fancy 20K. White and 14K. Green 


Gold Stone Rings and Diamond Mountings. 
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How to Increase the Efficiency of 
Your Selling Staff 





Summary of speech by Ralph L. Wood, Principal in the School of. Salesmanship, Inter- 
national Correspondence Schools, Scranton, Pa., at 10th Annual Convention of the Connecticut 
State Retail Jewelers’ Association, Bridgeport, Conn., April 24, 1923. 














AS I begin my remarks I can think of no 

better introduction to my subject than 
a statement by W. R. Hotchkin in his Man- 
ual of Successful Storekeeping. He says: 
“To me, the salesman holds the same posi- 
tion, in the distribution of the world’s prod- 
ucts, as the hand on the watch does in the 
telling of time. Of what use is all the skill 
of the watchmaker, the delicate adjustment, 
the finely tempered steel, and the carefully 
set jewels that hold the action so perfectly. 
if there are no hands on the face of the 
watch to tell the time that all these facilities 
are combined to indicate with absolute ac- 
curacy? Or what good is the interior mech- 
anism if the hands of the watch are bent or 
broken? The hand of the watch is the only 
thing that the user sees. The salesman is 
the only person that the customer sees. The 
sale depends upon the knowledge, skill, tact, 
courtesy, and all-round ability of the sales- 
man.” 

I come before you today primarily as a 
teacher and also as an enthusiast. I am an 
enthusiastic believer in the efficacy of train- 
ing in salesmanship, and this is natural, for 
I have been devoting myself for yseveral 
years to teaching salesmanship, and I know 
from the testimony of countless students that 
proper training can produce results. To me 
it seems it is one of the strangest paradoxes 
in modern business practice that merchants 
will spend thousands of dollars every year 
in advertising to get people into their stores 
and then spend practically nothing to make 
sure that they are well served. I believe 
that the proper training of retail sales peo- 
ple is going to become more important in 
the eyes of progressive merchants during 
the next few years because I think there is 
a growing realization of the fact that good 
service (which depends largely on training) 
is an important element in a successful re- 
tail business. 

It has been said that there are only four 
ways of building a business: The first is 
good merchandise, the second is the right 
kind of store location, and third is adver- 
tising, and the fourth is unusual service on 
the part of sales people. Contrast the atti- 
tude of the average traveling man towards 
his customers with that of the average retail 
clerk toward the customers that come to him 
to buy. A successful traveling man will 
tell you frankly that over half of his busi- 
hess comes from the influence of his own 
live personality, and because good selling 
Personality is important in retail as well as 
® road salesmanship. I believe that con- 
sideration of the factors that enter into a 
good retail selling personality should occupy 
4 Prominent part in a training program. 

What are the essential factors in the per- 
sonality of a successful retail salesman? 
érhaps we may take as a basis the analysis 
Used by a large department store, which 
Tates its sales people 50 per cent. for net 





sales and 50 per cent. for the aggregate of 
the following qualities: 

Health, appearance, manner, initiative, in- 
dustry, accuracy, loyalty, co-operation, re- 
sponsibility and knowledge. 

An analysis of these qualities subdivides 
them something like this: 

Health; Regular in attendance, healthful 
appearance, erect of posture, vigorous’ in 
daily work, alert in mind. 


Appearance: Businesslike, dress accord- 
ing to requirements, hands and teeth well 
cared for, hair neatly arranged, clothing 
well brushed and neat. 


Manner: Smiling, courteous, interested, 
tactful and persuasive, voice pleasant and 
speech correct. 


Initiative: Introducing merchandise not 
asked for, making extra efforts to please cus- 
tomers, originality, finding things to be done, 
suggesting ways of improving service. 

Industry: Serves customers promptly, 
good at stockkeeping, in department as much 
as possible, always on time in department. 

Accuracy: States facts ‘correctly, system- 
atic worker, observes rules of the house, 
fills orders promptly, minimum of errors. 

Loyalty: Speaks well of the house, does 
nothing to reflect discredit, offers construc- 
tive criticism, does everything possible to 
help the business, willirig to stay late when 
necessary. 

Co-operation; Saves expense when pos- 
sible, willing to straighten out mistakes, will- 
ing to assist in other departments, assists 
fellow workers in own department, willing 
to assist with other work along with regu- 
lar duties. 

Responsibility: Willing to assume it, 
careful in making and keeping promises, 
avoids mistakes, does work satisfactorily, 
good stockkeeper. 

Knowledge: Thorough knowledge of stock 
and of store system, familiar with location 
of departments, knowledge of store adver- 
tisements, knows steady customers. 

On the basis of this rather detailed analy- 
sis a program can be built up that will be 
sure to produce results. Perhaps the best 
way to carry out such a program is to have 
occasional “get-together meetings” of the 
sales people in your organization. 

First, as a rule, it is better that these 
“get-together meetings” should take place 
on the employer’s time. No matter how con- 
scientious and interested in his work an em- 
ploye may be, he is likely to resent your as- 
sumption of the right to use for this pur- 
pose time that he feels belongs to him and 
not to you. At any rate, start these “get- 
together meetings” on company time. Then, 
after the idea is well launched, and you feel 
that interest is aroused, try the experiment 
of making the meeting a semi-social affair. 
For instance, invite your staff out to lunch, 
or arrange for an evening -entertainment, 
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which will combine business and social fea- 
tures, ; 
Second, be sure to avoid giving’ the im- 
presSion that these meetings are hela for 
the purpose of lecturing or criticisihg. It 
is true that part of the prograrh may be 
properly devoted to a discussion of ways and 
means of avoiding mistakes; but you will 
find it better to have these points brought 
up by the employes themselves, as far as 
possible, ‘e 
Third, bring out strongly at the very out - 


* set the idea that your purpose is to take your 


workers into your confidence. Explain to 
them that you desire to give them a clearer 
insight into your plans and policies. Tell 
them that you feel that the success of these 
plans depends greatly upon their co-opera- 
tion. Make them realize their importance 
as a part of your organization. 

Fourth, impress upon your staff the im- 
portance of these meetings by having them 
regularly. Be sure to be at each meeting 
yourself, and furthermore, come prepared 
to make the meeting worth while. Have a 
definite program laid out, and be ready to 
take a leading part in discussion, or better 
still, to draw out the opinions of others, so 
that there may be a free interchange of ideas. 

“Get-together. meetings” will establish a 
spirit of intelligent, enthusiastic co-operation. 
Try out the idea. 





Store Lighting 





Edited by Ralph L. Wood, Principal, School of 
Salesmanship International Correspondence 
Schools, Scranton, Pa. 
[NEFFECTIVE store lighting—the wrong 

arrangement or the wrong use of lights, 
causing either a gloomy, glary, or cross- 
lighted effect—is to be very carefully avoid- 
ed, because of the way it detracts from the 
general appearance and pleasingness of store 
surroundings and because it tends to show 
off your merchandise to poor advantage. 

The science of lighting has advanced 
very rapidly in the past few years, and 
lighting engineers who have made a specialty 
of store illumination have worked cut in 


detail systems of lighting for meeting 
almost every store requirement most 
effectively. 


The chief point we make here is that of 
the importance of proper lighting both for 
its general effect, its effect on the display 
of your goods and its effect on your lighting 
bills. 

We would also emphasize the fact that 
all lighting companies either themselves 
employ or command the services of an ex- 
pert on store lighting, so that if you will 
take your own particular store lighting 
problems to them, they will almost always 
be very glad to make specific recommenda- 
tions as to the typeof lighting you should 
employ in your store, and how to place 
these lights so as to get the maximum value 
for the least lighting cost. 








Fred Halter, St. Louis, Mo., reported 
that two young men, one armed, recently 
entered his jewelry store and forced the 
clerk who was alone at the time to lie on 
the floor. The robbers then proceeded to 
rifle the place with the result that about 
$975 worth of diamonds, wrist watches and 
cash were stolen. 
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Make Your 
Display Windows 
Pay Your Rent 


It can be done! It has been done scores » 
of times. Successful merchants in many 
lines of business have told us that the 
profit from extra sales brought in by 
their Kawneer Solid Copper Store Fronts 
more than paid the rents on their stores. 
YOU can do the same in YOUR OWN 
BUSINESS. 


Besides displaying your merchandise to 
the best possible advantage, thus bringing 
you added sales and profit, your Kawneer 
Front will reflect the character of your 
store in a new and pleasing way. Your 
business will take on added prestige. You 
will be marked as a merchant who 
believes in quality first. 


Free Book Shows How 


We have prepared an interesting booklet 
showing designs of Kawneer Fronts which 
are pulling sales for retailers in every line 
of business. Some of these designs will 
build sales for YOU. A copy of this 
booklet will be sent you without obliga- 
tion. Attach the coupon below to your 
letterhead and mail in today! 


awnee 
wneef 


. STORE FRONT 
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Gentlemen:—Please send me a copy of your latest 
Book of Designs. 


Name 
Address 
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The Bow-Knot 


2430 


Samples Sent Upon Request 


y_-N Unassembled 


One-Piece Shank 


SIMSON BROS. 


125 Canal St. New York 
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162 Fulton St.. New York City . 
Single Stone Rings, With and [jf 
Without Diamonds a Specialty [ip 


Most Original Styles Always on Hand 








* Engraved Reproductions ¢ Actual Hand Work” § Boston, Mass. 











MILLER & RICK | 
Electro-Plating and Coloring 


Mesh Bags —- and_Refinished 
Jewelry and Silverware Repairing 


Tleobene 43 John Street, New York City | 
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Inviting Atmosphere in This Store 








Written Expressly for The Jewelers’ Circular 














O RIGINAL methods of putting customers 
in an atmosphere of intimacy and ele- 
gance supremely suited to develop trade 
among the most fastidious has resulted in 
giving Edward E. Petrie & Co., Indianapolis, 
a jewelry shop that is unique. The shop is 
carpeted in blue velvet and is furnished so 
exquisitely that one hardly would recognize 
it as being a mercantile establishment. Ed- 
ward Petrie, a native of Paris, France, is 
active manager of the shop which was opened 








room—only 17 x 35 feet—an appearance of 
spaciousness as well as elegance. Comfort 
is the predominant note. A customer enters 
the shop and immediately is prompted to 
be seated. If the jewelry on display be- 
neath his elbow does not occupy his atten- 
tion he may inspect paintings by Carl C. 
Graf, an Indiana painter who has gained 
national prominence largely through his 
scenes from the hills cf Brown county, In- 
diana. Mr. Petrie has donated his wall 





THE “HOMEY” STORE OF EDWARD E. PETRIE & CO., INDIANAPOLIS, IND, 


recently on the second floor of a new office 
building in the Hoosier capital. 

The outstanding feature of the shop is 
the fact that it contains nothing in the way 
of equipment that resembles the wall or 
counter show cases. In place of these are 
five table show cases designed by Mr. 
Petrie especially for use in his shop. An 
electric lamp of decorative design on each 
table serves to light the display. 

Application has been made for patents on 
the table. The patentable features are set 
forth as being the glass case, measuring 
2.x 42 x 12 inches, that constitutes the 
top, and a surplus stock cabinet that is at- 
tached to one corner of the table under the 
show case. The form of the table permits 
four persons to be seated comfortably for 
the purpose of inspecting the displayed 
goods. The side of the table on which the 
Surplus stock cabinet opens is designed for 
use of the salesman. The show case on 
oa - opens by means of a sliding glass 

el. 


Thus Mr, Petrie has given his small 





space for the display of three of Mr. Graf's 
pictures which are richly framed and ready 
for immediate sale. Only three are on the 
walls at a time, and nothing shown to in- 
dicate they are for sale. 

The show cases are lined with blue velvet. 
Heavy blue draperies in harmony with blue 
carpet, close the entrances to the workroom 
and diamond room which are on either side 
of the front of the shop. Blue draperies and 
lace curtains cover the windows that extend 
across the entire front while between the 
workroom and diamond room is a small 
table on which appropriate pieces of orna- 
mehtation are placed. Prominent on the 
center window is the shield of the city of 
Paris which is the trade mark of the com- 
pany. The walls and furniture of the shop 
are finished in a blue-gray tint. 

Mr. Petrie’s idea of a table show case 
originated in his father’s wholesale estab- 
lishment in Paris. The elder Mr. Petrie 
evolved a low counter with display top along 
one side of which customers were seated in 
the usual uncomfortable position arising 
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from having the knees against a board. By 
his modification of this arrangement the son 
has made it possible for a clerk to serve 
from one to three customers in a comfortable, 
chatty manner with his displayed stock in 
plain view and his surplus stock close at 
hand in the cabinet. 

Edward Petrie was born in Paris and 
received his education there. Employment 
with Tiffany of New York, together with 
16 years spent as manager for Julius C. 
Walk & Son, of Indianapolis, has thoroughly 
grcunded him in the rules of American 
business. To these he adds the charm of his 
native French manners in the promotion of 
good will for his establishment. 





Hard Work Means Success 


Shaye is nothing succeeds like success. 
Success can, and generally is, judged by 
appearance—the externals. No man can 
look into your pockets, but every man sees 
your qualities and general outward appear- 
ance, 

A successful man wears a smile—not a 
grin of a kind that won’t come off, or one 
that makes a man look like a monkey— 
but he has a smile in his eyes and a feeling 
of good will toward all the world. 

Success is not a matter of dollars. It 
is your attitude toward yourself, and all 
the rest of humanity. If you feel success- 
ful—you are, and you can grow in the right 
direction. A fellow who regards himself 
as a failure never can be anything else. 

You can cultivate the feeling of success 
and acquire its habits. Begin by comparing 
yourself with the fellow who has not done 
as well as you, and figure out how much 
more you have done than he. 

Do not begin by comparing your lot with 
the fellow who is far better off. Study 
him and find out why he is better off. Then 
imitate him by developing your own in- 
dividuality—not parrot-like imitation of 
speech, or ape-like- imitation of his facial 
expression. 

The first essentials of success are work 
and cleanliness. 

The first essentials of failure are worry 
and lack of cleanliness —Novelty News. 








A Correction 





LANCASTER, Pa., June 5, 1923. 
Editor, Jeweters’ Crrcutar WEEKLY, 

New York. 

Dear Sir: In the report of the Educational 
Committee of the Horological Institute of 
America, given you at Washington and 
published in the issue of May 16, the name 
of Mr. H. R. Playtner appeared on the list 
of signatures to the report. 

There was, it has appeared since the date 
of the report, a misunderstanding as to dele- 
gated authority in this case, and Mr. Playt- 
ner, who was not at the meeting in Wash- 
ington, desires me to write you for publica- 
tion the statement that he had not intended 
that his representative should sign more than 
his own name to the report. Mr. Playtner 
desires that his name be considered as not 
among the signatures to the report. 

Very truly yours, 
J. J. Bowman, Chairman, 
Educational Committee, Horological Insti- 
tute of America. 
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Make your Store a “Headquarters for Gifts” 


Every jeweler knows that gift purchases 
constitute by far the largest part of his 
business. 

If the people of any community can be 
made to think first of the jeweler and his 
wares when they contemplate the purchase 
of gifts, a larger and more steady volume of 
business would flow to the jewelry stores 
of that community. 

Here is an idea that brings a steadily 
increasing “gift business” to the merchant 
who uses it. 

A neat card is printed, which just fits an 
ordinary envelope. On the card are spaces 
for name, address and phone number, and 
below additional spaces for names of 
relatives and friends with date spaces beside 
each one to indicate time of birthdays, 
anniversaries or other occasions. 

The card and a stamped return envelope 
are sent with a letter from the jeweler to a 


list of selected names of substantial people, 
particularly the business men and executives. 


The letter points out that birthdays and 
anniversaries are often forgotten and if the 
reminder card is filled out and returned to 
the jeweler he will file it carefully and 
remind the sender a few days in advance of 
the dates shown on the card. This carries 
no obligation to buy a gift of jewelry, but is 
just a clever and valuable service that the 
average person is glad to receive. 


It is just such business thoughtfulness 
simply expressed that develops additional 
sales for aggressive merchants when their 
competitors are sitting still waiting for 
business to hunt them up and complaining 
that the world has gone to the dogs. 

If you would make your store a “Head- 
quarters for Gifts” in your community, try 
this plan. 


=m June 6, 1923, 


THE WADSWORTH WATCH CASE CO. 
“Makers of Watch Cases Exclusively” 


DAYTON, KENTUCKY 


OFFICES 
New York Chicago San Francisco 
17 Maiden Lane 31 N. State Street 150 Post Street 


NOTE: Illustrate your advertisements with watches. Electrotypes of various styles of watches will be sent free to any 
jeweler. Order by number. Write for our big catalog sheet of watch cuts, advertisements, movie slides, etc., free on request. 
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The Horological Questionnaire 





Written Expressly for The Jewelers’ Circular by Lester B. Pratt 

















Autuor’s Note—Realizing that there is a scarc- 
ity of competent watchmakers employed or en- 
gaged in the jewelry business, this article is writ- 
ten at the request of the technical editor for the 
purpose of interesting the younger generation in 
the selection of watchmaking as an occupation. 
Among the mechanical occupations, watchmaking 
stands pre-eminent as a clean, profitable business, 
diminating the monotonous routine of many other 
lines. The watchmaker has invariably been hon- 
ored as the highest exponent of human mechanical 
skill, and delicate precision instruments of every 
description come within the scope of the watch- 
maker’s ability. It would be impossible to operate 
our vast industrial system without the aid of 
accurate time pieces. Strictly speaking, the name 
“watchmaker” is a trade misnomer, as_ watch- 
making generally comprises the manufacture of 
watch movements. However, the name, ‘“watch- 
maker,” in the jewelry business, is invariably 
applied to one who repairs watches, and a com- 
petent watchmaker or watch repairer should be 
able to make practically any part of the different 
kinds and models of watches now in use. 

If the remarks contained in this article are ‘‘old 
stuff” to the competent workman, we trust that 
it will be considered in the same spirit in which 
it is tendered, viz.: that of interesting and im- 
parting information to the beginner.—L. B. P. 





(Continued from Technical Issue of May 2) 


_Question.—Assuming that the pivot pol- 
isher has been assembled, how shall we pro- 
ceed to mark the index divisions around the 
edge of block C? 
Answer.—It is quite a task to mark 360 
divisions around the edge of the block. The 
index might be dispensed with, but we be- 
lieve that the careful workman would prefer 
such an attachment properly indexed, as 
there are many cases where we wish to 
duplicate a certain part or obtain a certain 
faper, and if the required angle is known, 
t's a simple matter to set the index at the 
Proper degree to obtain the taper we wish. 
We must have a center line on block B 
'0 coincide with the O on block C. This 
center line should be placed on block B at 
4 Point exactly in the center of the base. 
MS point may be easily found with the 
dividers. Then we place a small square on 
the base and mark the line with a smooth, 
founded (not sharp) scriber. As this line 


ne coincide with the O on block C, it fol- 


ows that we must set the spindle exactly 


at right angle with the lathe bed, previous 
to marking the O line on block C. To set 
the spindle in this correct position, we will 
place the pivot polisher in position on the 
shoe and lock it securely. Then we place 
a large copper lap on the pivot polisher 
spindle. The lap should be at least one and 
one-half inches in diameter and should run 


- 
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absolutely true on the face. We also place 
a rod between centers in the lathe. This rod 
should be absolutely true and of uniform 
diameter throughout. It is obvious, that if 
we bring the lap up against the rod that we 
have an excellent means of setting block C 
exactly at right angles with the lathe bed, 
and consequently, the work which may be in 
the lathe head. When we have obtained the 


proper setting, then we simply use the square 
and scriber and mark the line on B and C 
to coincide. 

Then we may disassemble the pivot pol- 
isher and mount block in the lathe head so 
it will run dead true. 


If we have a bezel 


chuck that will answer this requirement, we 
may use it. If not, then we use a cement 
block large enough to cover block C, and 
cement C in position so it will run true. In 
either case, the bottom of C should be to- 
ward the front of the lathe head. 

For the purpose of indexing C, we shall 
require an index plate with 360 divisions 
and attached to the lathe head. To mark 
the divisions accurately and so they will 
present a uniform appearance, we may make 
a special scriber with a smooth, rounded 
point and use this scriber in the slide rest. 

As some of the divisions are made longer 
than others (for instance, every tenth divi- 
sion), we may use a stop on the slide rest 
to limit the stroke. Then we may set the 
stop for the long strokes, 10, 20, 30, etc., and 
mark these first... When the, long strokes 
have been completed, then we set the stop 
for the short strokes: or lines and mark all 
of the divisions for this stroke. Usually, in 
such cases, we make the long strokes the 
full width of the edge and the short strokes 
are half the width. This makes a good ap- 
pearance and also allows ample room for 
marking the figures to indicate the degrees. 

Question.—Where can steel figures be 
obtained that are suitable for marking the 
divisions on the edge of the block? 

Answer.—Steel figures of any size may 
be obtained from supply houses. However, 
we found it much better to make the figures 
required for this purpose. It is not a hard 
task and any first-class workman should be 
able 40 make ‘stfitable figures that will be 
better adapted to this. particular purpose 
than anything that is obtained in the regular 
line. 

The stock that dental burrs are made from 
is most excellent steel for making the fig- 
ures. Our first step will be to obtain some 
old burrs and anneal them. Then we clip 
off the burr end and also the opposite clip 
end of the burr, making all of them about 
the same length. Grip these blanks in a wire 
chuck and face off the ends and make the 
end for the figures .025 in diameter by about 
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the same in length. If the ends are sized 
in this manner, all of the figures may be 
made practically the same size. 

If we hold these blanks in a small pin 
yise, we may cut the figures with a graver, 
bearing in mind that they must be cut just 
the reverse that they are to stamp. The cir- 
cles of the 2, 3, 5, 6, 8, 9 and 0 may be easily 
formed with a small, flat drill set in the 
screwdriver blade. This drill is made with 
rather a long point, so it will cut well into 
the blank and allow the proper relief. A 
little practice enables us to make such fig- 
ures in a short time and they will be found 
very useful for many jobs that require such 
small figures. 

When the figures have all been properly 
cut (we may try them on a piece of sheet 
lead to determine the appearance), then we 
may harden them by heating the end to a 
full, cherry red and quenching in cottonseed 
oil. All that we need to harden is about 
one-quarter of an inch at the end, as the 
acting point is all that is required and there 
is less risk of breakage. 

The next step will be to place the figures 
in a chuck and grind a short, flat surface 
near the end, parallel with the length and 
squarely at the bottom of the figure. 

This flat surface is really to be used 
as a guide in the special holder that we will 
use for stamping the figures in the block. 
The flat surfaces may be suitably ground 
and all of them the same proportions if we 
lock the lathe head in the proper position 
with the index pin, then use the traverse 
grinder for grinding the flats. 


Question.—How shall we proceed to make 
the special holder that ts required for stamp- 
ing the figures? 


Answer.—The special holder is very easily 
made. It is simply a brass cup recessed to 
fit over block C, loosely. The edge of the 
brass cup should be about one-sixteenth of 
an inch in thickness, the bottom thickness is 
immaterial. Then we hard solder a short 
piece of quarter-inch brass rod on the edge 
of the cup and upright, as a handle would 
be. This rod should be drilled through the 
end to take the steel figures and hold them 
upright or radial with the center. A small 
hole should be cut out at the intersection 
of the rod and cup to facilitate placing of 
the block for stamping the figures. The bot- 
tom of the hole in the rod should be closed 
to engage the flat part of the steel figures. 
A hole should be cut out of the bottom, also, 
to enable us to turn the block around in the 
cup. Fig, 74 illustrates the special holder, 
with a steel figure in position for stamping. 

In stamping a block or index of this type, 
we do not stamp all degrees up to 360. The 
0 is stamped on each side diametrically op- 
posite. Then the figures are stamped from 
0to 90 in each direction from the 0. Fig- 
75 illustrates the proper method of stamping 
stich indexes, 


Question.—What type of idler pulley 
stand is required in connection with the pivot 
polisher ? 

ANswer—We have previously described, 
this series, an idler pulley stand which 
may be used, either in connection with the 
‘averse grinder or the pivot polisher. At 
¢ left, rear end of the pivot polisher, we 

ll and tap a hole for % by 40 threads. 

the idler pulley stand is threaded on the 

» We simply screw the end into this hole. 


in 
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The pulleys may be raised or lowered or set 
in any direction as required. 

QuESTION.—Assuming that the work has 
been completed on the pivot polisher, how 
shall we proceed to finish it so that it will 
not get rusty or spotted from handling? 

Answer.—All tools or attachments that 
are made of steel or brass, should be either 
nickel plated or lacquered to preserve the 
original finish. An attachment of this type 
which is made of steel, should be. nickel 
plated, while brass goods may be either 
nickel plated or lacquered. It is not a dif- 
ficult matter to nickel plate the pivot pol- 
isher and a good finish will last for years 
and always have a fine appearance, 

Such work must be properly prepared for 
pickel plating. All sharp corners should be 
made smooth and slightly rounded, other- 
wise the nickel is liable to peel. Some parts 
can be swung in the lathe and polished 
smooth with fine emery paper, while others 





( 














° q t}o 
LUTE \ 


Fic. 75 


— 
pene 





may be polished on the regular polishing 
lathe. In either case, the finer the polish- 
ing is done, the better will be the final finish. 

QuesTIon.—How can we make a nickel 
solution that will be suitable for plating the 
parts of our pivot polisher? 

Answer.—An excellent nickel solution 
may be made to the following formula: 


WE siiiscnces ccmesicasiinn 1 gallon 

Double sulphate, nickel and am- 
GE ddorcdcceieessxedsa 1 pound 

I OUR kde wstencedecdes 4 dwts 


A small nickel anode is used with this so- 
lution and the necessary current may. be 
supplied with either wet or dry batteries. 
The best results are obtained in nickel plat- 
ing with a weak current and one to three 
batteries will furnish ample current for such 
plating. 

—All work, previous to plating, must be 
thoroughly scoured with wet pumice stone 
powder, then dipped in a hot potash solution, 
rinsed well in clean water and placed in 
the plating solution at once. Spindle holes 
should be plugged with small corks, other- 
wise nickel will be deposited and must be 
removed. When plating such work, if the 
work turns black or dark while plating, it 
is a sure indication of too strong current. 
The current should be regulated so that the 
work will assume an even gray tone while 
plating and then run for one to two hours. 

After removing the work from the solu- 
tion, it should be well scrubbed with wet 
pumice stone and then buffed to a high 
finish. 


(To be continued.) 








Burglars who attempted to break a safe 
in the store of Bayles, The Jeweler, Chil- 
licothe, Ill., recently, failed in their attempt 
to obtain a large amount of money known 
to be contained in. the safe, but escaped 
with an assortment of jewelry taken from 
the show cases. They obtained three watch 
bracelets, 12 fountain pens, 10 gold and 
silver pencils and 12 single set rings. The 
men entered through a window in the rear 
of the store. 
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Some Observations on Switzerland 





Correspondence of Major Paul M. Chamberlain of 
Chicago, While in Switzerland 


Technical Editor, THE JEWELERS’ CIRCULAR: 


Dear Sir: It was the writer’s intention 
to follow his first letter with others and 
several were written but uncompleted be 
cause of some desired data. He then 
decided to make only notes and write at 
his leisure. Both methods have their draw- 
backs, but it is hoped that the following 
observations may be of interest, even 
though fragmentary and far from doing 
justice to the many places and people 
visited. 

Each watch making centre in this coun- 
try, and there are quite a number, has its 
own characteristics. I desired to visit 
Bienne especially to learn more about the 
Jurgensen watch which for so many years 
was made at Locle—as of Copenhagen and 
which in the American market occupied a 
commanding position. 

The carly Jorgen Jurgensen was of 
Copenhagen, as was his son Urban, who, 
studying with master horglogists in 
Switzerland, France and England, became 
one of the leading horologists of his time. 
His son, Jules, settled at Locle, the birth- 
place of his mother, who was sister of 
Frederic Houriet, one of the great watch- 
makers of Switzerland. At his death in 
1877 he was succeeded by sons Jules and 
J. Alfred, who died, respectively, in 1894 
and 1912. The widow of J. Alfred Jurgen- 
sen carried on the business until 1919, when 
she sold it to the firm of Ed. Heuer & Co, 
an old established firm at Bienne. 

At the new Maison Jules Jurgensen I 
found the Jurgensen atmosphere with diplo- 
mas, medals, portraits, regulators, chronom- 
eters, metalic thermometers, models of 
escapements made by the hands of Urban 
and Jules and many unfinished, as well as 
finished, complicated watches too bulky for 
the present demand. A little sentiment is 
prettily recorded in a pair of delicate scales 
made by Urban in which he used hair of 
his fiancée for suspending the pans. 

The present owners have, to a most 
unusual degree, adopted the traditions of 
the house and with modern calibre are 
making a fine Jurgensen quality at Le 
Sentier, a centre for fine and complicated 
watches. In Bienne, also, is the widely 
known Omega watch factory. The variety 
of their movements and cases exhibit a most 
astonishing aptitude for meeting new de- 
mands. There is also a Gruen factory in 
Bienne. 

The watch making of this district is quite 
in contrast with that of Geneva and while 
many excellent watches are turned out, 
there are many concerns which cater to 
buyers whe will pay only insufficient prices. 

In La Chaux de Fonds is to be found a 
most flourishing school of horology where 
M. Paul Berner, who is widely known as 
an eminent horologist and _ successful 
teacher, brings, with the aid of a fine corps 
of assistants the traditions of the passing 
generation in rational step with the chang- 
ing requirements. Mr. Berner was a young 
watchmaker in Geneva when Albert H. 
Potter, of Chicago, was making his watches 
there and told the writer that at that time 
he had made some show piece for the horo- 
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logical school, which was admired, but that 
he dared not show it to Potter, so keen and 
searching were his criticisms, also that it 
was considered an honor to Geneva to have 
such an able artist, even though his pieces 
did not secure honors at observatory trials. 

The schoo! has a fine museum of watches, 
clocks, tools and _ several pieces of 
automata, some of which weve made by the 
famous Jacquet Droz, who, in Spain, at the 
invitation of her king, was forced to leave 
because of the charge of sorcery. 

An amusing thing happened a few days 
after the writer had seen at the museum 
a bird cage with two birds singing with all 
the appearance of real birds—a creation of 
Jacquet Droz; at the home of M. Henri 
R. Dryfus, replete with interesting collec- 
tions of art and horology, the writer re- 
marked that he could almost be made to 
believe that the canary singing in its cage 
was an automaton. Mr. Dreyfus stepped to 
the cage and pulled the string which 
silenced the canary which was not a canary 
but an automaton ! 

The use of museums is better understood 
and appreciated in Europe than in America 
—taking the instance of watches for ex- 
ample. The more general museums give 
great prominence to beautiful enamel 
watches and examples from famous makers, 
while the schools of horology give promi- 
nence to the movements, showing not only 
examples of exquisite work but to all sorts 
of variations in calibre and escapements. 
The students acquire almost unconsciously 
the “seeing eye” which forms the judgment 
of what is best and avoids the costly ex- 
periments’ with monstrosities such as have 
wrecked more than a dozen American 
companies. 

No horolegist of the present day has done 
more for exact chronometry than Paul 
Ditisheim. It was the writer’s privilege to 
spend the greater part of three afternoons 
with this genius and savant. His close 
team work with Dr. Guillaume and _ his 
experiments on steel alloys and with makers 
of balances and springs employing steel 
alloys, has produced chronometric precision 
through the range of temperature and 
barometric variation which is marvelous. 
His experiments on air friction, the effect 
of change of atmospheric pressure, cen- 
trifugal force and temperature influence 
have made possible his accomplishments. 


One of his finest models of marine chro- 

nometer is with going barrel, lever escape- 
ment stem wind and prominence to the 
sweep seccnd hand marking fifths of a 
second, 

Along quite different lines two brothers 
of the horologist are producing exceptional 
Products ; Henri Ditisheim in his factory of 
“Chevron” is producing pendulettes or small 
tasel_clocks, which revives the famous 
ttamel industry in gems of taste and per- 
fection of work which would be impossible 
for any but an artist and antiquarian of his 
iusual qualities. 

Georges Ditisheim is reviving the indus- 
tty of the famous Neuchatelois type of 
mantel clock and allied new creations of a 
ype of painstaking care which is suggestive 
ot the period when artists vied with each 

er to produce the best possible rather 
than how cheap. 
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Many factories visited in La Chaux de 
Fonds showed an interesting mixture of 
American factory methods combined with 
the earlier Swiss methods of individual 
handiwork and parts made by specialist 
factories where the multiple process are 
carried out with efficiency warranted by the 
large bulk of output. 

The factory of Blum Freres who make 
the Rythmos watch was an_ interesting 
example of a factory making the complete 
movement, dial and the finishing of the case. 
The interchangeable system is adhered to 
with machinery especially designed for a 
not very large output but exceptionally well 
executed. For “Geneva quality,’ however, 
one firm in this city, Jean Weil & Co., have 
their Casy watches finished in Geneva, 
where they turn out a line of their model 
watches which make a fine showing in the 
official certificates issued by that city. 

In the little city of Locle, not far from 
La Chaux de Fonds, are many fine work- 
men and several large factories together 
with a flourishing school of horology. At 
this school is Prof. James C. Pellaton, who 
makes’ a limited number of tourbillons of 
the same exquisite quality which made his 
father famous and ‘for which two years’ 
notice is required for delivery. The writer 
was tcld by several people not of Locle that 
when Prof. Pellaton retires it will no longer 
be possible to get this interesting and beauti- 
ful form of escapement well executed. 


In Locle is the establishment of Georges 
Perrenoud, who specializes on escapements 
and which is equipped for and manufactures 
more than a majority of the fine escapements 
of the world, a good many of which are 
found in several fine American watches. It 
is claimed that no watch factory can pro- 
duce the fine product at equally low cost. 

At the Zenith watch factory the writer 
found pleasure in being shown their auto- 
matic machinery by Mr. Hunziker, its de- 
signer, and who speaks good “American,” 
having some years ago been employed at 
Pratt & Whitney’s, in Hartford, Conn. The 
Zenith is a very widely advertised watch 
in Europe and is deservedly popular as a 
medium-priced watch. 

The House of Ulysse Nardin is interest- 
ing for the maintenance of an old and 
honorable concern making marine chro- 
nometers, gentlemen’s watches and wrist 
watches, all of a fine grade. 


In Geneva the writer had occasion to go 
frequentiy to Stern Freres, makers of dials 
which excel in beauty and excellence any 
made elsewhere. Many of their beautiful 
dials are used by American manufacturers 
but it is unfortunate that more people do 
not know what beautiful gems of art can be 
had to adorn their watches, exquisite minia- 
tures painted on ivory by artists of great 
skill, are among their specialties. The most 
up-to-date methods of enamel and metal dial 
making are employed as well as individual 
methods which cannot be duplicated by 
machinery. It was the writer’s privilege to 
see some dials in process under the skillful 
hands of one of the partners by processes 
used by his father and grandfather which 
cannot be done by machinery. Roman 
figures are put on in blocks of black and 
the white spaces scraped away. 

Tt is the impression of the writer that 
America leads Switzerland in the making 
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of watch cases of standard shapes but there 
are still made some very beautiful examples 
of the case makers art by metheds no 
longer to be found in America except in a 


few job shops. The firm of Eggly & Co. 
which does not know exactly how old it is 
beyond 1775, is now in its fourth generation 
and has no employes who did not serve their 
apprenticeship there and some who have 
been there for 55 years. In 1775 one 
Branchre severed his connection with the 
concern which has been carried on succes- 
sively by Antoine Eggly, Antoine Eggly, 
Henry Eggly and the present Antoine 
Eggly. Lachenal, president of the Swiss 
Federation, was an uncle of the present head 
of the house and the present Swiss Ambas- 
sador to the United States is a cousin. 

In any community, a need, if it is suffi- 
ciently appreciated, is usually met and in 
a measure quite in keeping with the 
appreciation. One of my most interesting 
days in Geneva was spent in the museum 
of the “Ecole D’Horlogerie de la ville de 
Geneve.” Adrienne Philippe, a graduate of 
the school, introduced the writer to’ the 
director, M. Eugene Jaquet, who is not only 
the directing head of the school but very 
much occupied on a committee for the 
standardization of Swiss watch manufac- 
ture. Of this latter it is hoped to give in 
another letter a synopsis of what they are 
attempting. M. Golay, one of the trustees, 
was so kind as to give his time for a day 
in the examination of the most interesting 
of some 1,200 specimens. It is with regret 
that the writer cannot begin to convey the 
importance that is attached to such museums 
here as an educational factor. Some of the 
watches, clocks and models are of historical 
interest but the great majority of the ex- 
hibits are old movements, parts of move- 
ments and ébauches or watches brought to 
the stage where personal work only is 
required for finishing. 

M. Jaquet kindly gave the outline of the 
school’s history and aims but as he speaks 
little English and the writer less French, it 
may be forgiven if there be errors in the 
statements. 


The school was determined on by the 
Committee of Industry of the Society for 
the advancement of Arts of Geneva in a 
meeting held Oct. 10, 1823. The first year 
saw 10 students and one teacher instructing 
the students in the making of simple and 
repeating watches in the rough and the 
course covered three years. In 1827 there 
was started a class in finnissage or finishing 
and in this year the State began giving 
assistance. In 1836 the school became. a 
municipal institution and the State aided in 
creating three new courses, one for “cadra- 
ture,” the work under the dial, and for 
escapements and one in “repassage” or 
critical examination. 


Late in 1842, the Committee of Industry 
and Commerce turned over the administra- 
tion to the Administrative Council of the 
City of Geneva. At this time the school 
had 50 pupils. In 1864 the city instituted 
a course for young ladies and from that 
time the schocl has prospered. Between 
1841 and 1879 there have been 800 students 
and previously about 200. In 1879 there 
was a new building erected four storie$ 
high and covering about half a city block! 
There was then added a course in machine 
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shop practice in part to prepare students 
for watchmaking and also for those desiring 
to work on watch making machinery. In 
1880 the school had six courses in watch 
making and one in machine shop. In 1889 
the school was reorganized on a basis which 
continued until 1916. During this period 
there was established a course in multiple 
machine making of the ébauches after the 
system Leschot. The ébauche has no parallel 
in American practice, while literally trans- 
lated “blank” it means something quite 
different, viz: the movement complete with- 
out the escapement. This later is jeweled, 
the plates and bridges finished, the train 
rounded up, the desired gilding or silvering, 
etc, done. 

In 1916 an entire change was made with 
the instituting of the following programs: 

For technician-horologer the course is 
five years, covering practical and theoretical 
accomplishment. The student produces a 
watch with observatory bulletin, a record- 
ing chronograph, a minute repeater, a 
watch of not over 25 millimeters diameter. 
During six months he works on and pro- 
duces equipment for making ébauches. 
During the course he studies mechanics, 
chemistry and mathematics through dif- 
ferential and integral calculus. 

For horologers or watchmakers there are 
several directions in which the student may 
specialize, repasseur or constructor of com- 
plicated pieces, regleurs or adjusters, rehabil- 
leurs or repairers, repasseurs or makers of 
simple pieces, echappementiers or makers 
of escapements. The duration of these 
courses are four and three years. The 
students are obliged to make several pieces 
for the watch concerns of Geneva. 

There are special courses in clock making, 
including electric meters and the students 
construct astronomical regulators. 

In the mechanically made ébauche course 
the student becomes familiar with tool 
making, die making, gauge making and the 
design and execution of jigs and fixtures 
necessary for factory production. 

There are some short courses for pivot 
makers, escapement finishers and balance 
spring experts of two years’ duration. 
These short courses are popular for young 
ladies, 

The laboratories are equipped for rietal 
analysis, tensile testing machines, micro 
analysis, Brinell tests, projectors for throw- 
ing the forms of small pieces on screens 
greatly magnified. All movement designs 
or calibres are worked out on a rectangular 
basis, that is, dimensions are given above 
or below a horizontal line of reference and 
cast or west from a vertical line which is 
applied to the model or master plate under 
4 strong microscope arranged to move with 
Most exquisite exactitude. The manage- 
ment is under the director with a comrais- 
sion of twelve members prominent in the 
industry and the teaching by ten instructors. 

ne charges to students are about a dollar 
Pr month for residents and five dollars for 
those not from Switzerland. 


At St. Imier is the great establishment. 


gines and here are manufactured watches 
Y methods more like those used in the 
United States, 

€ outstanding difference between the 
WO countries’ methods is that in America 
‘ery piece is finished before the assembly 
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which is final or intended to be, and in 
Switzerland the parts are assembled before 
final finish. Many makers buy their ébauches 
and pass them through the hands of several 
specialists, this is essentially the Geneva 
system and it varies in degree where more 
parts are produced in one factory up to 
where all parts are made in one establish- 
ment and assembled, the finished watch, as 
at Longines. The production of the plates 
and bridges for the miniature wrist watches 
ready for assembly is an _ astonishing 
achievement. L’Ecole D’Horologerie at 
St. Imier is closely in touch with the fac- 
tories of the town and has a fine equipment 
and a devoted faculty. M. Edmond Degal- 
lier, sous directeur, showed the writer not 
only the equipment and museum but much 
of the investigations he is carrying on in 
arriving at definite knowledge. Correspond- 
ing to the experimental laboratories of the 
great engineering schools the world over 
the horological schools of Switzerland have 
devoted scientists and technical men study- 
ing the problems of watch manufacture and 
betterment. 


' In the history of the school of St. Imier, 
published in 1916, its fiftieth anniversary, it 
gives a little outline of the origin of watch 
making in Switzerland. The three original- 
ly independent centers were Geneva, the 
Neuchatelois mountain region (La Sagn, Le 
Locle) and the Jura vaudois (Le Chenit, 
Le Brassus).. The first two radiated into 
the Jura Cernois and St. Imier. Watch 
making was introduced in Geneva in 1587 
by Charles Cusin, a Burgundian. In the 
Canton of Neuchatel, the blacksmith, Daniel 
Jeanrichard in 1679 was asked by an Eng- 
lishman passing through if he could fix his 
watch. Jeanrichard took it and during the 
absence of the stranger (travel was slow) 
not only repaired it but contrived the neces- 
sary tools to make a duplicate, from which 
incident the industry grew. A fine heroic 
size figure of him graces the public square 
in Locle. About 1700 Samuel Olivier 
Meylan introduced the industry in the Jura 
vaudois. In this Canton is Le Sentier and 
Le Brassus in the Vallie de Joux, where 
are made many fine watches. It is here 
that the ébauches of many of the fine 
Geneva watches are made and watches of 
Geneva quality are made entire. Compli- 
cated watches are here found in all 
conceivable fancies. At Le Sentier are the 
famous houses of Le Coultre & Co., and 
Piguet Co., ébauche makers and in Le 
Brassus is the C. H. Meylan Watch Co., 
Audemars Piguet & Co., Paul Piguet-Capt. 
and Les Fils de L. E. Piguet. The last 
named are famous not only for their extra 
thin watches but also for repeating and 
grand sonnerie watches—Le Brassus is the 
terminus of the railroad which was carried 
through to meet the demands of the watch 
making centre. 


Up in the mountains is another example 
of running a railroad to a watch making 
town, Le Pont Martel, several hours from 
La Chaux de Fonds. The grade is up and up 
and the little locomotive grumbles and com- 
plains with its climb, seemingly short of 
breath, but on its return trip spins along as 
merrily as a boy on a toboggan. In this 


snow-covered village the writer spent a 
short time in the house of Matthey Tissot, 
which makes fine repeaters and glories in 
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keeping up the reputation of skilled an- 
cestors. In the majority of watch factories 
in Switzerland one finds the head or heads 
of the concern practical watchmakers and 
most of them devote some of their time at 
the bench. This has the very excellent 
advantage of giving them first hand knowl- 
edge of their product and giving the work- 
men that sense of dignity of their occupation 
necessary for superior effort and accom- 
plishment. 





Who Is the Jeweler’s Greatest Com- 
petitor? 





i the neighboring jeweler the jeweler’s 
greatest competitor? 

Not so! Because every jeweler is at least 
teaching the public to go to the jewelry 
store for the things the jeweler sells. 

Who, then, is the jeweler’s greatest com- 
petitor ? 

It is not always easy to name off-hand the 
greatest competitor of the jeweler, because 
it is not always the same competitor in all 
communities. In one community it is a de- 
partment store, in another it may be a hard- 
ware store, and in other communities it may 
be one of the following stores: 

China store, drug store, department store, 
electrical store, haberdashery store, hard- 
ware store, photographer, shoe store, sta- 
tionery store, traveling goods store, tobacco 
store, woman’s specialty shops, variety store, 
ete, 

These stores are the direct competitors of 
the jeweler in the lines he handles. The 
public is being taught that they can buy the 
lines they sell, that the jeweler also sells, 
for less in these stores. The jeweler is do- 
ing nothing to prevent this erroneous im- 
pression from gaining a hold on the buying 
public. 

In another sense many other stores are 
competitors of the jeweler, and the sooner ° 
he recognizes the fact the better it will be 
for him. The auto dealer is a direct com- 
petitor for the dollars of the more prosper- 
ous people of every community. In a few 
cases jewelers are making an effort to off- 
set this competition. Miller, Detroit, Mich., 
recently came out flat-footed and asked the 
public which they would buy, an automobile 
that was a continual expense or a diamond 
that cost nothing to keep and which would 
eventually increase in value. 

Every merchant who deals in lines that 
may be considered as luxuries is a direct 
competitor of the jeweler. The merchant 
dealing in necessities is alone a non-com- 
petitor.—A, E. E. 





There are many side lines which may be 
handled advantageously with the jeweler’s 
stock. The presence of one side line need 
not interfere with the adding of still an- 
other, or even more side lines. Look at 
the druggist—why, his store is so full of 
side lines that it has taken on the aspect 
of a department store, and still he is reach- 
ing out for more side lines. The possi- 
bilities open to the jeweler is almost end- 
less. Conditions are no longer what they 
were ten or fifteen years ago, when the 
drug store was purely a drug store, the 
furniture store handled nothing but fur- 
niture, and the hardware merchant dealt 
in hardware lines only. 
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[Answers are also solicited from our readers to the questions published on this page.] 
No attention paid to communications unless accompanied by full name and address of the writer. 


Question No. 3908.—Metal Spinning.— 
Can you give me some information on metal 
spinning, such as would be of interest.to a 
manufacturer of plated novelties? K. H. 

ANSWER.—Metal spinning is done on a 
speed lathe, this lathe being similar to a 
wood turning lathe, excepting that the parts 
for spinning are made more accurately, more 
firmly, and with revolving center in the tail 
stock. To spin an article, a form, or chuck 
is used, which is made out of some hard- 
wood, or, if many pieces are to be spun out, 
of steel. This chuck has a thread cut into 
one end so it will fit the threaded spindle of 
the lathe. The chuck is turned the shape of 
the article wanted, sometimes two or more 
chucks being required to spin the article to 
the desired shape. A wooden follower is 
shaped to conform to the small end of the 
chuck, with the opposite end centered to fit 
the revolving center in the tail stock. A 
circular piece of metal of the proper size 
and gauge is placed against the chuck, the 
follower against the metal disk and the tail 
stock center against the followers. The 
lathe is started up and the metal blank is 
centered by holding a stick against it. The 
lathe metal and follower are all revolving 
at a rapid pace now, and the spinning pro- 
ceeds by pressing against the revolving blank 
with a steel tool, which is -held in place on 
a rest along the front of the lathe. The 
metal is laid down gradually, beginning 
nearest to the center and working towards 
the outer edge, keeping the metal close to 
the chuck. During this operation a stick is 
held against the back of the metal, with the 
left hand of the workman. This stick is 
called a backing-up stick and is held firmly 
enough to prevent the metal from wrinkling. 
When the piece is shaped, say into a cup 
shape, the edges will be irregular and will 
require truing up with a diamond-shaped 
steel cutting off tool. If a roll is to be 
spun on the top then the metal is turned 
back with a stick and a roll is spun on. 
Many articles are smaller at the top than 
at the bottom, or they may be necked in, 
then another chuck is used, which is so 
shaped that the top of the spun piece can 

made smaller by the spinner. Some of 
the hard metals, such as silver, brass, copper 
or German silver, requires sectional chucks 
if the articles are of irregular shape or 
smaller at the top. The sectional chucks are 
usually turned out of hard maple wood, and 
so that it will fit on a core. The chuck is 
split into sections small enough to allow the 
Workman to take it ott of the spun-over 
piece, in sections. The sectional chuck must 

made very accurately, so it will rum true, 
and tan be taken out of the spun-up article 
and quickly returned to the case for the next 


piece. Metal spinning requires considerable 
skill on the part of the workman, to retain 
an even thickness of metal and to prevent 
checking or breaking during working, as 
well as avoid undue pressure on the wooden 
chucks, which would destroy or injure them 
for future use. The harder metals require 
annealing; some of them several times dur- 
ing spinning become hard and would break 
unless softened by the annealing process. 


Question No. 3909.—Soldering Gold 
Plated Articles.—How can I protect the 
color on gold plated articles when soldering? 
E. M. 

ANSWER.—When gold plating of any 
kind becomes heated it rapidly changes its 
usually rich looking color and takes on a 
much paler tint after boiling out. How to 
avoid this has often puzzled many of the 
workers. Now by simply coating the sur- 
face with a solution of boric acid both the 
annealing and soldering may be effected with 
success and the color preserved. Some 
workers prefer to coat the gold plating with 
a paste of boric acid and water, allowing 
this to dry before proceeding to heat the 
metal. But all this may be avoided by sim- 
ply dissolving from five to six ounces of 
boric acid in a pint of boiling water and 
dipping the gold plate into it, so that when 
dried off a film of boric acid covers every 
part of the work and protects it from the 
action of the heat in annealing and solder- 
ing. This will not prevent the soldering 
taking place if it gets on the joints, thus 
greatly facilitating the gold-plate worker in 
his operations. Dry the coating before sol- 
dering. 

As gold plate cannot be subjected to much 
polishing without removing the thin coating 
of gold, it is of the utmost importance that 
the surface should be protected as far as 
possible from changing color. In protecting 
the surface by “dipping” it is advisable to 
prepare a saturated solution of boric acid, but 
as this salt is not very soluble in water it will 
soon be found that the water will not take 
up as much of it as of most other salts, but 
a little experience will soon teach the right 
strength to use. Boric acid will only dis- 
solve to the extent of five per cent. in cold 
water; that is, one ounce to twenty ounces, 
or one pint of water. But in boiling water 
about 30 per cent. may be dissolved. About 
six ounces of boric acid to the pint of water 
will make a saturated solution, and is as 
much as the water will dissolve. We have 
used the liquid much weaker than the above 
with good effect, but it is sometimes neces- 


-gary to have a good protective coating to 


resist the effects of the heat and to leave the 
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work with a bright golden tint after it has} 
been annealed or soldered. aa 4 
Question No. 3910—Producing |; Matt: 
and Satin Finish.—Please shoe mes 
how I can produce a matt finish on jewelry 
and silverware? I am especially, interested? 
in producing the frosted or matt. firlsh on\ 
Roman gold jewelry. M. K. F, i 
ANSWER.—Satin or matt firiish can be done 
in several different ways, the. method em-! 
ployed being regulated usually by the} 
amount of matting to°be done: If only a/ 
small amount of work is to be matted, then: 
a very simple and inexpensive *metiod can 
be used, but where there ar@-itiatty ‘articles 
to be treated it is advisable ‘to! use’ an ex- ‘ 
pensive outfit, the larger outfits being much} 
more economical to use than the less expen- 
sive ones. The matting or satin finishing on 
jewelry, silverware, brass goods or on any 
metals are all produced in the same manner, 
either with brushes that revolve on a lathe 
or with a sand blast,. the latter being pref- 
erable if there is sufficient amount of busi- 
ness to pay for its installment. For small 
articles of jewelry a regular scratch brush 
attached to a lathe that makes from 2,000 to 
2,500 revolutions will do very well. They 
can be purchased from the supply houses, 
as well as the others illustrated, at a mod- 
erate cost, and in many different sizes, as 
well as in brass, steel or German silver 
wire. The most serviceable for jewelry and 
silver are those brushes made of brass wire. 
Another brush which is called the swing 
brush is much used and is preferred. When 
one has had a little experience with them 
better frosting can be done on account of 
the ends of the wires striking the piece to be 
matted, so that it will not produce the drag 
marks which sometimes occur with a solid 
brush. Another one which is very service- 
able is a hanger brush. The wires ‘used are 
of fine steel, secured to hanger wires which 
are held in place by steel pins. This brush 
is especially suitable for larger surfaces, 
such as silverware, chandelier or lamp work; 
the brush covering a wide surface, enables 
one to work very rapidly, the hangers giving 
the brush an elasticity which enables the 
operator to whip on a good frosting or satin 
finish. One of the best methods of produc- 
ing the matt or satin finish‘on any kind of 
article is a modern sand blast machine con- 
nected with a force blower. The arrange- 
ments are very simple and easy to manipu- 
late; a girl or boy can work them after 
a few hours as easily as an experienced man. 
The matting done in this way is very satis- 
factory. This arrangement requires from 
one to two horsepower to drive it satisfac- 
torily, but the air pressure can also be util- 
ized for soldering or brazing purposes. The 
novelty consists in the ‘fact that the sand is 
carried up again, making a circuit, and can 
be used until worn out. Another device, 
purchasable at a low price, is suitable for 
small articles, such as jéwelry or silver nov- 
elties and is also a sand blast, but on a 
smaller scale than the one described above. 
The air pressure is produced with a regular 
foot power blower, the expense of this outfit 
being small, with no expense for power. 
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V ARIETY is charming, we are told, but 
whether it is or not the working 
jeweler gets it in the repair jobs that come 
to his bench more than most other crafts- 
men. Which, by the way, shows the need 
there is for the jeweler to prime himself 
up with all manner of odds and ends of 
information likely to be of use to him in 
his work. The object of this article is to 
supply a little useful information which, it 
is thought, may not all be familiar to him 
on the subject of soldering, a by no means 
unimportant one in the repair shop. Al- 
ready the repair jobs in which aluminum 
plays an important part are beginning to be 
numerous, and they will become more so 
in the future. It is no use telling cus- 
tomers that the aluminum teapot cannot be 
repaired or the job is not worth it because 
there is somebody more enterprising, doubt- 
less not far away, who will soon make such 
statements look silly, and get that custom- 
er’s trade. The writer’s experience of 
aluminum soldering goes back further than 
he likes to remember and in that time 
solders for it have come and gone, most of 
them “nameless unremembered here.” But 
some progress has been made in this work 
and the idea now is to give here the best 
of it. : 


Of course every jeweler knows by now 
that the real trouble is the ready oxidization 
of this metal in the presence of oxygen 
which some solders and fluxes encourage. 
But this is not the only big difficulty. There 
is the fact that solder alloys with alumi- 
num at a temperature about 200 degs. F. 
higher than is required in soldering copper. 
Then there is the heat conductivity of this 
metal, which, well known, forms a difficulty 
probably. The reverse of this is an even 
greater obstacle, namely, the rapid cooling, 
which has caused many a disaster, and will 
do, unless care is taken to see the return of 
the soldered metal to normal heat is only 
very gradually brought about. 

While remedies for these latter difficulties 
are largely in the jeweler’s own hands, the 
oxidization can scarcely be said to be. The 
solder that seems to help most is one con- 
taining a very small percentage of phos- 
phorus. This has the useful property of 
absorbing any oxygen present. The same 
recommendation applies to calcined borax 
wed as a flux in a dry state but with a 
solder containing phosphorus no flux is 
required, 

One of the best of these solders is com- 
posed of zinc, 50 per cent; tin, 48 per cent; 
aluminum, 1.78 per cent, and phosphorus, 
2 Per cent; the latter to be first alloyed 
with the tin, An easy way for a jeweler 
'0 do this is to take a length of gas barrel of 
@ suitable diameter for the quantity of 
wider to be made. First dry very thor- 
oughly the phosphorus and seal the end of 

barrel with a plug of tin. The other 
tad of the piece of barrel should be écrewed 
"a cap and having put in the phos- 








phorus screw on the cap and insert the 
other end of the barrel in the molten tin. 
The plug soon melts and the phosphorus 
reaches the body of the molten mass with- 
out emitting any poisonous fumes, as is 
sometimes the case with other methods. 

Pour out this phosphor tin into strips 
and when making the solder apply in the 
above ratio. In making this solder see the 
zinc does not volatilize at all, therefore use 
no excess of heat and when all is melted 
and mixed together pour into strips or in- 
gots quickly. The advantage of this solder 
is that it can be used with a fair size of 
soldering iron and the joint once made is 
strong and lasting. A solder which has 
been found very useful by one operator, who 
never uses any other, is composed of alumi- 
num, 15 per cent, and zinc, 85 per cent. 
With this he uses a special flux which ‘is 
made as follows: Copaiba balsam, 3 parts; 
venetian turpentine, 1 part, into which is 
squeezed a few spots of lemon juice, the 
whole well stirred and mixed together. 

That bugbear of the repair shop—Bri- 
tannia metal—and various soft pewters re- 
quire a solder with a low melting point. 
Some of these quick-melting solders are 
expensive by reason of the large bismuth 
content and jewelers are apt to complain 
of their cost, but probably they are cheaper 
than making a mess of a job and losing a 
customer through it. The worst of some 
of the stuff that is brought for repair is 
one never knows of what it is composed 
and it is better not to run any risks. Here 
is a solder with which there are no risks in 
using on any soft alloy. Lead, 30 per cent; 
tin, 20 per cent, and bismuth, 50 per cent. 
This melts at about 250 degs. F., more or 
less, according to the purity of the com- 
ponent metals. 


Another soft solder useful for various 
kinds of work requiring a low melting point 
is the well-known “three ones,” being com- 
posed of one part each of lead, tin and 
bismuth. This is cheaper than the above, 
is stronger, but requires more heat—about 
320 degs. F. This is a good and useful 
solder but is not always suitable for stronger 
metals or alloys. There are cases where 
silver and even gold goods have to be soft- 
soldered and for which great heat cannot 
be used. For these one or other of the 
above will be found useful. 


Turning to hard soldering there is greater 
diversity in use, according to the metal to 
be united. For most kinds of gold work 
a solder is used composed of 22 karat gold, 
45 per cent; silver, 30 per cent, and cop- 
per, 25 per cent. The color of this is good 
but not equal to that used for the best class 
of work. This should be composed of fine 
gold, 84 per cent; silver, 10 per cent, and 
copper, 6 per cent. This solder is equal in 
appearance to gold of good quality and may 
be used for the best work, as it will color 
up well and wear without betraying any 
inferiority. 
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There are many other recipes for good 
gold solder, as indeed there are for silver 
soldering, but the above are generally useful 
for good work and the following for the 
white sister metal, Perhaps, however, be- 
fore going on to these latter, it may be well 
to give a gold solder for common work, 
This is composed of 18 karat gold, 40 per 
cent; silver, 32 per cent; and copper, 28 per 
cent. A good, easy silver solder is made 
of fine silver, 70 per cent; copper, 22%4 per 
cent, and zinc, 7% per cent. This is a 
recipe that has been in use in one shop 
known to the writer for many years and 
has always given satisfaction, being of a 
good color and running fairly fluidly with- 
out great or excessive heat. 

A more common silver solder, but one 
easy to run, is composed of each fine silver 
and pure copper 50 per cent. The color is 
inferior to that above, but it has the merit 
of standing overheating without turning 
“nasty” over it, and this is sometimes a 
quality of importance in certain classes of 
work. There are other silver solders rang- 
ing downwards to some that can hardly 
carry the name, so poor are they in silver. 
Whether these are of much use to the ordi- 
nary jeweler is doubtful and, as space is 
now getting scarce, it is scarcely worth 
while to devote much of it to them now. 

Of ordinary hard solders there are many 
recipes, varied according to the work re- 
quired of them. One of these, which bears 
some pretense to the name of “silver” solder 
by reason of the fact that it does contain 
some of the precious metal, is composed 
of copper, 50 per cent; zinc, 30 per cent, and 
silver, 20 per cent. This is quite a good 
solder, however, for uniting copper, brass 
and other inferior metals and alloys for 
which it is largely used where the quality 
of the work justifies it. It is used for 
German silver work but is not a very good 
match in color; where the soldering does 
not show, however, it answers well. . 

A good ordinary hard solder for every- 
day work with common metals is made of 
copper, 70 per cent; zinc, 22 per cent, and 
tin, 8 per cent. This is fairly easy running 
and makes a good, strong joint. It is rather 
red for brass or any yellow alloy, but is 
frequently used for it in certain classes of 
work, A lighter colored solder that is more 
suitable for brass is made as follows: Fine 
brass—as that used in tube work—75 per 
cent; zinc, 25 per cent. This is a good, 
strong solder and is light enough in color 
for some German silver and nickel alloys. 
The making of it requires some care, this 
being specially necéssary, in the melting of 
the brass, which should not be overheated. 

Sometimes jewelers’ repair shops are in- 
vaded by sham bronze orfiaments made of 
zinc. For these either of the low melting 
soft solders given above are useful. As 
one never knows for certain the constitu- 
tion of these sham bronzes, it does not pay 
to monkey about with them by using solders 
that are difficult to get on the run, Of 
disasters from this cause the writer “could 
a tale unfold,” but space is now exhausted. 
—A. W. J. 








The™ jewelry business established by 
Samuel Phillips, Stamford, Conn., has been ° 
incorporated under the name of the Samuel 
Phillips, Inc. 
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Cash Talks Today. 


LET’S GO 


Odds and Ends American and Swiss Mainsprings per doz. d Refi Nn e y S 


Odds and Ends American and Swiss Staffs per doz. 
Odds and Ends American and Swiss Jewels ............ per doz. 
Broken Lots Gold Filled Watch Bows 


Broken Lots Watch Glasses.... J 

Brass Blow Pipes, Regular Price 30c each, cut to ° 

Material Bottles sa 3 oO 

Fine Grade Swiss Pivot ‘Brooches, 50c Quality P 

2-Row Watch Brushes, Hard, Medium or Soft 4 i] 
Platinum 








3-Row Watch Brushes, Hard, Medium or Soft.. 

4-Row Watch Brushes, Hard, Medium or Soft 

Flat Emery Buffs, 10c Quality 

Fine Burnishers, Regular 6c Quality Cut to 

Fine Gravers, Regular 30c Quality Cut to 

Fine Aluminum Eye Loops, Cut to 

Fine Imported Files, a Discount of 25% from any Catalogue. 
Genuine Boley Lathe, Regular $54.00. Special Cash Price 
Hercules Saw Blades 

Assorted Sixes, Watch Screw Drivers 

Fine Swiss Tweezers, 75c Quality .. 

Bracelet H. & M. Hands, Regular $1. 00, Cut to .++-per pair 
Bracelet Balance Staffs, in 3 dozen Lots, for 

Swiss Bracelet Stems, Assorted, Regular $2.00 per doz. Cut to 
Gold Filled, Yellow, Green & White Bracelet Crowns, per doz. 1.80 
Same as Above with Jewels ; per doz. 2.40 
Gilt Scarf Pin Backs, put up one dozen in box 

Gold Plated Scarf Pin Backs, put up one dozen in box 

Gold Filled Scarf Pin Backs, put up one dozen in box.. 

Gold Filled Jump Rings, Regular $1.25 gross, Cut to 


Above prices are for SPOT CASH ONLY, NO TERMS. Orders 
filled as received, first come, first served. Send your orders today 
to one of the Largest Watch Material Houses in’ this Country. 
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[Patents Granted by the United States. 
The United States Patents That Have Ex- 
pired and the Registered Trade-Marks.] 





UNITED STATES PATENTS 





Issue of May 22, 1923 


1,455,794. BELT BUCKLE. Franx F. Kwnotue, 
Ridgewood, N. J., assignor to Knothe Bros. 
Co., Inc., New York. Filed Feb. 15, 1922. 
Serial 536,676. 5 Claims. 

A belt buckle comprising a frame, a clamp 
member movably connected therewith, a connector 
adapted for attachment to a belt end, a projection 
upon one of said parts and the other part provided 











with a recess to receive said projection, said recess 
having a reduced neck-like portion and slots on 
opposite sides thereof communicating with said 
fecess providing spaced stop fingers between the 
neck-like portion and the slots to co-operate with 
said projection to retain said member and con- 
fector in engagement. 

145,831. BELT BUCKLE. Josepm O. Cuanot, 
North Attleboro, Mass., assignor to George L. 
Paine Co., North Attleboro, Mass. Filed Jan. 
21, 1922. Serial 530,904. 4 Claims. 

In a belt buckle, a front plate having top and 
bottom flanges, and having end projections extend- 





ing inwardly therefrom, a cam pivoted between 
said flanges and having the ends ot its outer side 
cut away, sletted guides carried by the flanges, 
and a guide of approximately C shape having its 
ends pivoted in the cutaway parts of the cam and 
having parts at its outer corners engaging in the 
slots of the slotted guides. 


14,839. EMBLEM HOLDER. Rosert W. Ham- 
ILTON, Providence, R. I. Filed Aug. 10, 1922. 
Serial 580,902. 4 Claims. 

In a jewelry holder for chains, a tubular bedy 
closed at one end, means to attach an article of 
Jewelry to the closed end of the body, a jaw hav- 
ing a tubular shank slidable in the tubular body, 





* 
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4 coil spring in the shank abutting the jaw and 
the closed end of the body at its ends, a pin car- 
nied by the jaw, and a U-shaped member having 
Ms arms secured to opposite sides of the tubular 
wy and having longitudinal slots in its arms re- 
“ving the'énds of the .pin.therethrough, the closed 
fnd of the U-member forming a jaw andthe sides 
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of the member being open to allow the chain to be 

passed therethrough and engaged with and between 

the two jaws. 

1,455,840. VANITY CASE. Gerorce C.. HILL, 
Yonkers, N. Y. Filed Feb. 9, 1922. Serial 
535,257. 5 Claims. 

In combination with a garter, a vanity case, 


. having a stud, a fastening member having a right 


angular end riveted to the case and formed to en- 
gage the stud, the garter being engaged between 










the member and case and between the stud and the 
right angular end of the member, said member 
being formed flat to lie flat against the limb of the 
wearer. 


1,455,883. EXPANDING BRACELET, BELT, OR 
THE LIKE. Georce Wittiam Harrison, 
London, Eng., assignor to G. R. Baldock & 
Co., Ltd., London, Eng. Filed Aug. 9, 1921. 
Serial 490,957. 5 Claims. 

A spring controlled expanding bracelet, belt or 
the like, comprising a series of units each of said 
units consisting of a hollow link formed of strips 
connected together at their ends and open along 
their sides, a division wall between said strips 
forming housings for separate springs, an upper 
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closed link having one end passing through the 
upper of said housings, a spring located between 
ome end of said upper housing and one end of 
said upper link, a lower closed link having one 
end passing through the lower of said housings, 
a spring located between one end of said lower 
housing and one end of said lower link, in combi- 
nation with connecting links adapted to connect 
the upper link of one unit with the lower link of 
an adjacent unit, for the purposes set forth. 
1,455,993. NECKLACF-FASTENING DEVICE. 
Patrick JoszpH Conway, Providence, R. I. 
Filed June 30, 1922. Serial 571,978. 3 
Claims. 
In a fastening device, a tubular body, sleeves 
adapted to screw into said body, said sleeves being 





hollow to receive the ends of a necklace cord so 

that the cord may he tied by the respective ends 

on the inside thereof. 

1,456,055. CIGARETTE CASE. Legonarp Dant- 
GrEN, Attleboro, Mess., assignor to Fillkwik 
Co., Attleboro, Mass. Filed Feb. 21, 1921, 
Serial 446,770. 7 Claims. 

In a cigarette case, movably connected front 
and back members, and a holder composed of a2 
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pair of sections hinged together to receive the ciga- 
rette therebetween, each end of each section having 
means of substantially identical construction formed 
to interengage and to snap into and out of engage- 
ment with each other. 
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1,456,140. SAFETY CATCH. EvGene More- 
HOUSE, Providence, R. I., assignor to B. A. 
Ballou & Co., Inc., Providence, R. I. Filed 
Feb. 20, 1922. Serial 537,842. 5 Claims. 

A safety catch comprising a body member hav- 
ing an attaching base and hook-shaped portion with 






a groove in its outer peripheral face, and a guard 
member longitudinally slidably mounted in said 
groove. 


1,456,301. LINGERIE PIN. 
New Philadelphia, Ohio. 
Serial 563,245. 2 Claims. 

A device of the character described comprising 

a pair of relatively movable arms hingedly secured 

together at one extremity, one member of a snap 


E.LLa DIEFENBACHER, 
Filed May 24, 1922. 


fastener carried by each of said arms at the free 

extremity thereof, said members being arranged to 

coact to fasten the free ends of said arms together 

and a prong extending longitudinally between said 

arms and attached to the lower of said arms. 

1,456,305. SAFETY CLASP FOR JEWELRY. 
Epwarp C. Grassman, Newark, N. J., assignor 
to Harry C. Schick, Inc. Filed Dec, 2, 1922. 
Serial 604,470. 5 Claims. 

A clasp comprising a box-like body having an 
open end, a guard-hook device secured to one wall 
of and located within the open end of said body, 
a male fastener having closed means at its free 
end to straddle said guard-hook, mutually co- 








operative parts on said box-like body and said male 
fastener for normally interlocking the same _ to- 
gether, said guard-hook device being spaced from 
the opposite wall of said body to provide an un- 
obstructed passage for the direct endwise longi- 
tudinal movement of said male fastener into said 
body. 


1,456,450. VANITY CASE. Witiiam G. Ken- 
pALL, Newark, N. J. Filed Jan. 4, 1923. 
Serial 610,615. 2 Claims. 


In a cover construction for vanity cases, a cover 
member having angular faces adapted to form a 
support for a mirror or the like, a bead formed 








in said cover and inwardly disposed with respect 
thereto, and a bezel of resilient metal adapted to 
be received behind said bead and exert sufficient 
pressure on the mirror to retain the same in con- 
tact with the afcresaid angular faces. 


1,456,453. REFIILL FOR VANITY CASES. 
Wriittaw Linpenmayer, New York. ‘Filed 
Nov. 20, 1922. Serial 602,201. 9 Claims. 


In a toilet case device, a case, a refill plate hav- 
ing an opening stamped therein, said opening hav- 
ing a curved edge and a straight edge, said plate 
having upstanding tongues stamped from its mate- 
rial adjacent to the curved edge, said tongues be- 
ing substantially oppositely arranged, said plate 
being provided in its solid portion adjacent to its 
straight edge with spaced slits, a rouge box formed 
of the material obtained in stamping the opening 
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LIENHARD & CO 


La Chaux-de-Fonds. (Switzerland) 
Special Trade of the Factory 


All kinds of Brocading and Engine Turning Machines for Jewelers, 
Silversmiths, Goldsmiths and Watch Case Makers. 

Circular, Oval and Rectilinear Work. 

New Machines to cut Steel Dies, embossed or hollow work. 
Panto-Graveur to engrave letters and to divide pieces of precision. 
Automatic Lathes to cut Disks for numbering machines, etc. 








Firm known all over the world for the construction of engraving 


sana hecnrenepheretingyeiernciay and engine-turning machines. 
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Watch Crystals that can be adjusted to any height and size— 


The New Improved 


G-S FLEXO CRYSTALS 
Are Overcoming All the Trouble Known in the 
Fitting of Watch Crystals 


A small stock of only 4 gross G-S FLEXO CRYSTALS 
(% dozen per size) is required for a complete assortment and 


CRYSTALS YOU GANT BREAK 





will fit instantly any size or make watch in both the open 
and hunting case. Can be fitted to odd shape bezels. 


GUARANTEED NOT CELLULOID 


G-S FLEXO CRYSTALS are made of a special transparent composition 
for watch crystals only; clear as glass, and will not discolor, shrink or 
fall out of bezel. 


WARNING to retail and wholesale jewelers! 
yone jmaking, selling or inserting 

pression’ non-breakable crystals not bearing 

patent number 14,458 is infri We know 

of certain dealers who persist in inf 

on above patent and we warn them 


They fit tight and are dustproof, and will not burn that certain prosecution for damages will fal- 
low as soon as our evidence is completed 


against them. 


when in bezel. 
Send Bezels and We Will Insert Sample G-S Crystals 


Manufactured and Sold by 


GERMANOW-SIMON MACHINE CoO. 
547 West Avenue, Rochester, N. Y., U. S. A. 


REPAIRING edin genuine photo- 
graphic reproductions 


of a case repaired by our expert mechanics stands out 
as a beacon light in forceful blazonry in attestation of 
the high-grade work turned out by this house. For 
over 30 years we have specialized upon the complete 
restoration to original shape of seemingly worthless 
cases and have builded a reputation for superior work 
surpassed by no other watch case repair house in the 
country. Irregardless of how badly battered up a case 
may be, we restore it to its original shape speedily and 
ey ten a _ i cial solicit work refused by other 
firms beca’ culties incident to successful 


WATCH CASE REPAIRING 


Work by mail or ress receives the same painstaking 
care as work brought in, and you can safely expect to 
receive the same courteous treatment which has for so —— 
~~ Ay une Tp nye = - pense. aa — - OURS IS THE nous 
rig € only a fair an mate profit to the “ IVE 

AS IT REACHED US actual cost of the job. We don’t believe in killing the DELIVERS THE G 


{GN or ee calt and paz ar betta tavor roth i ber” Wow i ba Sad tone ass Kedar pce on ee Woe 
> GECKER-HECKMAM CO, (iran: cts) S08 Keyworth Bite 


SPECIAL SHAPE WATCH CRYSTALS | | C,W.BUTTS, Inc. 5 
Manufacturers of 


Sete Crowns, Pendants and Bows 


Our Method Assures Perfect Fitting 
Prices quoted on finished and unfinished crystals 

We make a specialty of white gold crowns and bows, ot 
prepared to make very prompt deliveries of same for bracelet wa 


All unbreakables which are sold with the e- 
planation “not to be inserted by machine” 
are inferior substitutes. Beware of an 
offering for sale secretly such — 

injunction 


New York concerns are now under 


for infringing on above patent. 











Sesh as is here depict- 


AS IT LEFT US 























REPUBLIC WATCH CRYSTAL CO. 
280 So. State St. (Room 1282) CHICAGO 
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in the refill plate, said rouge box having a straight 
edge arranged opposite the straight edge of said 
opening and having a curved edge, said rouge box 
having depending strips passing through said slits 
and bent horizontally, and a cover hinged upon 


the straight edge of the rouge box and having an 

etension projecting toward the straight edge of 

the opening, and a powder compact removably 
mounted upon the refill plate and held in place 
over said opening by said tongues. 

1456454. TOILET CASE. Wiiiam LInpeEn- 
mayer, New York, Filed Dec. 13, 1922. 
Serial 606,614. 2 Claims. 

A toilet case comprising a relatively long tubular 
body portion adapted for receiving a relatively long 
powder compact and having its forward end open, 
a feeding element mounted at the rear end of the 
powder compact within the tubular body portion 
to advance the same forwardly and having angu- 
larly arranged resilient extensicns which are in- 











clined rearwardly and having fricticnal engage- 
ment with the inner wall of said tubular body 
portion, said angularly arranged extensions permit- 
ting of the forward movement of the feeding deé- 
vice while opposing its rearward movement with 
respect to the tubular body portion, means extend- 
ing exteriorly of the tubular body portion, to move 
the feed device forwardly within the tubular body 
portion, a rouge compact receiving receptacle pivot- 
ally connected with the forward open end of the 
tubular body portion and having its bottom adapted 
to cover the same, and a lid pivotally connected 
with the open end of the rouge receptacle to cover 
the same and provided upon its inner side with 
4 mirror. 


DESIGNS 


26. PIN, EMBLEM, MEDAL, RING, OR 
ARTICLE OF A SIMILAR NATURE. 





Cuartes B. Dyer, Indianapolis, Ind. Filed 
Oct. 21, 1921. Serial 509,431. Term of pat- 
ent 7 years. 

G44, RING. Watter SHANLEY RoBERTSON, 


s~ 





Philadelphia, Pa., assignor to The Charles H. 
Elliott Co., Philadelphia, Pa. Filed Nov. 20, 
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1922. 
years. 
62,415. MESH BAG. Harry Braptey Rowan, 
North Attleboro, Mass., assignor to Whiting 


Serial 4,341. Term of patent 3% 


TAS LEAAALAAAAAAARAA AL) 
bRAAADAAADAAASA SAAT AS 
tS doulas 


1 


& Davis Co. Filed June 28, 1922. Serial 
2,872. Term of patent 7 ycars. 
62,427. TRINKET OR SIMILAR ARTICLE. 


ApotpH StTvueTzEL and Herman W. Boun, 


o 


Boston, Mass.; said Stuetzel, assignor to said 
Bohn. Filed Dec. 27, 1922. Serial 4,721. 
Term of patent 3% years. 





UNITED STATES TRADE-MARKS 


[The following trade-marks have been adjudged 
entitled to registration under the Act cf Feb. 20, 
1905, and are published in compliance with Section 
6 of said Act.] 

Trade Marks Registered May 22, 1923 

174,452. (CLASS 37. PAPER AND, STA- 
TIONERY.) Incersott Reprpoint Co., Inc., 
New York, Filed Jan. 11, 1923, 


The mark consists of the facsimile surname 
signature of William H. Ingersoll. 


Swqoraa hl 


Particular description of goods.—FPencils, Pens, 
Leads and Erasers. 
Claims use since on or about April 1, 1922. 
Trade-Mark Registrations Granted - 
May 22, 1923 


168,412. CLOCKS. American WHOLESALE Cor- 
PORATION (BALTIMORE BarGatn House), Bal-- 
timore, Md. Filed Dec. 2, 1922. Serial 172,- 

819. PUBLISHED FEB. 20, 1923. 

168,443. PEARLS. Natuan L. Brauston, doing 
business as Marie Antoinette Perle Co., New 
York. Filed Oct. 12, 1922. Serial 170,614. 
PUBLISHED FEB. 20, 1923. 


Ser. 








_ 
an 





H. S. Winans, a jewéler and watch re- 
pairer, has moved his establishment from N. 
Stonewall St., Greenville, Tex., to the build- 
ing occupied by the Fashion shoe store. 





Trade Gossip 





Salas & Co., designers and manufacturers 
of fine platinum jewelry at Houston, Tex., 
have just opened up a new manufacturing 
plant, which is the largest of its kind in 
the State. The concern now employs a 
large force of jewelers and are able to 
handle all kinds of repair work in quantity, 
in addition to manufacturing all kinds of 
jewelry from the cheapest to the most 
artistic diamond and platinum varieties. 
The concern has been established for three 
years and with its new plant is equipped 
with machinery of the most up-to-date 
character. 

* * * 

Herpers Bros., manufacturers of settings 
for jewelers, 18 Crawford St., Newark, N. J., 
are distributing to their customers a com- 
pact and very handy price computing scale 
in the form of a sliding card by which the 
price of gold in any weight and karat can 
be readily determined. With this scale the 
jeweler can ascertain quickly and accurately 
the cost of any amount of 10, 14 or 18 karat 
gold from quarter of a pennyweight up to 
to hundred pennyweight, including the frac- 
tions thereof. It is simply a question of slid- 
ing the card to the amount in question and 
getting a direct reading of the cost of the 
different grades of gold. The scale is being 
distributed to the trade without cost and will 
be forwarded to anyone in the industry that 
applies for it. 

~~ os 

While in this country it is a notable event 
for a mercantile house to celebrate a century 
in business and some of our manufacturers 
and retailers in the jewelry trade have had 
this honor, it has been achieved many times 
among our English-speaking cousins. But 
even among English firms in the jewelry 
trade, there are few that can point to an 
unbroken record of successful trading extend- 
ing over two centuries. One of the houses 
that can do so is Hammond Turner & Sons, 
Ltd., of Summer Hill, Birmingham, which 
has been in the silverware and kindred trades 
since the reign of George I. and some of 
whose products were undoubtedly brought to 
this country by the early settlers of Virginia 
and New England. For it was in 1717 that 
the original firm of Hammond Turner was 
established and while methods and products 
have changed since their founder turned out 
jerkins of chain mail at that time, the prin- 
ciples of workmanship and the standard of 
quality started by the founder have continued 
and are today manifest in the lines of silver- 
ware, electroplate, Sheffield small wares, 
novelties and nickel and white metal wares 
offered to the jewelry trade. Some of the 
quaint old English patterns which the firm is 
still making have stood the test of time for 
over a century and are as popular today as 
in the time when they were used in the 
homes of our stately Colonial ancestors. 
An interesting assortment of samples of these 
lines is displayed at the Fifth Avenue build- 
ing, Fifth Ave. and 23rd St., New York, by 
G. R. Thompson Co., Inc., the sole agents in 
the United States for Hammond Turner & 
Sons, Ltd. G. R. Thompson & Co. recently 
removed to this address from their former 
location at 71 W. 23rd St. 








J. G. McKee has purchased the Hazlet 
jewelry store at Kearney, Nebraska. 
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Rolling White Gold 


Platinum 
Gold, Silver 
Copper, Brass 


Made easier when you have 
LEIMAN BROS. e 


Multiple Geared Power—Plus 


Smooth running, mirror finish 


ROLLING MILLS 





A _ self-contained 
power unit 


that runs like a 
watch. Smooth, 
velvety work. 
Ease of opera- 
tion is amazing. 


Single and 
Double Units 


Hand or Motor 
Operated. 


N New York 
Makers of good machinery for 35 years 


ANNOUNCEMENT 


Mr. Jeweler 
50 to 100% Profit 


GIFTS, Other Than Jewelry but Adaptable to a 
Jeweler’s Stock. 


Practical French Novelties 


Exclusively Designed in Gold Lace and French Trimming, 


Vanities, Trays, Dresser Sets, Fancy Work Baskets, Doll 
Nite Lamps, Telephone Slates, Etc. 


Your first order will convince you Write for price list Today 


WINTER’S JEWELRY ENCRAVING 


AND NOVELTY CO. 
343 W. North Ave. Chicago, Ill. 











Files, Jewelers’ Tools and Supplies 


Telephone Cortlandt 5222 


AGENTS i 
‘“‘American ww A FILES 
Swiss” | ~ Pe 
AMERICAN-SWISS FILE & TOOL CO.’S 


AMERICAN GAS FURNACE CO.’S 


Gas Furnaces for Melting, Annealing, Enamel- 
ing, Hardening, Assaying, Etc. Positive Pressure 
Sand Blast Blowers. 


Anchor Tool & Supply Co., Inc. 


Formerly Tool and Supply Dept. of 
E. P. REICHHELM & CO., Inc. 


24 JOHN ST. NEW YORK 























§ Throw your worn out Tiffany Rings in the 
melting pot. SEND THEM TO bs. We 
will make them look like new for 75¢ and up. 


M. J. Stern & 
Brother | 


|R and Special 

Order Work for the 
Retail Trade 

61 BEEKMAN ST. 

New York City 

UP TO % CT. $0.75 

UP TO % CT. 1.00 

UP TO 1 CT. 1.25 

UP TO 2CT. 1.50 





LESTER & STRAUSS, Inc. 
320 Fifth Avenue New York 


Novelty Earrings 


and 


Necklaces 


SELECTION SUBMITTED ON REQUEST 








NYES OIL 


for 50 years the Standard Lubricant 
for Watches and Clocks 


Buy of Your Jobber 


“ALL RISKS” INSURANCES 


Linyd & Company 


206 Spingarn Building JERSEY CITY, N. 4 
Special Jewelry Insurance rates furnished thru your own brokers @ 


written application. 


LLOYD’S 





icine tice 








The Protection Ring Guard 


Has No Points to Catch or Scratch 


EASY TO PUT ON 
Made in UK Yellow and White 


The Lion Safety Pin Clutch Co. 
~ a 





Pat. Feb. 28, 1917 100 W. Zist St., Room 411, New York Pat. Ms 











